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“At Came Upon a (Midnight Clear’’s 


ASTARLIT night; a little town; an 

inn-keeper glad, for there were 
many guests; then the cry of a Babe— 
— - world has never since been the 


FOR out of the jeweled sky that night 


there came the first Christmas 
carol— 


“Behold, I bring you good tidings of 
great joy, which shall be to all people, 
for unto you is born this day in the 
city of David a Saviour, which is Christ 
the Lord.” 


Po the Child grew in stature and 
in wisdom and in favor with God 
and men. He came to manhood and 
went about doing good and speaking as 
never man spake, until one day upon a 
lonely hill he laid down his life, “That 
whosoever believeth in Him should not 
perish but have everlasting life.” 


AyD so Christmas is a joyful time for 

children; because He loved little 
children, and said, “Of such is the King- 
dom of Heaven.” It isa happy time for 
lovers, because He graced by His pres 
ence and first miracle the wedding feast 
in Cana of Galilee. It brings light to 
the perplexed and burdened; because He 
is the Light of the world. For the erring 
it is a time of hope; because He said to 
one who was penitent, “Thy sins be for- 
given thee.” And for the aged there is 
light at eventide; because He said, “I am 
the resurrection and the life.” 


ECAUSE of what He was, and what 

He said, and what He did, there is 

far more than empty sentiment in the 

words that today are ringing around 
the world— 


“A Merry Christmas to You and to Yours” 
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screen. 
Radically lower prices. 


ad 


Simplest to Rewire. 


408-418 Whiton St. 





SCREENS 


A Challenge to the Market 


We offer to the Wholesale Dealer: 


1. The most modern long-lived rewireable 


3. Guaranteed complete deliveries in truck 
load lots at car load prices. 


4. Any special sizes at 48 hours’ notice. 


5. Screens painted on request at lowest addi- 
tional cost to bare wood prices. 


6. Most liberal line of sizes on hand. 


It Is A New Kind of Screen— 


Maximum Ratio of Wire Security. 


New, Indestructible Joint. 


Winchester & Muhlberg, inc. 


JERSEY CITY, N. J. 





Tel. 9808-2971 
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Flooring for Early 
1928 Shipment 


As soon as you have completed inventory taking, no doubt 
you will want to replenish your flooring stocks. You will find 
the following “ Nail groove” items offer mighty good values: 


STANDARD LENGTHS 
18,000’ 25/32x1/2” MFMA Second Grade Maple 


32,000’ 25/32x1'2” MFMA Third Grade Maple 
18,000’ 25/32x2” MFMA First Grade Maple 
40,000’ 25/32x2” MEFMA Third Grade Maple 
18,000’ 25/32x2/%4” MFMA First Grade White Maple 
25,000’ 25/32x2/4” MFMA First & Second Grade Maple 9”-22” 
35,000’ 25/32x244” MFMA Third Grade Maple 
25,000’ 25/32x3/4” MFMA First Grade Maple 
60,000’ 25/32x34%4” MFMA Third Grade Maple 
80,000’ 33/32x244” MFMA First Grade Maple 
90,000’ 33/32x24” MFMA Second Grade Maple 
20,000’ 33/32x244” MFMA Third Grade Maple 
32,000’ 33/32x3'4” MFMA Third Grade Maple 
32,000’ 25/32x1'/2” MFMA First Grade Birch 
20,000’ 25/32x2” MFMA First Grade ®irch 
48,000’ 25/32x2/4” MFMA First Grade Birch 
34,000’ 25/32x244” MFMA Second Grade Birch 
40,000’ 25/32x1'2” MFMA First Grade Beectr ; 
38,000’ 25/32x2” MFMA First Grade Beech 

000’ 25/32x2%4"” MFMA First Grade Beech 


50, 
18,000’ 25/32x3'4” MFMA Second Grade Beech 
Write for delivered prices. 








We also manufacture ail grades Basswood, Hard Maple, 
Soft Maple,Rock Elm, Soft Elm, Beech and Birch lumber. 


Kneeland-Bigelow Co. 


BAY CITY, MICHIGAN 
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We Wish You All 
BR Merry Christmas 
and a 


‘happy and prosperous 
Rew Year 


~~ oe re 


Kneeland-McLurg Lumber Co. 


SALES OFFICE: PHILLIPS, WIS. 
Mills at Phillips, Wisconsin, and Morse, Wisconsin. 
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Create More 
Interest In 

Building and 
Remodeling 


The Home Maker is a live, little monthly paper pub- 
lished by the American Lumberman for retail lumber 
dealers to use in stimulating interest in home building, 


remodeling and repairing. 


It presents your sales message in an interesting way 
and carries your name and address on three prominent 


pages. 


Dealers in all parts of the country are increasing their 


sales and profits with the Home Maker. 


same thing at a very nominal cost. 


You can do the 


Coupon Will Bring Sample Copy 


AMERICAN LUMBERMAN, 
431 So. Dearborn St., 
CHICAGO, ILL. 


Without obligatin 
Sample Copy of the 


me in any way, please send 
OME MAKER; also prices. 


NS <4, acs cick tuberin ocmadnneidaleadtaaain alban Adumigled 


of the HOME 
MAKER; also full 
particulars and 
prices without ob- 
ligating you in any 
way. Pin the cou- 
pon to your let- 
terhead and 


MAIL IT NOW! 
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Improvement- Resisting “Permanence” May Be Handicap 


) ON THE Lake Shore drive, in what was formerly Chica- bermen and all others interested in building. That phase is stated 


a go’s most exclusive residential section, stood the huge and so concisely in an editorial appearing in the Chicago Journal of 
nd palatial residence of the late Victor Lawson, multi-million- Commerce that we can not do better than to quote the following 
ob- aire newspaper publisher, which is now being wrecked in order that paragraph: 
— a great apartment building may rise in its place. That, in itself, “Mr. Lawson tried to build a Norman keep, a great home so 
let - is a development that would be almost startling in its implications, substantially constructed that the years would peck at it harm- 
Were it not so familiar a phenomenon of modern city life. Where debe pas eye aren by Faw ae ee tae 

Ww! formerly one man lived in an environment of almost feudal isola- 

. tion and expansiveness, scores of families will, under a single roof, pry grt magento ng cates nee ree ae 
ME inhabit homes of a luxuriousness and convenience undreamed of by cement. 


Valuable material must be dumped as useless, prob 
ably into the lake, because the owner built too well for him- 
self and because, although he has been dead only a few years, 





the barons, or even the kings, of feudal times. 
But there is another aspect that is of more direct interest to lum- 
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society for the region in which he had his home has com- 

pletely changed its ideas.” 

A great deal is said and written in these days about “permanent” 
construction as being the ideal for home builders, but, as in this 
instance, an excessive degree of solidity and permanence may prove 
a handicap and a heavy expense to the owner, if it ever becomes 
desirable to change or remodel the structure, or to move it. A 
well-built house of wood, kept properly protected by paint, will last 
a lifetime—and an indefinite span beyond that; in fact, there are 
plenty of houses in the eastern States that have stood for 100, 200, 
or even 300 years, and with ordinary repairs are apparently good 
for decades more. So far as endurance is concerned, wood will last 
as long as it is necessary, or desirable, that the average dwelling 
should stand. 

Moreover, a house of wood is not so uncompromisingly resistant 
to changes, improvements and additions, or to removal when it 
becomes necessary to clear the ground, as are those of socalled per- 
manent construction. Permanence is an excellent thing up to a 


a 


relatively little in the way of specialized manufacture; they have 
been content to offer their product in crude form to a multitude of 
specialized uses. 

In the past persons responsible for lumber sales have given rela. 
tively little thought to the grades, sizes, shapes, moisture content 
etc. actually demanded in the final uses to which their product was 
put. They have marketed their product almost as it came from the 
tree, and have left to the user the task of fitting it for his use, |p 
doing so they have merely continued a practice that perhaps was 
justifiable when the distance from forest to user represented only 
a few dollars a thousand in freight cost and when the differences 
between manufacturing costs at sawmill and at consuming factory 
were small. 

One of the most healthful signs in the lumber industry today jg 
to be noted in the tendency of lumber producers and salesmen to 
study the uses of lumber. Such study of course develops not only 
a knowledge of uses but a knowledge of the whys and wherefores 
of such uses, and it leads eventually to a study of the entire chain 








for all time. 








Symbols of What Men Dive for 


MONG the abiding traditions of the holiday season are home fires and Christmas trees. 
sible to think of Christmas without remembering these things. 
their own firesides on that day are with the family circle, the holiday cheer and the lighted tree. 

They know that those at home are keeping vigil for them; for Christmas day.is family day, and neither 
distance nor circumstance can affect the enduring kindliness and unity which underlie family life. 
Christmas time this kindliness overflows the home circle to bring warmth and cheer to the lonely and 
unfortunate; for He whose birthday it is, made clear that in His thought “‘all ye are brethren.”’ 

It is strange to remember that the Master whose birth gave us this home festival was cradled in a 
manger and later in His ministry said with a touch of sadness that He had “‘not where to lay His head.” 
But we like to think of Him as a youth in His home in Nazareth and in Joseph's shop where He must 
have brooded over His mission while using the carpenter tools. 


When the twilight of Christmas Eve begins to fall, and when the candles shine among the Christmas 
branches, the home and the tree become both symbol and substance of the things for which men live. 
They are the shelter for childhood’s present happiness. 
to those whose hair is whitening they send the call of the Quaker Poet: 


“Sit with me by the homestead hearth, 
And stretch the hands of memory forth 
To warm them at the wood-fire’s blaze.’ 


It is impos- 
The thoughts of those away from 


At 


He has glorified the builder's work 


They are the theater for youthful dreams. And 














certain point, but when it stands in the way cf advancement, im- 
provement, or added comfort and convenience, it may become a 
handicap rather than an advantage. 

Let lumbermen ever keep in mind, and spread the truth that 
wood is permanent, to the point where permanence ceases to be a 
virtue; and that wood construction favors, rather than forbids, the 
making of changes and improvements that may greatly increase 
property values as well as add to the comfort, health and happiness 
of the occupants of a house. 





Subordinating Price in Lumber Selling 

OTWITHSTANDING the fact that, in volume, wood is an im- 
portant factor in construction and ts an indispensable ele- 

ment in the make-up of numerous important articles in wide 

use, yet the cost of the wood so used is nearly always a relatively 
insignificant factor in determining the cost or selling price of the 
completed article. In view of this well known fact, it appears 
rather inconsistent that lumber should so generally be sold on 
price alone. Among the explanations of this situation are two that 
appear plausible: One is that lumbermen in merchandising their 
product have always stressed price; another is that they have done 


of processes of lumber production from the felling of the tree to 
the turning out of the product in a form and a condition most ac 
ceptable to the user. Lumbermen are learning some of the advan- 
tages that come from producing and merchandising a more nearly 
finished product. In thé past and to a large extent at present the 
ultimate user knows little and cares less about the problems and 
wastes of the sawmill. But the lumberman who studies the ulti- 
mate uses of his product acquires facts that’enable him to reduce 
his wastes to a minimum. 


Progress in the direction noted is not so rapid as to appear revo- 
lutionary, and it may be that many sawmill men have given this 
newer policy little thought. But in all the producing regions and 
among all the wholesalers are many lumbermen who are taking 
full advantage of the opportunities for profit opened up through 
the study of the physical properties of wood of the different species 
and of the methods of adapting them to the multitudes of uses to 
which they are or may be put. Though the word has not thus far 
been used here, research is the proper term to apply to this sort 
of study; and though it may sound “collegiate,” it implies more of 
just plain common sense applied to the merchandising of a mar 
velously adaptable material. 
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Increases in Hardwood Movement 


{Special teiegram to AMERICAN |-UMBERMAN}J 


WasHincTON, D. C., Dec. 22.—The organ- 
ized lumber industry appears to have had some 
increase in shipments, and slight decreases in 
production and new business last week, as 
compared with the preceding week, according 
to telegraphic reports received today by the 
National Lumber Manufacturers’ Association 
from 457 of the leading commercial lumber 
mills of the country. In arriving at this con- 
clusion, allowance is made for the fact that 
is fewer mills reported last week. When 
compared with the same period a year ago, 
however, there are absolute increases in all 
three items. The softwood industry showed 
nominal decreases in production and new busi- 
ness and a slight increase in shipments this 
week, when compared with reports for the 
week earlier. For the corresponding week 
last year, there were increases in all three 
factors. The hardwood industry showed grati- 
tying increases this week in production, ship- 
ments and new business, when compared with 
the previous week. In comparison with the 
like period a year ago, production is off 
and also shipments, but there is a sharp ad- 
vance in new business. 

The unfilled orders of 222 southern pine and 
West Coast mills at the end of last week 
amounted to 577,539,762 feet, as against 553,- 
041,230 feet for 221 mills the previous week. 
The 105 identical southern pine mills in the 
group showed unfilled orders of 209,537,151 
feet last week, as against 209,557,712 feet for 
the week before. For the 117 West Coast 
mills, the unfilled orders were 368,002,611 feet, 
as against 343,483,518 feet for 116 mills a week 
earlier. 

Altogether the 328 comparable reporting 
softwood mills had shipments 83 percent, and 
orders 90 percent, of actual production. For 
the southern pine mills, these percentages were 
respectively 92 and 92; and for the West 
Coast mills, 72 and 84. Of the reporting mills, 
the 328 with an established normal production 
for the week of 221,521,608 feet, gave actual 
production 99 percent, shipments 82 percent, 
and orders 89 percent thereof. 

The softwood figures for last week, the week 
before (revised) and the same week last year, 
follow: Production—218,294,000 feet, against 
226,940,000 feet the week before, and 191,- 
976,000 feet last year. Shipments—181,948,000 
feet, against 181,418,000 feet the week before, 
and 174,525,000 feet last year. Orders—196,- 
308,000 feet, against 206,125,000 feet the week 
before, and 177,614,000 feet last year. 

The hardwood figures for last week, the 
week before and the same week last year fol- 
low: Production—18,024,000 feet, against 
17,535,000 feet the week before, and 19,430,000 
feet last year. Shipments—16,165,000 feet, 
against 16,849,000 feet the week before, and 
19,375,000 feet last year. Orders—19,229,000 
feet, against 17,611,000 feet the week before, 
and 17,716,000 feet last year. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but they have been found not truly 
comparable in respect to orders with those of 
other mills. Consequently, the former are not 
now represented in any of the foregoing fig- 
ures nor in the regional tabulation below. 
Eighteen of these mills, representing 52 percent 
of the cut of the California pine region, gave 
their production for the week as 10,567,000 
feet; shipments, 13,737,000 feet, and new busi- 
ness, 11,246,000 feet. Last week’s report from 
15 mills, representing 57 percent of the cut 
was: Production, 15,132,000 feet; shipments, 
a5 450,000 feet, and new business, 17,459,000 
eet. 

The West Coast Lumbermen’s Association 
Wires that new business for 117 mills re- 
Porting for the week ended Dec. 17 was 16 


percent below production, and shipments were 
28 percent below production. Of all new busi- 
ness taken during the week, 47 percent was for 
future water delivery, amounting to 45,857,821 
feet, of which 31,960,872 feet was for domes- 
tic cargo delivery, and 13,896,949 feet export. 
New business by rail amounted to 47,944,136 
feet, or 49 percent of the week’s new business. 
Forty-nine percent of the week’s shipments 
moved by water, amounting to 41,332,312 feet. 
of which 28,289,677 feet moved coastwise and 
intercoastal, and 13,042,635 feet export. Rail 
shipments totaled 39,400,773 feet, or 47 percent 
of the week’s shipments, and local deliveries, 
3,382,928 feet. Unshipped domestic cargo 
orders totaled 122,745,893 feet; foreign, 128,- 
337,349 feet, and rail trade, 116,919,369 feet. 

Employment in the Pacific Northwest is fast 
approaching the low point of the year, accord- 
ing to the 4L employment service. Seventy- 
five percent of the western pine mills are down 
for the season and poor ground conditions have 
hampered pine woods work. Camps are closing 
earlier than usual and many large Douglas fir 
mills are already down for the holidays. By 
Saturday the lumber industry will be at a 
standstill. Many operations have announced 
they will not resume activity until late in 
January. There are more men than jobs in 
all districts. 

The Western Pine Manufacturers’ Associa- 
tion reports a heavy decrease in production, a 
slight decrease in shipments, and new business 
about the same as that reported for the week 
earlier. 

The California Redwood Association, with 
one more mill reporting, shows a nominal de- 
crease in production, considerable increase in 
shipments, and a good gain in new business. 

The Northern Pine Manufacturers’ Asso- 
ciation, with one more mill reporting, shows 
production and shipments about the same, and 
a heavy decrease in new business. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood pro- 
duction), with two fewer mills reporting, 
shows some decreases in production and ship- 
ments and a marked decrease in orders. 

Reports from 16 hardwood mills of the 
Northern Hemlock & Hardwood Manu factur- 
ers’ Association (two fewer mills than reported 
for the preceding week) show substantial in- 
creases in production and shipments and nearly 
100 percent increase in new business. 

[The barometer of the Southern Pine Asso- 
ciation appears on page 42.—Eprror.] 


[Special telegram to AMERICAN LuMBERMAN] 

Mempuis, TENN., Dec. 21—The Hardwood 
Manufacturers’ Institute preliminary report for 
the week ended Dec. 17 covers operations of 
113 units. Each unit represents a normal daily 
capacity of 28,000 feet. so that total normal 
production of these units during the six days 
of the week is 18,984,000 feet. Their actual 
output was 15,132,000 feet; shipments, 13,461,- 
000 feet, and orders booked, 14,992,000. 


[Special telegram to AMERICAN LuMBERMAN] 
Norrotk, Va., Dec. 22.—For the week 
ended Dec. 17, twenty-five mills reporting to 
the North Carolina Pine Association, and hav- 
ing a normal production of 7,890,000 feet, 
manufactured 6,154,185 feet, shipped 5,948,- 
374 feet, and booked orders for 10,912,000 feet. 


Hardwoods for Automobile Bodies 


[Special telegram to AMERICAN LuMBERMAN] 
SAVANNAH, Ga., Dec. 21.—Under a contract 
aggregating $7,000,000 over a period of three 


_ years, which was signed today, hardwood ma- 


terials from Savannah will be used in the 
construction of fine bodies for various makes 
of automobiles. Under the contract, the Sa- 
vannah River Lumber Co. agrees to furnish 
the Briggs Manufacturing Co., of Detroit, 


Mich., one of the largest automobile body 
manufacturers in the country, between 75,- 
000,000 and 100,000,000 feet of materials dried 
and cut for use in the manufacture of bodies. 
In order to fill the contract, it will be neces- 
sary for the Savannah company to construct 
an additional plant at Port Wentworth, which 
will cost approximately $250,000. 

Work has already been started on the con- 
struction of this plant and shipments of the 
materials to Detroit will begin as soon as 
the plant is completed, which will be about 
March 15. The new plant will employ ap- 
proximately a hundred men in addition to 
those already working in the Savannah River 
Lumber Co.’s mills at Port Wentworth. Many 
of these men will come from the Briggs 
plants in Detroit, and with their families wiil 
bring about five hundred additional people to 
Savannah. These workmen and their families 
will make their homes at Port Wentworth 
in houses to be provided by the Savannah 
company. The addition to the industrial de- 
velopments at Port Wentworth will consist of 
17 brick dry kilns, 20x150 feet, and a com- 
plete “cut-up” plant. This will make the 
Savannah plant the largest in the South. 

The contract calls for delivery by the Savan- 
nah River Lumber Co. of five carloads of cut 
material a day, and the employment of the 
extra men will mean the distribution in Sa- 
vannah of $2,000,000 a year. The Briggs com- 
pany is under contract to furnish bodies for 
various models of the following cars: Chrys- 
ler. Paige, Packard, Hudson, Dodge, Overland 
and others. 


Merger of Canadian Companies 


[Special telegram to American LumMBERMAN] 

MontTrEAL, Que., Nov. 21.—The return of 
Hon. H. B. Bennett from Europe has beer 
followed by an announcement which definitely 
sets at rest the different reports which have 
been current recently regarding the disposi- 
tion of the E. B. Eddy Co.’s match under- 
takings. The official announcement says: 

The Eddy Match Co. (Ltd.) has recently 
been incorporated and originated under the 
Companies Act, the charter having been 
granted last week from the offices of the 
secretary of State, Canada, for the purpose 
of acquiring the match businesses of the E. 
B. Eddy Co. (Ltd.), Hull, Que., the Dominion 
Match Co., Deseronto, Ont., the Canadian 
Match Co. (Ltd.), Pembroke, Ont., and the 
World Match Corporation (Ltd.), Berthierville, 
Que. The new company will be under the 
presidency of George W. Paton, of London, 
England, chairman and managing director of 
Bryant & May, British match manufacturers. 
George Woodruff, of the Canadian Match Co. 
(Ltd.), will be the general manager of the 
new organization. 


New Export Grading Rules 


SEATTLE, WasH., Dec. 17.—From R. W. 
Condon, secretary of the Associated Car 
Lumber Manufacturers of the Pacific North- 
west, it is learned that substantial progress has 
been made in the compilation of new export 
grading rules. Only minor differences arising 
in different producing centers remain to be 
adjusted. It is expected that the new rules 
will be placed before the organization for ap- 
proval early next year. 





THE CALiFoRNIA Redwood Association, by 
courtesy of Secretary R. F. Hammatt and 
Max E. Cook, architectural and agricultural 
engineer, has presented the western division of 
the National Lumber Manufacturers’ trade 
extension department with a handsome red- 
wood forest panorama. Another gift to the 
San Francisco office is a telephone stand of 
Lindermannized redwood from the Pacific 
Lumber Co., of that city. 
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Rule on Percentage Offgrade 


On a.car of No. 1 Common West Coast fir 
dimension shipped to one of our customers, 
which contained 28.800 feet, when the stock was 
unloaded the customer sorted out 738 feet or 
slightly more than 2% percent as being No. 2 


“ 


Common and Culls and so charged them back 
to the shipper. 

The shipper contends that under Paragraph 21 
of the Rail Two Grading Rules, no claim is 
allowable for offgrade stock less than 5 percent 
of the total shipped, and rejects the claim. 

This customer is a good fair minded dealer 
and is not accustomed to making claims, but 
he feels that this 738 feet of lumber is not up 
to the grade that he bought and paid for, and 
he does not feel that the shipper is entitled to 
full compensation for stock that does not serve 
the purpose of No. 1 Dimension. 

We have asked other dealers for their opinion 
of this and they all feel that the shipper is not 
entitled to full pay for stock that is not up to 
grade, while on the other side the shipper con- 
tends that it is a general practice of the trade 
on the West Coast to eliminate all claims for 
less than 5 percent offgrade stock. 

We shall appreciate your advice on the gen- 
eral practice covering this point.—INQuiry No. 
2,069. 


[This inquiry comes from a midwestern com- 
mission lumber concern. It is assumed, though 
the inquirer does not say so, that the shipment 
was made in accordance with the grading rules 
of the West Coast Lumbermen’s Association. 
It is quite likely also that it was sold in ac- 
cordance with the “West Coast terms and con- 
ditions of quotation and sale,” observed by 
members of the West Coast Lumbermen’s As- 
sociation. 

Paragraph 21 of Rail 2 rules reads as fol- 
lows: “Inspection of lumber is not an exact 
science and a reasonable variation of opinion 
between inspectors should be recognized; there- 
fore, a variation of not more than 5 percent 
upon reinspection should not disturb the orig- 
inal inspection.” 

The provision of the West Coast terms cov- 
ering this point is as follows: “In case any 
official inspection shows material complained 
of to be not more than 5 percent off-grade, or 
if tally is not short more than 1 percent of 
invoice quantity, it shall be deemed an accept- 
able shipment on contract and invoice shall he 
paid in full by the buyer, together with all 
costs of such inspection; if inspection shows 
otherwise, costs shall be paid by the seller.” 

In paragraph 1 of “General Instructions” of 
the West Coast Lumbermen’s Association 
Standard Grading and Dressing Rules appears 
the following sentence: “A shipment shall 
be considered as on grade if, upon official re- 
inspection, 95 percent or more is found to be 
of the grade invoiced. In mixed car shipments, 
each grade and kind shall be considered sep- 
arately.” 


It appears from all of the foregoing that the 
custom of allowing 5 percent offgrade is pretty 
well established. Of course, if the shipment 
were made without regard to the rules of the 
West Coast Lumbermen’s Association, the only 
method of adjustment would be by suit in 
court or by arbitration. In either. event it 
would likely be proper to introduce evidence 
showing the prevailing custom on this point 
as indicated by the rules already cited. 

A provision embodying the principle of al- 
lowing a variation of 5 percent below grade 
is included in the grading rules of practically 
all of the manufacturers’ associations. The 
rules of the following named organizations 
have been examined and have been found to 
include this provision: Western Pine Manu- 
facturers’ Association, Northern Pine Manu- 
facturers’ Association, California White & 
Sugar Pine Manufacturers’ Association, South- 
ern Cypress Manufacturers’ Association, South- 
ern Pine Association, North Carolina Pine As- 
sociation, California Redwood Association, and 


Northern Hemlock & Hardwood Manufactur- 
ers’ Association. 

Evidently, therefore, the consensus of the lum- 
ber industry, as indicated by the rules of the 
manufacturers’ associations, is that an allow- 
ance of 5 percent is reasonable and should be 
permitted. 


This inquiry is submitted to readers in 
order that they may express their views re- 
garding the prevalence of the custom of per- 
mitting 5 percent offgrade without deduction 
or rejection.—Eniror. ] 


Preservation of Timbers and Mine Ties 

What do you consider the best preservative 
treatment for mine ties and outside construction 
timber? The former would be used inside the 
mines.—INQUIRY No. 2,070. 


[This inquiry comes from a West Virginia 
mining concern. It is hardly practicable to 
answer this question inthe brief form required 
by a letter. Many factors enter to determine 
whether any treatment at all is to be used 
and if so what particular preservative and 
method shall be used. If the mines are dry, 
treatment with zinc chloride, or any empty- 
cell treatment with creosote will prove very 
satisfactory. On the other hand, if the ties 
are liable to be wet or alternately dry and 
wet, heavier injections of creosote are best, 
Ties .constantly in water need no treatment 
whatever. 

The foregoing statements are taken sub- 
stantially from Weiss’ book, “The Preserva- 
tion of Structural Timber.” This author says 
the most effective treatment for timbers used 
in outside construction is to impregnate them 
with coal tar creosote. For severe cases the 
full-cell process should be used; for less 
severe, the empty-cell, Card or straight zinc. 
Timbers treated with creosote can not as a 
rule be painted, as the paint will not adhere 


to them. They will, however,’ be turned a 
deep brown which, on prolonged exposure 
will become light in color. For rough con. 
struction, the oil will take the place of paint, 
and in this connection also effect a saving, 








There are, of course, other preservatives 
used in the treatment of wood to be painted, 
including zinc chloride, mercuric chloride, cop- 
per sulphate, and sodium fluoride. Another 
excellent preservative that not only protects 
wood from decay, but gives it fire resistive 
qualities and permits it to be worked with car- 
penters’ tools and painted, is Wolman’s Salts, 
marketed by the American Lumber & Treating 
Corp., 1138 Lake Shore Drive, Chicago. 

Weiss’ book referred to is carried regularly 
in stock by the AMERICAN LUMBERMAN and 
is supplied at the publisher’s price, delivered, 
3.50 a copy.—Eprror. } 


Plans for Airplane Hangars 

In your Nov. 26 issue you mention some 
plans for airplane hangars built of lumber 
which are being drawn up. We are at the 
present time figuring on several hangars for 
construction in this city, for one, two or three 
airplanes. We are wondering if the plans 
mentioned are available. If so, we would like 
to obtain copies of them.—INquirRyY No. 2067. 

{This inquiry comes from a retailer in a 
large middle Western city. The plans re- 
ferred to were those being prepared by Charles 
E. Close, construction engineer of central divi- 
sion of the National Lumber Manufacturers’ 
Association trade extension. The plans them- 
selves, it is understood, are not yet completed 
and will not be ready until after the first of 
the year. However, Mr. Close indicated a 
willingness to aid this inquirer in the prepara- 
tion of plans in case his interest in the mat- 
ter has reached a stage where such aid is re- 
quired.—Epiror. | 
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Southern Pine Mills Book Good Seasonal Volume 


Southern pine bookings average up well for this time of 
year. Production is rather active, though recent rains have 
hindered operations, but considerable curtailment is likely 
around the holidays. Largely because the rains have inter- 
fered with shipments, files of unfilled orders have increased 
during the last couple of weeks, but of course some orders 
are for shipment after inventories. Southern trade has been 
better than eastern or northern during the second half of 
the year, and lower grades have been well taken care of, as 
short hauls of these make for considerable differences in 
delivered prices. It is believed that southern buying will be 
resumed soon after the first of the year, and that it should 
not be long before other markets begin to stock up. Tim- 
bers continue the strongest item, but the list shows a ten- 
dency to firm up. 


Cypress Manufacturers Look for Trade Improvement 


Cypress trade continues rather dull for this season, not 
much lumber being needed for immediate requirements. 
For their small needs, buyers are willing to pay quoted 
prices, which are considered low. In fact the mills feel 
sure they will be able to put advances into effect soon after 
the first of the year. Some buyers have placed orders for 
later shipment, but the manufacturers are unwilling to take 
on much business of that kind. Good results are expected 
from trade promotion work next season, for the mills have 
well assorted stocks in fine shipping condition. On account 
of curtailment of output, there has not been much recent 
accumulation. 


Trade in Carolina Pine and Georgia Roofers Dull 


Current business in North Carolina pine is dull, as retail 
yard wants are few at this season. Some fair sized orders 
have been placed for delivery after the first of the year, but 
business as a whole is light. Wholesalers in some parts of 
the territory have been reporting a promising inquiry, and 
it is generally expected that it will be followed up by orders 
for stocking up. Box makers have small present needs and 
generally want their shipments delayed. ‘The mills hope for 
some improvement in the price situation, as they have 
avoided accumulation of stock. Production to date this year 
has been over twenty-five percent below normal, and has 
been exceeded by shipments. 

The market for Georgia roofers continues inactive, and 
prices remain on a basis of $17.50 for the 6-inch, which low 
figure is occasionally shaded slightly. The mills have been 
curtailing their output, and will shut down for about a week 
over the holidays. They believe eastern and middle West 
yards will begin stocking up earlier than usual. 


Northern Pine and Hemlock Are Seasonably Slower 

Northern pine trade has been slowed down by heavy 
snows and cold in the Northwest which have greatly cur- 
tailed yard trade. To date this year, shipments have been 
about nine percent below production, so that stocks have 
shown some increase, but it must be remembered that dur- 
ing last year they had shipped fourteen percent more than 
they cut, so that holdings can hardly be considered exces- 
sive. Order files, however, are small. Prospects for spring 
trade in the Northwest are considered unusually good, be- 
cause farmers are more prosperous and have been figuring 
on a lot of building. Yard stocks have been kept light. In 
the East, trade is inactive, but both yards and industrials 
have quite small stocks and are expected in the market early 
in the new year. Prices are firm. 

Northern hemlock bookings are low even for this season. 


Lumber Statistics Appear on Pages 42 and 43 


; Market Prices and Reports on Pages 72 to 77 



























































The mills, however, have small stocks, as they have shipped 
sixteen percent more than their output so far this year. 
Order files are now pretty well cleaned up and shipments 
are tapering off. The mills have had a very good year and 
expect another, with country retailers in the market for 
stocks soon after inventory. Quotations remain firm at $4 
off the Broughton list. 


West Coast Log Prices Advance Because of Scarcity 


The dominant factor in the West Coast market at present 
is the log shortage. The open-market loggers had been cur- 
tailing their input rather than face losses, and the few camps 
that continued to run have been forced down by a heavy 
blanket of snow accompanied by cold weather. The log 
shortage has not yet had its full effect in reducing mill out- 
put, but will undoubtedly extend holiday shutdowns. Log 
prices have been advanced about a dollar, and the mills are 
counting on a two dollar advance on lumber early in the 
new year. Rail bookings are well maintained for this sea- 
son, some being for shipment after the first of the year. 
Atlantic coast business is a little slower, and consignments 
are probably in excess of market needs. California trade is 
dull, but there is no surplus of unsold stocks. 


Redwood Stocks Are Low and Production Is Active 


Redwood demand has shown a decided falling off in the 
last few weeks, and unfilled orders are now about one-third 
less than normal. Eastern trade is of very good volume for 
this season, and shows a tendency to increase. The north- 
ern part of the producing State has continued to take good 
amounts, though business has been slackening, but the 
southern part of the State has been a poor buyer. Output 
is above normal, for shipments to date have amounted to 
five percent more than the cut, and certain items of com- 
mon are difficult to secure. 


Northern Hardwood Trade Good for This Season 


Northern hardwood production is of good volume for 
this season, but shipments keep pace with it, so that stocks 
show no expansion. New bookings are making a fine show- 
ing for so late in the season. Industrial users have small 
current needs, but it is said that some of them are placing 
business for shipment after the first of the year. Interior 
finish and furniture plants are probably the best buyers. 
Automobile buying has not attained volume, but is ex- 
pected to early next year. Northern flooring factories have 
been curtailing their output, as business has been a good 
deal slower than last year at this season, and they have 
larger stocks. Retailers in northern territory are counting 
on a good spring business in this item, and should soon be 
in the market for supplies. 


Southern Hardwood Men Report Inquiry Is Active 


Southern hardwood production continues at about eighty 
percent of normal, and in excess of both shipments and 
orders. Mill stocks have shown a steady increase from the 
middle of July, and the average unsold on Dec. 1 had 
reached the highest point of the year, or about two percent 
larger than on Jan. 1. It is understood, however, that the 
majority of sellers are unwilling to book future business at 
going prices, though enough of them are willing to accept 
these prices to keep the market looking weak. Manufac- 
turers have reports that stocks of consumers are very low, 
such reports receiving support from the unusually large 
inquiry now in the market. Low prices are resulting in a 
large volume of overseas shipments. Takings of all groups 
of domestic consumers are light. 
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Judges Begin Choosing Best Slogans 


National Manufacturers’ Prize Contest Brings Variety of Ingenious Entries— 
Trade Investigators Find New Uses for Lumber 


Wasuincton, D. C., Dec. 20.—The volume 
of slogans reaching headquarters of the Na- 
tional Lumber Trade Extension Department 
has slowed down sharply since Dec. 15, the date 
the contest closed, but communications from 
distant points throughout the country mailed 
before midnight on that date continue to arrive, 
and the total number is now around 370,000 with 
a probability it may go as high as 400,000. 

The fifty preliminary judges who are mak- 
ing an initial examination of all slogans re- 
ceived in the $15,000 contest are expected to be 
engaged on this work until about Jan. 15 in 
order to complete the list of slogans considered 
worthy of serious consideration by the next 
group of judges. The latter group will in turn 
prepare a list to be submitted to the trade ex- 
tension committee. 

Many unique ways of submitting slogans were 
evolved. For example, one woman sent in thirty 
slogans on the inside of a tiny wood house, 
hand carved with infinite care and cleverly set 
with real glass windows. Several attractive 
wall panels or plaques fashioned of wood and 
bearing the contestants’ slogans have been re- 
ceived. A favorite way of submitting slogans 
is in booklet form. Every State in the Union 
is represented, together with England, Scotland, 
Wales, France, Italy, Switzerland, Persia, all 
of America’s outlying territories and every 
Canadian Province. 

The value of the contest is shown in another 
way. Many contestants interested in lumber 
through “The Story of Wood” are sending in 
to headquarters clippings from local newspapers 
relative to the durability of wood. Many of 
them live in frame dwellings and have sent in 
pictures of their homes. In addition, an enor- 
mous number of letters of appreciation have 
been received from persons who have read the 
booklet, indicating that they prize “The Story 
of Wood” for its educational value as well as 
for the opportunity afforded to earn a cash 
award in the slogan contest. 

The National Lumber Manufacturers’ Asso- 
ciation will have exhibits at nine expositions to 
be held in January and February, most of them 
in connection with the annual conventions of 
retail lumbermen’s associations. 


Program for 1928 


Plans for the 1928 trade extension advertis- 
ing program are announced by Mr. Allen fol- 
lowing his return from a 10-day trip to Chi- 
cago and Kansas City. Authorization to pre- 
pare copy and schedules for two general classes 
of advertising to begin with February numbers 
of accepted publications has been given to the 
advertising agencies which are jointly handling 
the trade extension account. The authorized 
program is subject to the adoption of the pro- 
posed budget. 

The farm list and the so-called specifying 
buyers and industrial users list constitute the 
two classifications in the advertising schedule. 
The farm list includes approximately twenty- 
two agricultural journals having a combined 
circulation of 4,789,912 a month. 

The trade extension executive committee has 
signified its willingness to approve a total ad- 
vertising expenditure of $300,000 for 1928, of 
which $50,000 may be used for preparation of 
material in connection with a proposed Retail 
Dealer Service Bureau, if the plan is approved 
by the trade extension committee. * Through 
this bureau a series of booklets will be dis- 
tributed. 


Retailer Becomes Own Newspaper 
V. C. Johnston, of the Johnston Lumber Co., 
Ranchester, Wyo., is one of 20,000 retail lum- 
ber dealers who were requested to publish local 


newspaper advertising in connection with the 
slogan contest. There is no local newspaper 
in Ranchester, so Mr. Johnston took four days 
off from his business and visited every country 
school house within a 15-mile radius, giving 
talks about wood, distributing copies of “The 
Story of Wood” and inviting teachers and pu- 








A Call for Help 


By Joun M. Gisss 

There is coming to us an earnest 
eall for help from architects, contrac 
tors and engineers in every part of the 
United States. They want more knowl- 
edge, not only about specific kinds of 
lumber, but about lumber as a whole. 

The lumber industry has a mission- 
ary force in its large corps of trained 
salesmen and the trade extension force 
of the National Lumber Manufacturers’ 
Association. The salesmen who repre- 
sent the manufacturers have only one 
business obligation and that is to lum- 
ber. There are three parts to this ob- 
ligation, viz: the employers; their par- 
ticular species of good lumber and 
lumber itself. The National Lumber 
Trade Extension Committee is pri- 
marily interested in lumber. It earn- 
estly appeals to all lumber salesmen to 
remember that in the present intense 
competition between lumber and rival 
materials it is increasingly necessary to 
sell lumber in order to sell a kind and 
brand of lumber. 

We come now with respectful appeal 
for a closer tie-up with such specifiers 
of lumber as architects, engineers and 
contractors. Talk to them at every op- 
portunity; impress upon them the sta- 
bility and durability of lumber when 
properly constructed and protected; 
talk to them about the beauty to be 
secured by good architecture; about 
the friendliness of lumber, and last, 
but not least, the never-ending supply 
of it. 

After all advertising, after all cor- 
respondence, comes the living messen- 
ger—the salesman. He is the dough- 
boy of the selling battle. He has the 
last word to say—the decisive word. 




















pils to enter the contest. Mr. Johnston simply 
determined to become his own newspaper and 
do his advertising in person. 

“An Analysis of the Advertising Claims for 
Steel Sash,” prepared by Chief Engineer Cart- 
wright of the National Lumber Manufacturers’ 
Association and widely distributed among sub- 
scribers to the trade extension campaign for use 
of their salesmen, has elicited many letters of 
appreciation. 

Division Boundaries 


Headquarters has just sent out a map 
showing the boundary between the eastern 


. 





DEcEM! 
= 
wester! 
dimens 

Spec 
ing pré 
of the 
by the 
Railwa 

R. ¢ 
has cc 
retail | 

and central divisions of the trade extensioy hattan. 
department. The line follows State bound. progra 
aries. Until further notice the line of def turn | 
marcation between the eastern, central and requir¢ 
western divisions will be as follows: Liev 

1. The eastern division includes that terri. author 
tory east of a boundary line drawn west of unteer 
and running in Ontario from Goderich op revise¢ 
Lake Huron to Lucan Crossing to Melrose wood 
to Clair Junction to Port Stanley to Vermil. of wo 
lion. In Ohio from Vermillion to New Lon. to Lie 
don to Ashland to Custaloga to Millersburg f th 
to Newcomerstown to Cambridge to Cumber. e 
land to Hooksburg to Canaanville to Stew. sketcl 
art to Dexter to Vinton to Lisman to Hang. hanga 
ing Rock to Greenup. In Kentucky from Pro 
Greenup to Grayson to Leon to Sandy Hook archit 
to Licking River to O. & K. Junction to has 2 
Manchester to Bernstadt to Burnside to centre 
Rock Creek to Jamestown. In Tennessee arran} 


from Jamestown to Crossville to Pikeville to 
Altamont to Dechard to Fayetteville; then 
south to Tennessee-Alabama State line; 
thence westerly along said line to boundary 
of Alabama and Mississippi then south along 
the Alabama-Mississippi boundary to the 
Gulf. 

2. The central division includes that terri- 
tory west of the eastern boundary line, and 
east of the western division boundary line. 

3. The western division includes that ter- 
ritory west of the eastern boundary line of 
Montana; thence westerly along the south- 
ern boundary of Montana to the eastern 
boundary of Idaho; thence south along the 
eastern boundaries of Idaho, Utah and Ari- 
zona to the United States-Mexican border. 


NEWEST DEVELOPMENTS IN 
LUMBER USES 


Robert Tappan, architect, Forest Hills, 
Long Island, has developed a new step in 
merchandising wood sash and frames. Mr. 
Tappan, who has been a leader in develop- 
ing the all-steel dwelling project, has turned 
his fabricating ideas to lumber and. com- 
pleted arrangements with the Selden Cyp- 
ress Door Co., of Palatka, Fla., to supply 
wood casement sash and frames, of standard 
dimensions, in shape for ready use. 

The new project, plans for which have 
been patented in some respects, follow 





closely the standard type utilized by steel Som 

sash manufacturers, with the exception that her 

the wood casement, when made up in double whic 

or triple assemblies, is reported to have In @ 

more character than steel sash because of 

the contrast in width of sash members, mul- 

lions and transom rails. to 1 
The sash are to be supplied complete in will 

an assembled frame ready to set in the at ; 

building. They will be glazed, puttied, Cha 


primed, equipped with hardware and inside 
screens and with under-sill sash operators. 
The whole assembly is carefully wrapped in C 
glazed paper and crated to protect it from 


injury in shipment. om 
This new project not only avoids many ae 
of the disadvantages of steel sash, but is the 
reported to be much cheaper, costing from in 
75 to 80 cents a square foot, as against $1.60 os 
for steel sash glazed in place without na 
screens. sig 
Uses in Toy Production lar; 


M. B. Sprigg, of the eastern division, / 
has interviewed F. A. Dodge, secretary of div 
the Toy Manufacturers of the United States, yar 


on the use of wood in toy production pre- ing 
liminary to making a survey of the industry. for 
Small manufacturers, who produce a large to 
percentage of American made toys, rely on an 
the farm woodlots of New England for their ab! 


material, according to Mr. Dodge. Largef pre 
manufacturers are now using southern and me 
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western wood, part of which is bought. in 
dimension form. 

Specifications for wood paving and floor- 
ing prepared by Arthur T. Upson, manager 
of the eastern division, have been accepted 
by the building committee of the American 
Railway Engineering Association. 

R. O. Bernhardi, of the eastern division, 
has completed a thorough canvass of the 
retail lumber yards on the west side of Man- 
hattan. He explained the trade extension 
program to the dealers and obtained in re- 
turn information concerning their lumber 
requirements. 

Lieut. Donald Duhe, Army Air Corps, 
author of “Airports and Airways,” has vol- 
unteered to include in his book, now being 
revised, a chapter devoted to the use of 
wood in aircraft hangars. The possibilities 
of wood in hangar construction were called 
to Lieut. Duhe’s attention by C. E. Close, 


of the central division, who is making 
sketches and_ specifications for wood 
hangars. 


Prof. F. M. Mann, head of the school of 
architecture of the University of Minnesota, 
has advised Donald R. Brewster, of the 
central division, that he will be glad to 
arrange for a trade extension representative 


Mr. Brewster has made a compilation of 
the comparative cost of hard maple and 
other flooring materials. Information on 
costs was secured from New York, Indian- 
apolis, Chicago, St. Louis, Minneapolis and 
San Francisco. The report was prepared 
for a trade extension subscriber and covers 
the subject in a comprehensive manner. 

The Shevlin, Carpenter & Clarke Co., of 
Minneapolis, has published a beautiful bro- 
chure on “Shevlin Pine,” which exemplifies 
the ideal combination of general and spe- 
cific lumber advertising. The first two 
chapters are devoted solely to a presentation 
of the virtues of lumber as a dwelling house 
and general building material without re- 
gard to species. The virtues of “Shevlin 
Pine” are then set forth. 

The publicity department of the National 
association points out that the leading re- 
tail lumbermen of the country were wonder- 
fully helpful in contributing to the success 
of the slogan contest. 


Co-operating with Large Consumers 


Direct cooperation with large consumers of 
lumber is being undertaken by the national 
trade extension department as a result of a 
questionnaire to leading engineers, architects, 
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Some of the 370,000 slogans submitted in the $15,000 prize contest staged by the National Lum- 


ber Manufacturers’ Association in its trade extension campaign. 


Note the variety of ways in 


which the slogans were prepared—houses, jewel boxes, framed pictures, booklets, folders, etc. 


In addition thousands of slogans were sent by telegram and cable at the last moment. 


The 


slogans came from all parts of the world 


to talk to the architectural students. He 
will also arrange to have a speaker appear 
at a monthly meeting of the Minneapolis 
Chapter, American Institute of Architects. 


For Highway Construction 


_One of the engineers of the Central Divi- 
sion is authority for the statement that an 
incredibly large amount of wood is used in 
modern highway construction. For example, 
the Minnesota State highway department 
ised 1,000,000 lineal feet of wire and snow 
fencing last year, or 100 carloads; 40 car- 
loads of bridge plank; large quantities of 
sign posts; 50 carloads of guard-rails, and 
large quantities of fir bridge timbers. 


A member of the field staff of the central 
division reports that a certain retail lumber 
yard informed him that it has been receiv- 
ing $2 to $4 per 1000 feet above the market 
for kiln-dried lumber, surfaced four sides 
to standard thickness, carrying a trade-mark 
and backed by national advertising. “Un- 
able to sell the idea to most retailers, who 
prefer to sell on price alone,” is the com- 
ment. 


purchasing agents and contractors asking how 
the department can best meet their lumber 
needs. Approximately 18,000 cards requesting 
this information were distributed recently and 
the replies received thus far indicate a wide 
and varied interest in the work. 

The suggestions present a comprehensive 
cross section of the problems of lumber con- 
sumers. About one-sixth of the suggestions 
received pertain to grading. Differences in 
regional grading rules and in grading of lum- 
ber offered for sale apparently cause much diffi- 
culty. Many of the consumers emphasized the 
need of uniform grading rules. Others re- 
quested information as to how lumber is graded 
and where grading rules might be obtained. A 
number reported difficulty in getting the par- 
ticular grade of lumber they specified and ex- 
pressed the belief that grade- and trade-marked 
lumber would solve their problems. 

The next largest group of suggestions asked 
for information as to the specific grade and 
species to use for a particular purpose. In 
many cases this type of inquiry came from pur- 
chasing agents. Where possible this informa- 
tion is being furnished them. 


The third largest group of suggestions cen- 
tered about the question of standard sizes. A 
few objected to the use of nominal sizes as 
compared to the actual dimensions of the fin- 
ished lumber. In most cases, however, the con- 
sumers expressed a desire for uniform actual 
sizes corresponding to the nominal size specified. 

A large number complained of the difficulties 
experienced with green lumber, and asked 
that seasoned lurtiber be made more gen- 
erally available. 


Handbook of Design Suggested 


A handbook of design was suggested by many 
as a desirable undertaking that would fill a 
vital need of the architects and engineers and 
assist them in their problems of lumber de- 
sign. 

Still other consumers suggested the need 
of better merchandising of lumber. This 
group covered a wide field, ranging from com- 
plaints about distribution practices to inoppor- 
tune deliveries of finished material. 


Other scattered suggestions included the fol- 
lowing: “Educate carpenters and builders with 
respect to structural values of timber”; “Give 
us information how to bujld better crates and 
boxes”; “Furnish lumber cut to odd lengths”; 
“Extend the trade mark”; “Extend use of 
short lengths”; “Reduce time for delivery 
from mills’; “Furnish price lists”; “List of 
homes, reliable sources of lumber”; “Fur- 
nish samples of woods so woods might be 
identified”; “Advertise beauty qualities of 
wood.” 





Sees Better Season in 1928 


San Francisco, Cauir., Dec. 19.—If there is 
any foundation to the general understanding 
that business in any one industry hinges on sup- 
ply and demand, the California pine manufac- 
turers will experience, in 1928, a much better 
season than has been their lot in the years since 
the world war. 

This, in substance, is the belief of C. Stowell 
Smith, secretary-manager of the California 
White & Sugar Pine Manufacturers’ Associa- 
tion, who is in touch with the pine situation and 
conditions perhaps better than any one man 
on the Pacific coast. Mr. Smith cites cur- 
tailment, stock conditions, lower production and 
increased demand as grounds for his belief. 


There is less lumber for sale today than a 
year ago, he points out; there are hardly any 
mills in the region that continued sawing 
through November and not a single mill of the 
association anticipates an early resumption of 
production next year. 

There is a general feeling of many of the 
manufacturers, on the other hand, to leave mills 
closed during the entire season of 1928. They 
point out that with the trees left standing 
there is a chance to cut them when prices are 
satisfactory and recovering on losses caused by 
the shutdown, but once the trees are cut and 
sold at a loss there is no chance to recover 
that loss. 

Production in 1928, without the curtailment 
planned, will necessarily be slashed at least 
100,000,000 feet by the destruction by fire of 
the Feather River Lumber Co.’s mill at Hutch- 
inson this season. The company is not plan- 
ning to rebuild until the pine situation is better. 


Prices now are slightly better than last month 
and are also steadier; orders are in excess of 
November’s average and the outlook is better. 


For 1927, reports show that the lumber 
manufacturer has made a success of placing 
his individual mills on a more business-like 
basis. Production for the year showed a 14.4 
percent decrease over 1926; orders for the same 
comparative time showed 1927 having a 5 per- 
cent increase over 1926 and shipments in the 
present year gained 3.3 percent over 1926. With 
further curtailment in 1928 the pine manufac- 
turer, if supply and demand have anything to 
do with it, should put himself in position to 
make a legitimate profit instead of a loss on 
his timber, Mr. Smith believes. 








36 AMERICAN LUMBERMAN 


DECEMBER 24, 1927 





4 
GY 






VY; 
/@ 
“Ul 


Y/ 
ie 






Way 
WY 


As the Christmas season returns with its 
holiday sentiments and its renewal of home 
ties, we present selections from a diary let- 
ter describing a Christmas in the ’70s. Pris- 
cilla Lambert was then a bride, living on the 
prairies of the middle West. The letter was 
addressed to her mother, in Baltimore: 


December 15. Real winter has come to us 
with a great cloud of flying snow. Although 
it is early afternoon I have a lamp on the 
little table beside the sitting room stove. 
There is a gray half-light by the window, but 
it is too cold and draughty to sit there and 
write; though now and then I stand staring 
out through the unfrosted parts of the panes 
at the tumult outside. I can’t decide whether 
it is like a riot or a carnival. There is a 
humming roar of wind, and the snow whirls 
so thick and fast that only now and then can 
I catch a glimpse of the barn fifty yards 
away. I try to imagine the miles and miles 
of open prairie with the huge storm playing 
its pranks like a big boy. The little house 
shivers and shudders from time to time, but 
it is very cosy and comfortable in here. I 
tell Charlie how smart I think he was to 
build this stout and friendly little house that 
rides the storm so easily, and he smiles and 
pats my knee. He is staying indoors today, 
reading some book he has borrowed from 
Uncle James. It is a comfort to have him 
at home. He works such long days that we 
don’t have much time to loaf and be folksy. 

Some of the neighbor women seem to 
think that Charlie pampers me shamefully; 
but they laugh at us in a kindly way and 
tell me to appreciate my blessings. For in- 





“Found a man on horseback so overcome he 
could not dismount” 


stance, Charlie dug the well right by the 
kitchen door and built a New England shel- 
ter over it, connecting with the house. Then 
he got extra tubs and brings in a day’s sup- 


ply of water in the morning. You can’t 
imagine what a trial the getting in of water 
is to some of my neighbor women; wells a 
long way from the house, pumps hard to 
work and that yield only a trickle. Wash 
day is bad enough for them at any time of 
year, and in winter it’s a martyrdom. 


I’ve just asked Charlie to look at the storm 
with me, and we've stood at the window ten 
minutes watching it. It seems a friendly 
storm for all its bluff and booming power; 
not like the stories they tell of the bitter 
blizzards. It seems like Santa Claus, bring- 
ing a gift of Christmas weather. We'll have 
a white Christmas with such snow as I never 
dreamed of seeing. 


Did Not Like Wool Socks 


Charlie is congratulating himself that he 
got the last of the wheat hauled yesterday. 
He and Otto have been working at it for two 
weeks. They would load three wagons, and 
Charlie would drive one team and lead an- 
other, while Otto drove the third. That good 
natured Viking seems a part of the outdoors. 
He’s puttering around in the barn today, 
rather than staying in the house. The 
weather the last two weeks has been quite 
cold and gray and still. The little sunlight 
that has straggled through has been faded 
and pale; like the weather’s orphan child. 
The town is 12 miles away, you know, and 
a trip of 24 miles in a near-zero temperature 
is something of a trial. The cold moderated 
yesterday, and Otto said it would snow. 

I found out quite by chance that our big 
Viking has been wearing his cowhide boots 
without socks! That seemed to me a cruel, 
dangerous thing to do. I told myself it was 
no time for false modesty, so the next morn- 
ing I confronted him with a pair of Charlie’s 
wool socks. It was quite a battle; few words 
but enormous stubbornness on Otto’s part, 
many words and more stubbornness on mine. 
I won, and Otto went unwillingly to his little 
room under the rafters and put on the socks. 
Charlie was chuckling when they got home 
but would tell me nothing. I asked Otto if 
the socks had helped, and finally with a mix- 
ture of sheepishness, apprehension and 
bravado he admitted that they “was so cold” 
he had stopped by the roadside to take them 
off. After that his feet got warm again. I 
giggled till I cried, and Otto managed a few 
he-he’s. So all is as before. 


December 17. Aunt Rose came over to see 
me today. I don’t know what I’d do without 
her. She went through the experience of 
coming as a bride to this country in real 
pioneer days with her nearest woman neigh- 
bor ten miles away. She has told me how 
lonely she was those first few months. Uncle 
James worked from daylight until dark, and 












he used to lie on the floor after the noon 
dinner and sleep until time to go to work 
again. This seemed particularly hard to 
Aunt Rose in her loneliness; and one noon 
she noticed the dog lying on the step and 
had an inspiration. She got down on all 
fours by Uncle James and put her tongue on 
his cheek. Without opening his eyes he gave 
her a hearty cuff on the ear and said, “Get 
away, Shep!” That was the last straw, and 
she broke into a torrent of crying. Uncle 
James felt terribly about it and didn’t go 
back to work that afternoon. This experi- 
ence ended his noon naps. 


The snow stopped falling night before last, 
and yesterday Charlie and Otto and the 
neighbors took their teams and sleds and 
shovels and broke roads. This afternoon 
Aunt Rose came riding over on horseback on 
a man’s saddle. She was wearing a thick 
hood and had a shawl pinned over her cloak, 
and her cheeks were round and rosy as 
apples. She’s quite a famous horsewoman; 
rides any horse whether he’s saddle broken 
or not. She’s a plump and jolly little fig- 
ure; not so many years older than I, but 
she has four children and does all the work 
in her big house. She often helps milk, 
though Uncle James and the men protest. 
I’ve seen her with her head in a cow’s flank 
and all four teats in her strong little hands, 
making the milk foam. She brought me jelly 
and pickles and cookies. How kind people 
are! 

Aunt Rose wanted to see that we’d come 
through the storm all right and to invite us 
to their house for Christmas dinner. Her 
dinners are famous, and she thinks nothing 
of inviting in two dozen guests. Uncle James 
is quite a figure in this community, as you 
know. He’s attending the legislature now, 
and Aunt Rose and the men are running the 
farm. Her big house is the pride and envy 
of the countryside. 


Gseful Gifts Boubly Appreciated 


I begin looking forward to Christmas with 
less foreboding. I didn’t quite see how I 
was going to get through the first one so far 
from home, and I suspect I’ll have to drop 
a quiet tear when no one is looking. But 
you'll be thinking of me, and that’s like 4a 
benediction. Nobody, not even Charlie, bless 
his big heart, will be quite so near and reale 
We can’t give many gifts this year, for 
there’s little in the stores to buy, and we 
must save our money. But I’ve knitted 
Charlie one of the big scarfs that men wear 
out here; red and white, very gay and cheer- 
ful. Giving gifts that are merely pretty and 
sentimental and useless is all very well 
where life is easy and well ordered; but 
out here where raw nature presses so closely 
it isn’t much done. A useful gift is doubly 
appreciated. However, I haven’t lost my 
taste for pretty things. How they do bolster 
up the spirit when events get thick! I’ve 
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already sent off my package to you. Charlie 
took it to town with his last load of wheat. 
I know you'll like the things, both because 
I made them and because in a way they rep- 
resent this new country in which my lot is 
cast. 


Charlie is going to take me to town tomor- 
row in the big sled. I haven’t been for six 
weeks, and I look forward to it with more 
thrills than to a trip to Europe. 


December 22. It seems a long time since 
I wrote you before. We made our trip to 
town, and it was a grand success. We took 
our lunch along and ate it in Mr. Gray’s 
grocery store; an interesting and sleepy 
place filled with the aroma of ground coffee 
and lined with rows of bins and boxes and 
cracker barrels. While we were there three 
squaws came in; the first Indians I’ve seen. 
They were squatty and powerful women with 
inscrutable black eyes, and one had a papoose 
who stared over her shoulder from the pouch 
on her back where he was riding. 


wrapped him in blankets and covered him 
with buffalo robes. His horse still looked 
dazed and beaten and walked with difficulty. 

The sun on the snow is dazzling. It isa 
world of delicate marble, carved beyond the 
imagination of a human artist. 


Christmas Tree at Church 


December 25. Although a sensible farm 
woman should be in bed, I want to tell you 
about our Christmas; for that’ll be like liv- 
ing it over again. I hadn’t suspected Charlie 
of conspiring with you. But how I love the 
pretty things you sent, though I must be 
discreet about wearing the dresses to avoid 
the reputation of being frivolous. You must 
almost have known when I opened the box 
and how I laughed and sang and cried, I was 
thinking of you so hard all the while. 

Last night we went to the church for the 
Christmas tree; all dressed up in our best 
and wrapped in quilts and buffalo robes. The 





The women would point to an 
article with a finger or a moc- 
casined toe, buy and pay for it. 
Then they would indicate some- 
thing else, buy and pay for that. 
Not for them the tricky method 
of adding up the bill and settling 
for the whole in one transaction. 

But the big event I have to re- 
port is another storm that came 
the second day after our trip to 
town; this time a real blizzard. 
I can’t describe its grandeur 
and terror. I never imagined 
nature could exhibit such fury. 
It was so cold that even Otto 
stayed restlessly in the house, 
and the wind blew until I some- 
times wondered if the building 
would remain on its foundation. 
Daylight faded into dusk early 
after noon. In the evening, 
which we knew to be evening by 
the clock, for it had been dark 
for hours, Charlie heard some 
muffled sounds and on going to 
the door found a man on horse- 
back so overcome he could not 
dismount. Charlie carried him 
in, and Otto fought his way to 
the stable with the poor horse. 
The man was terribly frozen, 
and of course I was for doing 
the wrong things; but Charlie, 





then gifts were distributed. Everyone got 
something. Aunt Rose, with all her big 
household to think of, brought gifts for Otto 
and Charlie and me. If kind hearts are 
jewels, she has a moze dazzling crown than 
the Prince of India. 


Today has been gorgeous; brilliant sun- 
shine on a fairy world. We drove to Uncle 
James’ place with the sleighbells making 
music. Uncle William thinks sleighbells are 
worldly. I remember you used to tell me 
how austere he is about some things; how he 
used to rebuke boys for whistling on Sunday 
and things like that. He said something to 
me about our sleighbells in that judicial and 
final way of his, and I looked at his rich 
broadcloth suit with the trousers drawn 
over the tops of polished calfskin boots and 
at his heavy watchchain with its dangling 
seals and almost made a sassy retort. But 
some good angel saved me. Uncle James,,.who 
heard it all and who is a great tease, said: 
“Billy,” (Uncle William particularly dis- 

likes that nickname, it is so un- 








dignified) “Billy, if you. hung 
that watch chain of yours around 
a horse’s neck it would make 
more racket than two strands of 
sleighbells.” Everybody laughed 
at this not so witty but very 
timely joke—timely since it 
saved my face, and I escaped. 
All the women helped with the 
dinner, as they always do; and 
it was a création of art and 
bounty. Aunt Rose quite outdid 
herself, and every one was in 
holiday spirits. When Uncle 
James stood up and said grace 
with that earnest simplicity 
which underlies his jollity and 
which makes people love and 
trust him, my eyes were brim- 
ming. After dinner there were 
so many helpers that Aunt Rose 
asked me to care for little 
Rachael; mostly because she 
knew I wanted to. The baby is 
just learning to talk and called 
me Cousin Pris-cilla so charm- 
ingly I could have stolen her. 
Later we gathered in the par- 
lor, and with Aunt Rose playing 
the organ I sang some of the old 
Christmas carols; and _ then 
everybody sang familiar hymns. 
We were among the last to 
leave. After the others had 











good frontiersman that he is, 
carried him to the coldest part 
of the house and with icy water 
slowly thawed his hands and 
feet. Later he bandaged his feet which had 
suffered worst, in old cloths and molasses. 
The man had lost his way and had been un- 
conscious part of the time. How he man- 
aged to stay on the horse or to find a house 
is a mystery. 


Appreciated Staunch House 


Our visitor stayed two nights, sleeping in 
the sitting room. He lived 9 miles north, 
and of course we couldn’t get word through 
to his family. I certainly never appreciated 
a@ staunch house more than when I was help- 
ing thaw that poor man out. The blizzard 
blew itself out during the first night, and 
though the roads were terribly blocked the 
neighbors dug them open so that Charlie and 
Otto could take our visitor home in the 
sled. We put a feather bed in the box, 


“It is a world of delicate marble, carved beyond the imagination of a 


human artist” 


little church had a dim odor of the coal oil 
lamps which are so seldom used; but the 
big tree perfumed the air with its needles 
and was very splendid with its candles and 
strands of popcorn. The building was full of 
people, and the old men dozed around the 
hot stoves while the little folks crowded for- 
ward to look in awe at the tree. There are 
lots of children in this neighborhood, and 
what sturdy, fine little people they are! Every 
church gathering looks like a sprinkling of 
grown-ups in a sea of youngsters. If I didn’t 
go to church for any other reason, I’d go to 
see the babies. You can hardly imagine what 
a comfort and stay the church is to these 
people and how faithfully and under what 
difficulties they attend. There are good 
singers here, and the music was lovely. 
Some children spoke pieces, the minister 
read the story of the Star in the East, and 


shouted their cheerful goodbyes 
and I was standing alone in 
the big, clean kitchen with the 
afternoon sun shining on the 
geraniums in the window and the canary 
singing, I was overtaken with something 
like the old, childish sinking of the heart. 
“Christmas is over!” I felt unspeakably 
lonely and far from home. But Charlie came 
out carrying little Rachael; and when he 
put his arm around me everything came 
right. I think he had been watching me to 
guard off the waves of homesickness. 

We brought home a basket of food which 
Aunt Rose packed for us, and here we are in 
the haven of our own little home. I am writ- 
ing busily, and Charlie is nodding in his 
chair. While a little ache will not down 
when I remember how far from you I am, I 
think you know that I’m happy. Charlie 
and I are keeping our little home in this 
new country, and people are unspeakably 
kind to us. Like Little Tim, in the Christ- 
mas Carol, we say, “God bless us every one!” 








38 


AMERICAN LUMBERMAN 


DECEMBER 24, 1927 





i, 


News and Business Ideas for Retailers 


Buys Yard from Receiver 


BIRMINGHAM, ALA., Dec. 20.—M. J. Wads- 
worth, Ensley, Ala., who formerly operated a 
retail yard at Avenue “B” and 34th street, 
Ensley Crossing, and who sold his lease and 
other holdings to the Ensley-Fairfield Lum- 
ber Co. some nine months ago, purchased a 
few days since, from the receiver of the Ensley- 
Fairfield Lumber Co., the stock of lumber, 
building materials and equipment of the yard 
and offices, and has reopened the yard under 
the name of the Wadsworth Lumber Co. 

According to Mr. Wadsworth the yard is be- 
ing put in shape to take care of business in 
a satisfactory manner, and by Jan. 1 the con- 
cern expects to enter the market in the Ensley- 
Wylam-Fairfield section. Salesmen will start 
out ‘about the first of the year and cover the 
section mentioned. This yard happens to be 
situated as nearly halfway between the three 
towns of Ensley, Wylam and Fairfield as 
possible, and with the stock of materials car- 


ried it should develop into one of the out- 
standing yards in that section of greater Birm- 
ingham. 

One of the labor-saving features of this 
yard is the matter of the unloading tracks 
which parallel the entire length of the yard. 
By the use of gravity rolls stock is delivered 
to the sheds and yard with very little cost. 
All lumber except lath and dimension is un- 
der cover. The sheds were constructed 22 
feet wide whereas only 16-foot stock is car- 
ried, thus giving plenty of room for handling 
stock. The narrow sheds originally built for 
dressed lumber is now used for No. 1 dressed 
dimension, common flooring and sheathing. 


Mr. Wadsworth remarked that “prospects 
are fine, and with the continued growth of 
Birmingham and vicinity no dealer in building 
material should grumble about business. It 1s 
here for them, and the right kind of pur- 
chasing and proper selection of stocks will get 
results.” 





There are two or three 
dray lines in our town. 


This Week’s Timely Tip 
A Signal System That Saves Time 


Herewith are shown two views of a home made device that 
has proved a great time saver for the Lightner Lumber Co., St. 
Edward, Neb. At request of the AMERICAN LUMBERMAN Frank S&S. 
Lightner explains the device and its workings as follows: 

“In this part of the country the lumber yards do not have 
their own delivery trucks, delivering being done by local draymen. 





When an order for lum- 
ber or coal is received we 
ask the customer which 
dray he prefers, and give 
the hauling to the one 
that he names. 

“A few years ago we 
made a set of tin flags of 
three different shapes and 
colors, one being round, 
painted red; one trian- 
gular, painted white; and 
one square, painted yel- 
low. These are mounted 
on a pole just outside our 
office, and when we want 
to call a certain dray the 
proper signal is dropped 


ready for him. 








down, like a railway semaphore. In the left-hand picture, in order 
to give a clear idea as to their appearance and operation, all three 
of the signals are shown, while in the right-hand picture the tri- 
angular flag is seen in signalling position—notifying the drayman 
to whom that signal has been assigned that the yard has a haul 


“These signals can be seen for at least two blocks, and the 
draymen cultivate the habit of watching for them. 
idea saves us many hours of time formerly spent in hunting up! 
draymen when we could have been doing other work.” 


Watch for Next Week’s “Tip” 





This simple 








A Striking Christmas “Ad” 

HAWARDEN, Iowa, Dec. 19.—One page of 
the special Christmas edition of the local 
newspaper is dominated by a striking advertise- 
ment of the French Lumber Co., occupying 
space four columns wide full length of the 
page. 

At the sides and bottom of the space appear 
cuts of some of the building specialties han- 
dled by the company, including Curtis wood- 
work, Mule-Hide roofing and shingles, Balsam- 
Wool etc. 

The chief feature of the advertisement, 
however, is a Christmas poem of eight stanzas, 
written by S. Q. French, at each side of which 
appears a cut of a fir tree, accentuating the 
Company’s trademark and slogan, “The Home 
of Fir Cuts.” Three of the stanzas run as 
follows : 

Awake proud tree, as you gaze around, 

And see the happenings here on the ground, 
For the Yule-tide season is near at hand, 
For old and young, throughout the land. 
Ah, if you could but speak at this Xmas-tide, 
And herald to the world, both far and wide, 


Of the good wrought to men by your body and 
limb, 


For convenience without and for comfort 
within. 
In every hamlet, and in village and town, 


At reasonable rates you have always been 
found, 


In all kinds of sizes and thickness and 
length— 


Are woods used for comfort and beauty and 
strength. 


A Dose for Dilatory Debtors 


Here’s a method of getting a “rise out of a 
slow customer who pays no attention to bills 
and statements. Its merit lies not in novelty, 
but in the fact that it often works where or- 
dinary methods do not. Supposing you have 
sent one of these tough customers a series of 
bills and statements calling for payment of his 
account for—say $17.50, without getting a peep 
out of him, try sending one more, with the 
amount written as $27.50. Ten to one he will 
call you up or drop in within a day or so, 
and tell you that he owes you only $17.50, 
whereas you sent him a bill for $10 too much. 
Quite likely he will wax indignant and express 
an uncomplimentary opinion regarding your 
bookkeeping, and wind up by slamming down 
the correct amount, but even if he doesn’t 
“come across” you have a chance to “apolo- 
gize” for the error, and to let the debtor know 
that you expect payment “pronto.” 


Broadcasts Radio Program Weekly 


South Ampoy, N. J., Dec. 20.—Probably 
not many retail lumber concerns are broadcast- 
ing radio programs as a publicity medium, but 
the South Amboy Lumber & Supply Co., of 
this city, is doing so with very satisfactory 
results, according to Sales Manager C. M. 
Tuthill. It is to be noticed, however, that the 
broadcasting is designed primarily to pro- 
mote the sale of a certain specialty, the en- 
tire factory output of which has been taken 
over by the lumber company. 

The company sent out announcement cards 
and in other ways gave publicity to the fact 
that it had engaged the facilities of station 
WAAM to broadcast each Tuesday evening 
a program by a well known musical organ- 
ization, and that it was employing this means 
to tell the world of the merits of the product 
being thus promoted. The public was invited 
to tune in and learn how free sample packages 
might be obtained. Requests were invited 
from persons listening in to the program and 
becoming interested in the product, and to 
each of these persons the company sent a 
sample package with literature and a radio 
ballot. 

“We have obtained wonderful results from 
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this method of advertising,” said Mr. Tut- 
hill, “as after only three weeks of broad- 
casting we have received over two hundred 
requests for samples, and after sending the 
samples out have received back the radio bal- 
lots with letters of appreciation.” 


While the radio publicity has been aimed 
primarily at interesting people in a single 
product, the company naturally has received a 
good deal of publicity through the broadcast- 
ing, and the advertising done in connection 
therewith, which will redound more or less 
to the benefit of general sales. 


Verses Tell of Better Aprons 


GREENVILLE, Onto, Dec. 19.—To emphasize 
the improvements that have recently been made 
in the popular line of carpenter aprons 
manufactured by the Allied Cloth Specialties 
(Inc.), of this city, E. C. Brown of the sales 
and advertising department of that company. 
has penned the following verses: 

Though your troubles be many, 

Your faith be small 
And the best is hard to choose; 

Though you’re duped so often 

Your gore is gall, 

There’s surcease from loss and from blues. 


While grades are the best 
And price lower, too, 
These values you’d never reject. 
Your patrons will welcome 
The news that you 
Have chosen the brand called “elect.” 


We've a NEW apron now 

Which we call our “HI-lo” 
And want every patron to use. 
It slides on the strings, 

Sets high up or low 
And fits like tailor-made shoes. 


The cost of “HI-lo” 
Is also quite low 
Compared with any you’ve seen. 
Let us tell you the story 
‘ By sample and show 
Why it pays to use the old “bean.” 


A Simple Follow-up System 


A very simple and easily handled system, or 
method, for keeping track of and following 
up collections has been used by the J. C. 
Baldridge Lumber Co., Albuquerque, N. M.., 
for the last five years with satisfactory results. 
At the request of the AMERICAN LUMBERMAN 
Mr. Baldridge has kindly supplied the fol- 
lowing information regarding the necessary 
equipment for, and the operation of this 
method : 

“First we secured-365 letter-size manila fold- 
ers, one for each day of the year, and placed 
them in a file; divided, of course, into the 
twelve months of the year. White ‘vise’ sig- 
nals were used for dating each folder. 

“All sales, other than cash transactions, are 
made with a definite understanding as to just 
when payment is to be made, and a card (3x5) 
is filled out, the agreed dates of payment being 
noted thereon. This card is then placed in 
the proper folder according to the promised 
date of settlement, or of first payment if 
there is to be more than one. 

“Each day the folder for that date is pulled 
out and the cards are then properly followed 
up; the empty folders being placed at the back 
of the file, while any cards that require fur- 
ther attention are placed in the folders for the 
dates on which they should next be followed 


p. 

_“This makes a very inexpensive, but effi- 
cient, follow-up file. The payment date is 
automatically brought to the attention of the 


_ Proper person, and if payment is not made 


on the date agreed upon, a request for pay- 
ment is immediately sent to the debtor. 

“The above card, which is made out on 
the typewriter, has spaces for notations op- 
posite each of the following heads: Name; 
address; job address; where employed; how 
long worked there; references (3); size of 


account; nature of work; payment to be as 
follows: (Dates agreed upon.) 

“This plan has worked out very well for 
us. It eliminates any chance for argument 
as to when the customer agreed to pay, and 
also obviates the necessity of running through 
the ledger every few days. It is very simple, 
and the best part of it is—that it works.” 


For Second-Mortgage Financing 


Boston, Mass., Dec. 20.—One of the diffi- 
culties encountered by lumber dealers seeking 
to promote home-building is that of assisting 
with second-mortgage financing some of the 
prospective customers attracted by advertising 
and plan books. Codperative banks and sav- 
ings banks will take care of a sound first 
mortgage satisfactorily, but this still leaves 
a margin of from one-third to one-half of the 
cost which must be financed by the owner. 
Francis G. Boggs, treasurer of Joseph Good- 
now & Co. (Inc.), Boston lumber distributors, 
expresses the belief that this problem is solved 
by the establishment here of the United States 
Bond & Mortgage: Corporation of Massa- 
chusetts, of which he is one of the directors, 
and which has had a remarkable growth since 
its founding last February. The local mort- 
gage company is affiliated with the United 
States Bond & Mortgage Corporation, New 
York City. 


Farmers Want Up-to-date Homes 


Boston, Mass., Dec. 20.—Activities and dis- 
cussions at the annual State Grange session 
which has just concluded its meetings at the 
Hotel Statler brought out in striking fashion 
that the American farmer now offers a most 
promising market for the lumber dealer. He 
is now ready to be sold a modern home; his 
wife wants a handy modern kitchen, breakfast 
nook, ironing board that folds into the wall, 
sleeping porch, and various built-in fixtures 
and modern conveniences that the lumber 
dealer can supply. 

The farmer’s wife doesn’t want to carry 
water from the well any more. And she is 
having her big kitchen rearranged to save her 
steps, with a cosy little breakfast nook in the 
corner so that she doesn’t have to carry the 
breakfast dishes into the big dining room any 
more. In fact, the wife of a farmer wants 
to be just as modern nowadays as her city 
sister, according to Mrs. Ellen Kirkham, a 
grange delegate from Lenox, Mass. Mrs. 
Kirkham said that a farmer’s wife wants to 
have just as much enjoyment now as a wife 
of a city dweller, and many of them do. All 
modern improvements, electrical and other- 
wise are reaching the rural districts. 


More THAN 80 percent of the telephones for 
the world are manufactured in Illinois. 





PRICES 


Business in Brief. 


Trade during the last week has afforded more evidence of vigor than for some months, 

this being in the form of larger purchases of important commodities, such as steel, 

textiles, leather and the like. Buying of this kind is of an anticipatory 

GENERAL nature, being more indicative of expansion after the holidays than of 

immediate enlargement of operations. 

sorts of merchandise always is stimulated by the holiday spirit, and retailers in prac- 

tically all lines are now benefiting from this enlarged trade. 

and the volume of purchases at retail, as well as of those in a wholesale and manu- 

facturing way, indicate a confidence that all is well in the business world. Revenue 
freight loadings for the week ended Dec. 10 totaled 877,600 cars. 


Retail selling of rather varied 


In fact, the character 


Notwithstanding the fact that Dun’s index of commodity prices shows more declines 
than advances for the latest week, owing principally to reactions in the foodstuffs 
trade and Harvard University’s index declined from 144 for the week 
ended Dec. 7 to 143.2 for the week ended Dec. 14, firmness is the 
rule in the major industries. 


For ‘months prices have held well in 





the face of hand-to-mouth buying, and now that advance commitments are becoming 
more numerous there is little reason to expect anything like weakness in the price 
situation. Concessions, if any are likely to be made, will be in fields and commodities 
that are subjected to stiff competition, and such reductions when made will be owing 
to increased efficiency in production rather than to sacrifice of profits. 


Probably the greatest surprise that has come to the business world as a whole 
recently has been the Government crop report, showing substantial increases in the 
production of both wheat and corn, compared with 1926. The report 

FARMING indicates a corn crop of 2,786,000,000 bushels for 1927, against a crop 
2,721,899,000 bushels in 1926; and of wheat, 871,691,000 bushels for 

1927, compared with 831,040,000 bushels for 1926. The Government report places the 
farm value of crops in the United States for 1927 at $8,428,620,000, compared with the 
estimated farm value revised of $7,793,480,000 for 1926. The bettered financial situa- 


tion of farmers already has been reflected in increased purchases and investment in 
permanent farm improvements. 


Improvements in the steel industry forecast or reported in recent weeks have been 
continued, gains made being held and strength in prices indicating confidence that 
early future requirements will require expansion. Both the railroads 
STEEL and the automobile manufacturers have come into the market in 
larger volume, and it is pretty confidently held that when recent 
developments in car manufacture have been met with contemplated adjustments in 
models that industry will rise to its recent level of output. 
Estimates of the United States bureau of mines places the output of soft coal, 
including lignite and coal coked at the mines, at 9,053,000 net tons for the week 
ended Dec. 13, an increase of 233,000 tons over the week before. The 
FUELS production of anthracite for the week ended Dec. 10 was 1,388,000 
net tons, compared with an output of 1,807,000 tons for the corre- 
sponding period of 1926. The American Petroleum Institute estimated the average 
daily output of crude oil for the week ended Dec. 17 at 2,456,950 barrels, as compared 
with 2,487,500 barrels for the week ended Dec. 10. 
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A Scenario 


Mr. Umberman enters the bank 
and says: 

“Good morning, Mr. Anker, I 
want to talk to you a little about 
a proposition in which I think you 
will be interested. I understand 
money is pretty cheap, and that 
you are having more or less diffi- 
culty in finding loans that are 
high-grade and yet yield a good 
rate of interest.” 


Today, 


Mr. ANKER: “It is not so hard, but we could take on 
a few more loans all right if the security is O. K. What’s 
on your mind? Want to borrow some money ?” 


Mr. UmBermMan: “No, I don’t want to borrow any 
money myself just now, but I do want to talk to you 
about a little campaign that I think is going to be of 
benefit to this town. It is going to benefit me, and you, 
and the whole community. You know this town has 
been settled for a good many years. Lots of folks living 
in this town have been here all the way from twenty-five 
to fifty years. Some of the old homes‘ now occupied 
have been built for more than fifty years. Many of 
these old homes are well built, out of good lumber— 
the old white pine lumber of the North—and they have 
lots of wear and service in them yet, but they are a 
little out of date. 


“What I want to do is to suggest to the owners of 
these old homes that they bring them up to date, modern- 
ize them, remodel them. Now there are several old 
homes in town that are owned by clerks and working 
men that could be remodeled to good advantage, making 
them more convenient, brighter, lighter, happier places 
for the folks to live in, and the whole town would be 
benefited by improvements that could be made to some 
of these old homes. Besides, it would furnish employ- 
ment for the carpenters, masons, etc., during the “off 
season” for new building, get some wage money into 
circulation and so make business better all around. 

“Now, what I wanted to say to you is this—there is 
Dan Livingston, for instance, who you know is a clerk 
over at the Hub—has been a clerk there for many, many 
years. He owns his own place up there, bought it at the 
time he married Jennie Long and they have raised their 
family there—the same old house. He has painted it 
occasionally, put on a new porch, but what he ought to 
do is to bring that house up to date. Now that his 
daughter is widowed and has that little boy he wants to 
bring them home there. They could fix that place up in 
fine shape. It would cost only a few hundred dollars. 
Dan hasn’t enough money, he has a little saved up, I 


THE CAST: 
Mr. L. Umberman. . 


eh ey Is od icin ds onceews A Banker 


THE SETTING: 
Interior of a bank in an Average 
Town of Any State. 
THE TIME: 
tomorrow, 
dealer feels that he wants more business. 


Featuring 
Two Stars 


know, but he hasn’t very much. 
Now what I want to know is 
whether you would make a loan 
of $1,000 on that house up there, 
for him to remodel it. Don’t you 
think it would be a good loan?” 


er: 4 Lumberman 


Mr. ANKER: “Why, I certainly 
think it would be all right. Dan 
could work it off on monthly in- 
stalments and it would be a fine 
place. They could put on an 
extra room, which the school-teacher probably would be 
glad to rent from them.” 


or whenever a 


Mr. UMBERMAN: “Then there is the fellow who 


drives the ice wagon, he has a home down there that 
his wife inherited. They need to remodel it and bring 
it up to date. It is located on a good street, has some 
fine big trees all around the place. What I am getting 
at is, if I talk them into it will you take the loan ?” 


Mr. ANKER: “Why, yes I will take the loan. 
understand and appreciate that is all right.” 


Mr. UmBerMAN: “I am going to do a good deal of 
talking about remodeling in this town and I am anxious 
that these fellows I talk to should appreciate the fact 
that the banker is their friend and they will not be held 
up and there will not be any delay about it. What I 


want to know is whether you are in hearty sympathy 
with it.” 


I can 


Mr. ANKER: “Yes, I am in sympathy with it. I think 
it is a good idea. I am perfectly satisfied with these 
loans you have suggested, and I can see there are a large 
number of other places that could be improved, and the 
loans would be good ones for the bank. If the bank can- 
not handle them alone, we have plenty of customers who 
would like to have a loan. We will be glad to handle it, 
charging our usual commission for making the loan, and 
we will be glad to help you in any way you would like 
to have us to protect you as you go on with the building. 
We will pay the bills and get receipts for all the money 
paid out on all the other things besides the lumber and 
cooperate with you in every way we can.” 

* * * KX 

The purpose of this story, which is based on an actual 
occurrence, as recently related to the AMERICAN LUM- 
BERMAN by a mid-West retailer, is to show lumbermen 
that right at hand there are opportunities for them to 
gather up some additional business. In every town and 
city there are many old homes owned by people of mod- 
erate circumstances, wage earners of character and in- 
tegrity, who need only to be shown how they can finance 
the modernization of their homes. 
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“'There’s a Reason’—Four of ’em! 


A quartette of good looking “kids” consti- 
tutes “four reasons” why W. G. Pauley, of the 
W. G. Pauley Lumber Co., Hastings, Neb., 
“maybe!” 
In fact, any man with four growing youngsters, 
or, for that matter, three, two, or even one, has 
plenty of incentive to be on the alert for any 
business that may come within range. 
the days of the cave man until now, love of 
family has spurred men to their best endeavors 
in order to provide as many as possible of the 
good things of life for those who may be de- 


wants business—and he doesn’t mean 


pendent upon them. : 

Therefore the novel busi- 
ness card used by Mr. Pauley 
has a unique and universal 
appeal. It needs no explana- 
tion or diagram. Every man 
to whom one of these cards 
is handed for the first’ time 
recognizes the force of the 
argument. By way of de- 
scription of the physical ap- 
pearance and makeup of this 
unique business card, it may 
be said that it is a double 


affair, the upper flap being 
printed, in ordinary form: 
“W. G. Pauley, representing 


W. G. Pauley Lumber Co., 


Hastings, Neb.” 


when the card 


From pears. 








At lower edge of the under 
part of the card is printed in red, “Four Rea- 
sons Why I Want Your Business.” 
name, address and above legend are visible 
is handed 
upon raising the upper flap the picture of the 
“Four Reasons,” as reproduced herewith, ap- 


The AMERICAN LUMBERMAN recently asked 
Mr. Pauley what he was doing to get business. 
He replied in effect that he had used a good 
many plans and methods, and had come to the 


Only the 


out—closed. But business. 


conclusion that the one that costs the least and 
is the most effective is “the smile that greets 
a customer.” 
courtesy and consideration are real assets in 
He then showed one of these busi- 
ness cards, and not without natural paternal 
pride, explained: 


In other words, cheerfulness, 


“Naturally those folks in our city who are 


acquainted with these ‘four little reasons,’ have 
some reasons for giving us business. 
healthy children radiate smiles and sunshine; a 
home would not be complete without the sun- 


Four 


shine suggested by the little photo on the 


card,” 











“Four reasons” why W.G. Pauley wants business 


The AMERICAN LUMBERMAN has previously 
made brief reference to this unusual business 
card of Mr. Pauley’s, but the children have 
since grown up a little, so that the “reasons” 
are all the more cogent. The idea is a good 
one—for Mr. Pauley. It might—and it might 
not—be good for someone else. 


THE STEEL furniture industry continues to 
grow, particularly for office and business use. 
The 1926 shipments of “business group” steel 
furniture, as reported by the Department 
of Commerce, totalled in value $31,429,140, 
compared with $26,827,622 in 1925. 
ward trend is reported to have continued so 
far in 1927. 


The up- 


Spare the Roads and Save the Trucks 


[By G. E. De Nike, Jr.] 


None of us gets much pleasure 
out of being hauled into court for 
some violation of the traffic laws. 
Far more important than the phys- 
ical and mental discomfort such 
sessions bring us, however, is the 
fact that we are practically cer- 
tain to be out some good cold cash 
in the matter of fines and in valu- 
able time lost. The fact is that 
we all ought to keep out of traffic 
courts, and the best way to do 
this is to obey the law, particu- 
larly that concerning over-loading 
trucks. 

In many sections and particu- 
larly in the territory in which the 
Comfort Coal-Lumber Co. with 
its many branch yards operates, 
the authorities are becoming in- 
creasingly strict on the question of 
over-loading of trucks. 

The over-loading of trucks is 
not merely a matter of breaking 
law, paying fines and wasting 
time, but a reflection on the good 
sense and reputation of the guilty 
one. A dealer who habitually 
over-loads his trucks and is caught, 
whether he does this intentionally 
or not, is at once marked out as a 
person who has no regard for the 
personal safety of the fellow mem- 
bers of his community who are 
endangered by overloads too 
heavy for brakes, nor does he 
apparently care what wear and 
tear he willfully places on the 
highways which are paid for by 
the taxpayers of his town, includ- 
ing himself. At the same time he 
is deliberately ruining his own 
automotive equipment to the tune 
of hundreds of dollars in repair 
expenses; all for the sake of get- 
ing a little extra material out on 
one load and one trip, which 

might more wisely be delivered in 
two trips. 

We have always been extremely 
careful to try not to over-load coal 


trucks but a real problem con- 
fronted us when it came to the 
question of lumber, mason mate- 
rials and specialties. Just what con- 
stitutes a fair truck-load of fir 
ceiling, for instance, on a three- 
ton truck? We decided the only 


way to find out was to make out 
a schedule of weights in the form 
of a chart showing the quantities 
of various materials in loads from 
1 to 5 tons. It can be readily seen 
this was no easy task to figure 
out, but we got some of the good 


LUMBER 
SHIPPING WEIGHTS 


(Quantities in 1 to 5 Tons) 


Quantity 
in 
1 Ton 
1. FIR 
Clg 5/6 x 4 1450 sqft 
1x6 1000 * 
Flg 5/4 x 4 g00 * 
ad 1x4 1000 "* 
Stp 10 # 12 750 " 
Guttor gx? 1100 1ft 
t x io tt 
Timber D4S 60 sqft 
" Rough 600 * 
2 CYPRESS 
#l Boerds §00 soft 
Pecky 675 *" 
3 NC PINE 
Flg $x3CG 1400 sqft 
" ix3" g00 " 
°° is é FG 900 * 
e 2s " goo ." 
Rfr 1 x §-10 goo ." 
Slv 10 & 12" 77o * 
Stp 5/4x10-12 740 " 


4. RED CEDAR 


ag 4x6 2650 sqft 
8 x 10 2000 * 
5 SPRUCE 





1 x 2 Furring 6600 1ft 
4" bd dressed 2000 sqft 
1" 8 1000 


5/4" bd g00 " 
Rough boards 600 " 
Sdg 1x10 1000 " 

6 WHITE PINE 
Boards (avg) 1200 sqft 


Reduced reproduction of one of a set of three 


Quantity Quantity Quantity 
in in in 

2 Tons _ 3 Tons __ 2 Tons_ 
2900 sqft 4350 sgft 7000 sqft 
2000 3000 000 " 
1600 " 2700 * 500 " 
2000 3000 * 5000 " 
1500 * 2250 " 3750 " 
2200 1ft 3300 1ft 5000 1ft 
14ugo 2220 " 3700 " 
1320 sqft 2000 scft 3320 soft 
1200 1600 * 3000 * 
1600 sqft 2400 sqft 4000 sqft 
1350 " 2000 3350 " 
2600 sqft 4200 sqft 7000 sqft 
1600 " 2700 4500 

1g00 " 2700 " 4500 " 
1600 " 2700 " 4500" 
1800 " 2700 " 4500 (" 
1540 " 2300 " 3550 " 
1430 " 2220 " 3700 " 
6700 soft $550 saft 14250 sqft 
1000 6000 * 10000 * 
13200 1ft 19800 1ft 33000 1ft 

00 sqft 6000 sqft 10000 sqft 

2000 * 3000 " 000 
1200 * 2700 " 500 " 
1600 " 2400 " 4000 " 
2000 " 3000 " 5000 " 
2400 sqft 3600 sqft 6000 sqft 


charts used to regulate 
the weights of truck-loads, the other two charts being devoted to mason 
materials and building specialties 


_ Statisticians in our accounting de- 


partment busy on the job. The 
final results and figures of their 
work we are glad to release in the 
accompanying chart for the bene- 
fit of all retail lumber merchants 
who care to take advantage of it. 


This data we put in the hands 
of all our shipping clerks, who 
have it in front of them at all 
times, and find it a big aid in 
gathering their outgoing orders 
and making them into truck loads. 
As a check in the yard each yard 
foreman and checker has a copy 
also so that someone on hand at 
the time the truck is loaded can 
see to it that no more than a 
truckload is piled on a truck plat- 
form or body. In this way we fix 
the responsibility and practically 
eliminate the chance of any of our 
“picked up” by 
county motorcycle police for hav- 
ing an unlawful over-load. 


Outside salesmen and _ order 
clerks also have copies of these 
charts before them at all times so 
that when a customer says, “Send 
me up a load of fir flooring” our 
man can immediately give him the 
information as to how much fir 
flooring he will get in a load on 
any size truck of a capacity from 
1 to 5 tons. 

The scheme as worked out, 
though it originally took plenty of 
time and effort to compile, is in- 
valuable to us not only as a 
means of keeping out of the traf- 
fic courts but as a real assistance 
to the men who load the trucks 
and send them out, and a big help 
to salesmen and order clerks. 

In figuring out a way to keep 
within the law and within the lim- 
its of our truck capacities we have 
found a path to a better operating 
method and greater economy in 
delivery operation and overhead. 


trucks being 





























initia 
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National Production, Shipments and Orders 


Wasurncton, D. C., Dec. 19.—The following statistics were compiled by the National Lumber Manufacturers’ Association : 








Softwoods: Production ments 
. rg — ane a 10; 1926, Dec. 11— 9a7 1926 1927 1 1927 — 1 
MUEROEM PINS ASSOCIRCION. 2c cccccccgeccccrccccccccccceccene 66,111,568 66,851,452 58,722,216 53,155,080 67,810,178 52 
West Coast Lumbermen’s Association. .............eeesseeee 118,086,997 98,017,941 85,300,298 82,181,935 99,320,737 a1 168 1h 
Western Pine Manufacturers’ Association................+++ 17,893,000 21,627,000 19,338,000 22,916,000 19,130,000 25,698,000 
California Redwood Association..........:-..:eeeee reece eeee 8,612,000 1,077,000 4,742,000 4,787,000 4:710,000 300,000 
North Carolina Pine Association. .........essceeeeeeeerceeee 7,733,752 6,364,177 7 5,331,962 6,870,500 4,114,677 
Northern Pine Manufacturers’ Association..... se'eeeeee 991,000 2,410,000 4,300, 4,916,300 6,175,000 7,175,000 
Northern Hemlock & Hardwood Manufacturers’ Association. 2,318,000 2,530,000 1,163,000 2°380,000 1;186,000 27084000 
EEE SECCWOOER, GRO WOlecccccccccacecceccccvcesceses 226.746.3 
California White & Sugar Pine Manufacturers’ Association... is igs'o00 SORSTT Ove ue abe b0e 175,668,277 ety 179,997,564 
baa pe Da 
Seat gene youn eaand shove Gatte— 3,281,487,160 3,552,992,532 3,218,900,891 3,610,194,054 3,228,733,639 3,556,949.749 
West Goast Lumbermen’s Ansceiation... ee 4,594,093,233 5,176,036,890 4,445,817,517 5,155,736,391 4,477,344,989 5,131 103,486 
Western Pine Manufacturers’ Association.............° °° °° °° ’ 578,000 1,579,966,000 1,482,923,000 1,614,725,000 1,473,277,000 1, 851.6 690,000 
atin). Seer tan 382,776,000 379,062,000 6,000 366,527,000 413,846,000 ,330,000 
ge ly. eee 352,188,833 378,198'956 351,571,870 3861181294  a99418974  322°970" 404 
Northern Pine Manufacturers’ Association...........-....... 226,895,300 392,959,100 648, 446,694,300 371,491,000 427,968,000 
Northern Hemlock & Hardwood Manufacturers’ Association. . 155,342,000 162,665,000 180,102,000 161,010,000 160,372,000  142°290;009 
Total softwoods forty-eight weeks............sseeeeeees 10,629,360,526 11,621,880,478 10,471,689,678 11,741,068,039 10,424,483,202 11,613,301,639 
California White & Sugar Pine Manufacturers’ Association... 1:139,171,973 .......... 1,231,958,199 .......... 1,176,304,535 |.......... 
Hardwoods: 
Northern Hemlock & Hardwood Manufacturers’ Association— 
PSE Sicedieevevhccscoveet s460e bees bee coedoeukouws . 2 1,931,000 2,073,000 3,422,000 2,651,000 2,442,000 
i cs cd eee elke OES 0 do hike 60.048 Owed 225,801,000 209,471,000 216,032,000 212,199,000 202,200,000 200, 026,000 
Hardwood Manufacturers’ Institute— 
Uk SN ee eae ere ree err eT 5, 19,577,333 14,776,000 18,891,995 14,960,000 17,419,267 
DOPE WHER ccc cccrernstecrcesccceesecessenvesseee »206,771,000 1,237,639,150 1,238,695,000 1,243,766,883 1,258,726,000 1, 280, 251,423 





National Analysis 


Wasuincton, D. C., Dec. 19.—The National 
Lumber Manufacturers’ Association issued the 
following analysis for the periods ended Dec. 
10—orders and shipments being shown as per- 
centages of production: 


One Week 49 Weeks 

No. of Ship- Or- Ship- Or- 

ASSOCIATION mills ments ders ments ders 

(n) South. Pine...111 89 103 98 98 

(n) West Coast...116 72 84 97 97 

(n) Western Pine. 34 108 107 103 103 

Calif. Pines*.. 15 102 115 108 103 

(n) Calif. Redwd. 15 55 55 105 108 

(n) N. Car. Pine.. 31 94 89 100 85 

Northern Pine. 8 72 103 91 87 

N.Hem.&Hdw. 18 50 51 116 103 

All softwds.348 81 92 99 99 

N.Hem.&Hdw. 99 127 96 90 
Hdwd. Mfrs.’ 

GE Viscoees 118 96 97 103 104 

All hardwds. 96 100 102 102 

All woods... 82 92 100 99 


*Fifty-seven percent of cut in region. 


+Units of production, each representing 
normal daily output of 28,000 feet. 


The five softwood manufacturing associa- 


tions marked “(n)” have a standard for nor- | 


mal production, and for the week 333 of their 
members gave actual production as 102 per- 
cent; shipments, 81 percent, and orders, 92 
percent of normal production. 


Figures for | 


normal last year included reports of 315 mem- | 
ber mills of the above associations and showed | 


production 94 percent; shipments 
and orders, 80 percent of normal. 


Only the Hardwood Manufacturers’ Institute, 
whose figures for 1926 included six-sevenths 
of the total reported hardwood production, 
has a standard for normal production of hard- 
woods, and for the week it gave actual produc- 
tion as 81.7 percent of normal, against 92.4 
percent for the corresponding week of last 
year. 


79 percent, 





California Redwood 


San Francisco, Cauir., Dec. 17—The fol- 
lowing information is summarized from the 
report of the California Redwood Association 
for the week ended Dec. 10: 


————— Redwood 


White- 
No. of 


Percent of wood 





mills Feet production Feet 
Production .. 15 8,612,000 100. 1,946,000 
Shipments 15 4,742,000 57. 1,639,000 
Orders re- 
ceived 15 4,710,000 56. 2,088,000 
Orders on 
nn sadiene 14 33,510,000 2,985,000 
Detailed Distribution of Redwood 
Shipments Orders 
Northern California*.... 1,718,000 1,635,000 
Southern California*.... 1,150,000 829,000 
DP cctbensteaeees a - weawe hes 
PE rons h eiené ones $13,000 1,315,000 
[i600 ah abece.e Gia hia 695,000 1,000 
Dt essen naawaees 4,742,000 4,710,000 


*North and south of line running through 
San Luis Obispo and Bakersfield. 


+tWashington, Oregon, Nevada and Arizona. 
TAll other States and Canada. 





Southern Pine Barometer 


New Orteans, La., Dec. 19.—For the week 
ended Dec. 16, Friday, 105 mills report as fol- 
lows to the Southern Pine Association: 


Percent Percent 
Normal Actual 


Production— Carst Feet Output Output 
Normal ..... coos SGN pew sue 
pO Pere «e+. 65,689,620 89.93 .... 

Shipments* 2,925 60,140,925 82.33 91.55 

Orders— 

Received* - 2,924 60,120,364 82.30 108.48 
On hand end 
weekt .10,191 209, 537,151 


*Orders were 99.97 percent of shtente, 


tOrders on hand showed a decrease of 0.01 
percent, or 20,561 feet, during the week. 


7Basis of car loadings is October average, 
20,561 feet. 


One hundred and three mills reported the 


following deviations from the standard oper- | 


ating time, which is a single-shift week of 
sixty hours: Thirty-three ran exactly on time; 
twenty-one mills ran 599 hours overtime, and 
forty-nine ran 698 hours undertime—net 
undertime being 99 hours, which means that 
operations were on a basis of 98.40 percent of 
full time single-shift. 





Hardwood Barometer 


Mempuis, Tenn., Dec. 19.—The hardwood 
Manufacturers’ Institute barometer for the 
week ended Dec. 10—which is made from re- 
ports of 175 units, each representing 28,000 
feet daily capacity—is as follows: 


Percent of—— 
Normal Actual Ship- 
Production*— Feet output output ments 
Normal (iden- 


tical units) 29,400,000 





pT rae ,012,000 81.7 _ 
Shipmentst .... 21,234,000 72.2 88.4 
Orders— 
BET csesece 22,346,000 76.1 93.1 105.2 
On hand end 
.. are 167,243,000 


*Based on mill log scale. 

tLumber fabricated at the mills and used in 
construction work included in total orders and 
shipments. 


North Carolina Pine 


Norrotk, Va., Dec. 19.—The North Caro- 
lina Pine Association makes the following 
analysis of figures from thirty-six mills for 
the week ended Dec.. 10: Per- 


Percent Percent cent 
Normal Actual Ship- 





Production— Feet afptoet —- ments 
: 8,856, 
PS ee 6, 70,980 78 ak on 
Shipments ....... 5,985,157 68 87 an 
a == 4,494,500 51 65 73 


+tAs compared with preceding week, there is 
a decrease in orders of 37 percent; though that 
week only twenty-five mills reported. 

*“Normal” is based on the amount of lum- 
jo } mills would produce in a normal work- 
ng day. 








Western Pine Summary 


PorTLAND, Ore., Dec. 19.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Dec. 10, from 
34 member mills: Per- 


cent 
Percent Ship- 


Production— Carst Feet of cut ments 
Normal*® ....... .. 32,650,000 
AMOCUR] .ncccces -. 17,893,000 


Shipments (car).. 


724 18,824,000 
Local deliveries ; 51 


Total shipments 19,338,000 108.08 


Orders— 
Canceled ...... 14 364,000 
Booked (car) .. ae 18, a16. 000 
ee ae 514,000 
Total orders... -- 19,130,000 106.91 98.92 


On hand end 
errr 2,536 65,936,000 


Bookings for the week by thirty- -four iden- 
tical mills were 88.83 percent of those for 
the previous week, showing a decrease of 
2,340,000. 

{Car basis is 26,000 feet. 


*Normal. takes into consideration mill ca- 
pacity, number of months usually operated 
and usual number of shifts—reduced to a 
weekly basis which is constant throughout 
the year. 

During the week production was 55 percent 
of normal; shipments, 59 percent of normal, 
and order 59 percent of normal. Average 
for the corresponding week of last four years 
was as follows: Production, 69 percent; ship- 
ments, 77 percent, and orders, 84 percent of 
normal. 

Production is so seasonable that, durin 
two winter months, actual production amount 
to only 53 percent of normal, while during 
two peak summer months the production in- 
creased to 114 percent of normal. 





Maple Flooring Stocks 


The Maple Flooring Manufacturers’ Associa- 
tion has issued the following comparative sta- 
tistics for November, 1926 and 1927, based on 
reports of the same twenty-two member mills: 


November November Pct. de- 

1927 1926 crease: 

Production ..... 8,073,000 10,619,000 24.0 

Shipments ..... 7,238,000 8,494,000 14.8 

ee 6,233,000 7,652,000 18.5 
Enp Monto— 

Orders unfilled.. 7,843,000 10,576,000 25.8 

Pe wtneseems 27,610,000 26,309,000 4.9 

*Increase. 


Average Value, 25/32x2%4” Face First, Second 
and Third, f.0.b. Michigan and Wisconsin Mills 
November November Percent 
1927 1926 decrease 

ee $65.39 $66.83 2.2 


The following are percentages of sold stock 


Price 


Noy. 31: 
Maple-Beech- 
— —— mage, 34" 
DN i.ara ks Raheem ener 42 
OS EE eres 33 31 38 
ET 0 a's & x gina ore 16 17 24 
BE COGS iscs canes 28 32 54 


MEM 
ports of 


Spec 
Ash .-- 
Basswoc 
Beech 
Birch .. 
Box eld 
Buckeye 
Buttern 
Cedar 
Cherry 
Chestnu 
Cottonw 
Cucumb 
Cypress 


lowing 
Nashv 


7U 


—_—— 


Hard\ 
one-hz 


Week 
Oct 
Nov 

Week 


192 
Week 
Dec 
Dex 





Tk 
socia 


Man 
Ship 
Stoc 
Logs 
Pure 
Mad 


an 
Stoc 


Pin 
tota 
age 
gin 








4, 1927 


949,749 
108, 1486 


© Ce eee 


442,000 
026,000 


419,267 
251,423 


—— 


ry 

n Pine 
as fol- 
, from 


Per- 

cent 
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ments 


98.92 
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Hardwood Institute’s Stock Report 


MemMpPHIS, TENN., 
ports of 


Dec. 20.—The Hardwood Manufacturers’ Institute has compiled from re- 
225 units the following data as to stocks on hand Dec. 1: 


Eastern Territory,* 53 Unitst 


Southern Territory,* 172 Unitst 





Total Dry Unfilled Total Dry Unfilled 
Species— & Green Dry Orders & Green Dry Orders 

Ee rr 2,922,000 1,666,000 307,000 24,104,000 17, Hh pd 6,519,000 
Seeswood aw waciwes 13,606,000 7,453,000 2,895,000 260,000 25,000 
eng Sieg: Sakae wie oa 4,169,000 2,603,000 1,576,000 4,338,000 2, tt ett 1,083,000 
BEG secctvceseccce 4,409,000 3,057,000 833,000 224,000 211,000 14,000 
Box ebiite site Races 152,000 er ry 31,000 24,000 10,000 
Buckeye ......-+--- 897,000 558,000 aa. . «masses ... aeanaaad i bases 
Butternut ......... 203,000 88,000 el eee OO eee eae 
BY stm we din's omc 4,000 ae = =—=—ss—sow a wharg ill 32,000 | Eee 
ee ce 1,358,000 916,000 189,000 22,000 RE hie aeees 
Geestnut ..-cecece 53,542,000 30,178,000 8,572,000 8,000 Bee. _sescesy 
DEE) ivccas | + veaxbhe seme « seraieleare 18, ae 000 8,713,000 9,842,000 
GRCRMDOT oc ccsess 36,000 SB eee 4,000 Sans enemas 
ee Pee 16,000 i re rr. 64, 154, 000 37,214,000 9,396,000 
EN cick pave dae ee er ee 50,000 es 16,337,000 8,479,000 4,958,000 
oon. ech ate a ok ere 562,000 257,000 143,000 241, 306, 000 130,825,000 70,139,000 
DN wccctetes see kene  keaewee  .cammiaih 1,311,000 618,000 170,000 
Hard maple ....... 17,847,000 8,316,000 3,648,000 1027000 78,000 25,000 
PET seveccesece 2,433,000 1,785,000 114,000 4,899,000 3,754,000 145,000 
SE veeekere erences ~ eee” eee exavions 176,000 See) waka en 
PE ssc edesunes 53,000 ———— 0S + ees 211, pond et <essees 
DE scrsecetce . tiecaee epebene. |. seneans 9,521,0 6,295,000 3,199,000 
Se 85,724,000 41,053,000 14,931,000 236,176, 000 140,997,000 53,768,000 
DP v<ctisssdhee®  seetada. Coaebole  wxanieee 2 506,000 1, 664, 000 256,000 
PO 66+ cnscey | ideebass -,' Jesse ae. “i Cebeees 60, 00 45,000 15,000 
DN Sessessteees 31,758,000 15,743,000 9,088,000 16,789,000 10, 705, 000 4,756,000 
PE caneeses  <teeenie - ane | Jeneukene 25,000 SS errr 
Soft maple .....+-. 4,412,000 1,681,000 1,564,000 7,610,000 3,769,000 2,524,000 
Sycamore ......... 68,000 ila eR See Xe 7,487,000 3,693,000 2,154,000 
| RPS Pe 428,000 209, 000 25,000 470,000 16,000 ,000 
ST swesseeveedss *<deneeis  § Sesebhdas  “ahaemes 1,129,000 538,000 544,000 
Mixed hardwoods . 3,139,000 1,699,000 614,000 4,397,000 2,671,000 372,000 
227,788,000 117,484,000 44,699,000 661,984,000 382,099,000 169,917,000 


*Dividing line between “Eastern” and “Southern” territories is 
lowing the Chicago & Eastern Illinois to Evansville, Ind., 
Nashville to New Orleans, La., all points west of this line being “Southern” territory. 


+Unit of production is normal daily output of 28,000 feet. 





a line from Chicago fol- 
thence following the Louisville & 





Northern Hemlock and Hardwood 


OsuxkosH, Wis., Dec. 19.—The following figures were supplied to the Northern Hemlock & 
Hardwood Manufacturers’ Association by twenty to twenty-five firms that ordinarily make about 


one-half the total monthly shipments: 


HARDWOOD 
Firms Cut Shipments Orders 
Weekly average 
Sept. .... .. 2,742,000 4,618,000 3,877,000 
a .. 2,886,000 4,609,000 3.89 9,000 
ae 2°774,000 3,936,000 3,023,000 


Weekly average, year to date— 
ere 


‘j :617,000 4,417,000 4,139,000 

ae 4,245,000 4,310,000 4,035,000 
Weekly report— F 

Dec. 3.... 26 3,750,000 3,997,000 2,779,000 

Dec. icc ae 537, 000 2,442,000 3,267,000 


HEMLOCK 
Firms Cut Shipments Orders 

Weekly average— 

RN ee 3,317,000 3,657,000 3,104,000 

Sire 2,112,000 3,562,000 3,158,000 

Nov. . 2,304,000 3,263,000 2,556,000 
Weekly average, year to date— 

NS asd Bie ons 3,174,000 3,686,000 3,283,000 

Oe 3, 303, 000 3,267,000 2,880,0 
Weekly report— 

Dec. 3.... 26 2,583,000 2,636,000 ,195,000 


see 1,1 
Dec. 10... 23 2,512,000 1,457,000 1,659,000 





Data on Walnut 


The American Walnut Manufacturers’ As- 
sociation has compiled the following data: 


Nov. Oct. Nov. 
Lumber— 1927 1927 1926 
Manufactured .. 3, 234,200 2,920,700 2,378,400 
Shipments ..... 823, 500 2,967,200 3,310, "000 
DOO 6c cvwsae 12 149,300 11,738,800 11,591,000 
Logs— 
Purchases ..... 8,515,000 2,549,200 2,273,300 


Made into lumber 
and veneer... 3,034,500 2,813,700 2,335,200 
PE sxtne vane 3,645,600 3,165,700 1,754,000 





Carolina Pine Costs 


Norrork, Va., Dec. 19.—The North Carolina 
Pine Association reports that in October the 
total cost of rough lumber, exclusive of stump- 
age, was $19.04 for mills doing their own log- 
ging, the range for these being from $14.97 to 
$23.30; $26.33 for mills purchasing logs, and 
that the average for all mills was $19.15—the 
Statement being based on 20 reports from 17 
members representing 23 mills. Average cost 
of logs for mills doing their own logging, ex- 
clusive of stumpage, was $8.25 made, up of 
$5.77 for logging expense and $2.48 ‘for log 
transportation; total cost of manufacturing for 
these mills was $5.98, made up of $3.70 for 
sawmill, 58 cents for dry kilns and $1.70 for 
yarding and shipping; total overhead averaged 
$3.89, made up of $1.26 for insurance and 
taxes, 89 cents for depreciation and $1.74 
for general overhead, and selling expense 
amounted to 92 cents. 





West Coast Review 


SEATTLE, Wasu., Dec. 17.—For the week 
ended Dec. 10, 116 mills report as follows to 
the West Coast Lumbermen’s Association: 


Production 118,086,997 


Shipments. 85,300,298 23% below production 
Orders ... 99,320,737 16% below production 
Shipments— 
Water delivery: Feet . Feet 
BPE nove sccscvns 27,166,343 
IT SG Was Scie aw ecces 12,758,090 
: | |) 39,924,433 
RS es bk iw ie wane aime 40,839,723 
pee ea 4,536,142 
a I ora a. win acca be ee 85,300,298 
New Business— 
Water delivery: 
NES 6. Bahia: + scare wig 40,120,769 
SEES ee 10,738,598 
Total water (51%)...:....ie0e- 50,859,367 
SE SN Siiisis 6 be hcnc pier eeoees 43,925,228 
EE Sat eeies deesde dua dbs 4,536,142 
Total new business............ 99,320,737 
Unfilled Orders— 
Water delivery: 
Domestic cargo...... 110,774,764 
pT re 122,408,725 
I Es on kus snkss Biba d & alee 233,183,489 
ES Te OWE so aa we kb aw eee ee oe 110,300,029 


Unique Christmas Reminder 


Something unique in the way of a reminder 
of the festive season has been adopted by the 
Exchange Sawmills Sales Co., of Kansas City, 
Mo., F. R. Linroth, Chicago representative. 
The company, in extending greetings to its 
friends, has sent to each a small wood veneer 
box, made at the Clarks (La.) mill, contain- 
ing holly, mistletoe and Spanish moss, and en- 
closed in each box is the following goodwill 
message : 

“Goodwill to Men’—the great refrain of the 
Angelic hosts on that first Christmas morn is 
still and will always continue the greatest asset 
in our business and social life. Consequently, 
it has been the aim and purpose of this com- 
pany not only to retain but extend goodwill to 
its patrons by the quality and character of its 
service, realizing that they who serve others 
best serve themselves best. The forethought 
comes more prominently to mind as the Yule- 
tide approaches, and we take advantage of the 
season to extend greetings and best wishes in 
all their fullness this Christmastide. 


Insulation Salesmen’s Convention 


DututH, Minn., Dec. 19.—The fifth an- 
nual Balsam-Wool sales convention opened at 
the offices of the Wood Conversion Co. at Clo- 
quet last Friday and is scheduled to conclude 
Wednesday. Twenty-five new salesmen, together 
with branch managers and specialty men, were 
in attendance at a school of instruction that 
closed on Saturday. ThoSe men were made 
acquainted with the various methods of apply- 
ing Balsam-Wool in building construction, 
heat measurements and how to figure them, 
sound deadening problems and the manufac- 
turing processes of Balsam-Wool and Nu- 
Wood. 

Following the school of instruction, the men 
attended the Duluth-Minneapolis hockey game 
at Duluth and on Sunday the Duluth & North- 
eastern Railroad took them out to Camp 130 
for dinner. 

An interesting feature of the convention 
was furnished on Sunday night in the running 
by the Northern Pacific Railroad of a train 
known as the “Balsam-Wool Special” from 
Minneapolis to Cloquet, arriving there at 7:30 
o’clock on Monday morning. The train, con- 
sisting of three standard Pullmans, a diner 
and an observation car, was parked opposite 
the Wood Conversion Co’s plant and was made 
the headquarters for seventy-five salesmen and 
all out-of-town guests attending the conven- 
tion. 

Many interesting talks were given by speak- 
ers outside the company’s organization. Prof, 
F. B. Rowley, of the engineering department 
of the University of Minnesota, delivered an 
interesting address on insulation, accompanied 
by lantern slides. 

The Wood Conversion Co. is credited with 
having made excellent progress during the last 
year, reaching its sales quota for 1927 which 
was 50 percent greater than the previous year. 
Another increase of 50 percent is expected dur- 
ing 1928. 

The first Balsam-Wool unit has been in 
steady operation twenty-four hours a day 
during the last year. Machinery is being in- 
stalled in the new Balsam-Wool factory that 
will have a daily capacity of 250,000 square 
feet of material. It is expected that this plant 
will be ready for commercial operation by 
March 1, next. Numerous improvements have 
been worked out in the manufacturing process. 
The new machines will produce Balsam-Wool 
9 feet wide at a considerably higher speed than 
is now employed in the old plant, it is claimed. 

The Nu-Wood plant has operated continu- 
ously since March 1, last. New machinery is 
being installed and the daily output of the 
plant will be quadrupled by early in January 
when the board will be officially placed on the 
market. 





PRICE CUTTING is unnecessary if you are pre- 
pared to give your trade a square deal in the 





Total unfilled orders........... 


343,483,518 


first place. 
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Hardwood News and Views of Week 


Trade Dull But Prospects Good 


Mempuis, TEeNnn., Dec. 20.—Southern hard- 
wood producers are beginning to become more 
optimistic, as the outlook- for hardwood demand 
after the turn of the year is bright. Demand 
is poor at present. The furniture trade is tak- 
ing some hardwood, but most buyers are wait- 
ing to see the outcome of the January furniture 
shows. The automobile trade is not active 
but prospects are good. Building trades de- 
mand, which is dull, is expected to show signs 
of betterment after the first of the year. Floor- 
ing plants are still curtailing, as are trim 
plants. Much stock will clear for foreign coun- 
tries during December. The export buyers are 
still placing some orders for delivery next 
year. 

Production is decreasing each week. Mills 
are closing down for the holiday season and 
for repairs, and many will not open until well 
into the new year. Weather is favorable for 
heavy production, and logging is still active. 

The sales office of the Philip A. Ryan Lum- 
ber Co., Lufkin, Tex., has been moved to Com- 
mercial Bank Building, Memphis, according to 
announcement made by Phil A. Ryan, president. 

Phil D. Houston, United Timber & Lumber 
Co., last week was elected president of the 
Exchange Club of Memphis. 

Forty sales managers of the Simonds Saw 
& Steel Co. have been meeting at the Hotel 
Peabody, Memphis. General Manager J. E. 
Kelly, of the Fitchburg (Mass.) office, has 
been here. 


Acquires Large Virgin Stand 

Tioca, W. Va., Dec. 19.—Though it has 
operated steadily at this point for more than 
eight years, the Birch Valley Lumber Co., 
through a timber deal, now has a larger sup- 
ply of virgin timber available than it had when 
it began operations. Negotiations that had been 
in process for some time recently were con- 
summated, whereby this company acquires 80,- 
000,000 feet of stumpage that includes some 
of the finest poplar and other West Virginia 
hardwoods that can be found anywhere in the 
Appalachian region. This addition to the com- 
pany’s present holdings of uncut timber assures 
an ample timber supply for at least ten more 
years, operating at capacity. This timber deal 
was negotiated by Richard Campbell, son of 
J. C. Campbell, who is in charge of the timber 
interests of the company. This new purchase 
of timber comprises an area of 7,000 acres 
which adjoin the present holdings of the com- 
pany, and an extension of the logging railroad 
will be made when this timber is required. 


Large Orders Turned Down 


Cincinnati, Onto, Dec. 20.—Hardwood 
buying in hand to mouth lots continues, with 
prices irregular, and even big mills eager to 
sell. Mixed carlots and a few single carlots 
make up present trade. Industries are holding 
down inventories until after turn of year. 
Wholesalers are optimistic for 1928 and look 
for active forward business. Several large 
orders from furniture factories for future de- 
livery on present price basis have been turned 
down by Cincinnati dealers. 

Advices received from European correspon- 
dents of Cincinnati hardwood exporters indi- 
cate that standard grades of lumber are hav- 
ing rough sledding as far as demand is con- 
cerned. Only special grades are wanted and 
the principal demand is for FAS 10-inch and 
wider. This applies to black walnut No. 1 
common and better particularly, and to oak 
also. The demand is for wide stock planks 
and thin lumber but mostly for planks 10/ to 
12/4 and 16/4. Russian and Polish oak and 
ash are strong competitors in the United King- 
dom and Germany. 

Southern pine prices are firm and unchanged, 





though ‘the cold wave slackens buying and 
stops remodeling jobs for a time. Millwork 
and dimension are fairly active, and there is 
some buying of construction lumber. Orders 
are largely for mixed cars. 

Daily airmail service between Cincinnati and 
Chicago, taking mail to Chicago in three hours, 
arriving there about 6:30 p. m., was started 
Dec. 17, much to the delight of business men 


- and bankers. 


Fears of the wood industry and the lumber 
trade generally that they were in danger of 
discrimination in favor of wood substitutes in 
the revamping of the Cincinnati building code 
are groundless. This assurance was given this 


sale Lumber Co., and H. A. Hollowell, of the 
Hollowell Lumber Co., both national officers 
of Hoo-Hoo, are arranging a concatenation to 
take place late in January at the Hotel Sin. 
ton, when the Ohio Association of Retail Lum- 
ber Dealers’ convention is in session. 


Inquiry Shows More Life 


LouIsviL_eE, Ky., Dec. 19—A much better 
feeling is reported in the Louisville hardwood 
trade. Inquiry is larger and orders are com- 
ing in more freely. There is plenty of future 
business being offered at present prices, not 
much of which is acceptable to producers, 








following note: 








Oppose This Change in Revenue Law 


The Federal Revenue law as it now stands exempts from tax “any 
earnings or profits accumulated” by corporations “or increase in value 
of property accrued, before March 1, 1913.” 
provision has been embodied in the revenue law since its original 
enactment in 1916. Inthe proposed Revenue Act for 1928, now before 
Congress, this exemption is withdrawn, and the act without the ex- 
emption was passed by the House Dec. 15. 

It has been felt that this exemption has been so well established 
as a principle that it would be allowed to remain undisturbed. How- 
ever, in the committee’s report accompanying the bill appears the 


“Under previous revenue acts corporate distributions from surplus 
accumulated prior to March 1, 1913, were exempt from tax. 
appears to be no reason for continuing this exemption indefinitely. 
Over 14 years have elapsed since March 1, 1913, and most corporations 
have distributed the surplus accumulated by them prior to March 1, 
1913. It seems an appropriate time (particularly in view of the result- 
ing simplification) to eliminate this exemption.” 

Exception has been taken to the statement that such surpluses 
have been generally distributed, as well as to the statement that 
simplification will be secured by the proposed change. 

The proposed change affects many lumbering and timber owning 
corporations and of course holders of stock in such corporations. They 
should, therefore, make vigorous protest to their senators and to 
members of the House, indicating clearly their desire that Paragraphs 
“a” and “b” of Section 115 be amended to conform with Paragraphs 
“a” and “b” of Section 201 of the existing law. 


The principle of this 


There 














week to Ross C. Kuhlman, secretary Cincin- 
nati district No. 1, Ohio Association of Retail 
Lumber Dealers, by C. T. Stegner, the newly 
elected building commissioner of Cincinnati, 
and it will be transmitted to the Lumbermen’s 
Club on Jan. 9. Commissioner Stegner said 
that no particular changes would be made in 
the building code except to make it conform 
to certain regulations of Ohio law, especially 
relating to building exits and fire escapes. 

W Schupner, directing manager and 
secretary of the National-American Wholesale 
Lumber Association, New York City, will be 
the speaker at the meeting of the Cincinnati 
Lumbermen’s Club on Monday, Jan. 9, ac- 
cording to an announcement made today by 
President Roy E. Thompson, of the club. The 
meeting is to be held in the banquet hall of 
the Hotel Gibson. 

James C. West, president J. C. West Whole- 


however, as they feel that conditions warrant 
higher levels. The movement has included 
poplar, common plain red oak, common poplar, 
elm, ash, walnut, cypress in common and shop 
grades, wormy chestnut and oak, and common 
plain white oak. Better movement of floor- 
ing oak is also reported. Core stock has been 
quite active. The panel trade in some sections 
is busy, and quiet in others. Demand for kiln 
space on contract for next year indicates that 
certain consumers are planning to buy early 
in the coming year. Red gum, tupelo and 
black gum are in inquiry, along with sap, 
chestnut, birch and other items. Furniture and 
radio demand for veneers, panels etc. is_bet- 
ter. Prices of inch stocks, at Louisville: Wal- 
nut, FAS, $230@240; selects, $155@165; No. 
1, $85@95; No. 2 $40@45. Poplar, FAS, 
$85@95; selects, $60@70; No. 1 $47@52. 
Quartered white oak, FAS, $120@125; com- 
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mon, $65@75; plain red oak, FAS, $70@85; 
common, $53@58; plain white oak, FAS, 
$85@90; common, $60@63. Ash, $80 and $50. 
Cottonwood, $55 and $37. Quartered red gum, 
$100 and $57; plain red $100 and $50; quar- 
tered sap, $60 and $48; plain sap, $55 and $40. 

J. Graham Brown, of W. P. Brown & Sons 
Lumber Co. and various other interests, has 
arranged another dinner for children of the 
crphanages and institutes of Louisville and 
Jefferson County, and will have about two 
thousand children as his guests at the Brown 
Hotel on Friday afternoon. 


Expect Early Buying for Spring 


JACKSONVILLE, Fra., Dec. 19.— Southern 
hardwoods are moving in a satisfactory man- 
ner, although somewhat slowly in compari- 
son with volume of preceding months. Buy- 
ers are trying to cut down their stocks for 
inventory. Hardwood manufacturers are look- 
ing for a decided improvement in demand after 
the first few weeks in January. While pur- 
chases will be for spring delivery, they will 
start shipments rolling. Indications are that 
stocks at manufacturing consumers’ plants are 
low, and will have to be replenished before 
the usual time. The demand for ash for 
export looks better, but the movement of pop- 
lar is slowing up. The domestic demand for 
all southern hardwoods is comparatively small. 


New Mills for Export Material 
Pine Biurr, Ark., Dec. 19.—The first unit 
of four finishing mills to be constructed 
within a year by J. F. McIntyre & Sons, hard- 
wood mill owners, will be completed within 
two weeks, it was announced by Leslie McIn- 
tyre, an officer of the concern. The new units 
will be used to meet foreign requirements. 
This company before the war was exporting 
exclusively, and probably shipped more raw 
material to foreign markets than any other 
mill in the South. Since last January it has 
exported 180 cars of hardwood lumber to 
England, 3 to Holland and 3 to Belgium. The 
mill now has 40 cars booked for foreign mar- 
kets, which will be shipped as soon as the 

lumber can be surfaced in the new plant. 


Bad Weather Stops Shipments 


Jackson, Miss., Dec. 19.—The hardwood 
mills are faring rather badly. The inclement 
weather has hindered seriously their opera- 
tions for the last ten days or more, for it has 
practically stopped shipments of low grade 
items that they were able to sell, and all mills 
are complaining of their- inability to sell FAS 
of any species. Saw logs have been rather 
scarce during the last two weeks, bad weather 
being the principal cause of this shortage. 
The price on logs remains steady, however. 
Some mills report a good log supply. 


Market Fairly Good 


Macon, Ga., Dec. 19.—The hardwood lum- 
ber market has been in fairly good condition 
this week. Mills close Dec. 23, and will re- 
main closed until Tuesday morning, at least. 
Before closing, they are turning a lot of lum- 
ber over to the railroads to be delivered in 
eastern markets just after New Year. Some 
of this movement was for the export trade. 


Kentucky Mills Are Down 


WuirtessurG, Ky., Dec. 19.—While a num- 
ber of inquiries reach lumbermen and dealers 
for stocks during the new year, there is the 
usual seasonal slackness in the eastern Ken- 
tucky hardwood field. Several mills have 
closed down until after the first of the year. 
Unfavorable weather in country sections has 
put highways into poor condition. Cold has 
given quite a stimulus to the coal industry. 


Undertakes Big Hand-Sawing Job 


Here’s a story of a sailor-sawyer of Sawyer, 
Wis. He’s now at work on the biggest job 
of hand sawing ever heard of in this age of 
power machinery. He’s undertaken to saw up 
by hand an old break-water in Green Bay, 
and to convert it into stove wood. He spent 
last summer in dismembering the structure 
and in transferring the timbers to his sawmill 
at Sawyer. He proposes to spend the winter 
in sawing the stuff into splitting sizes and in 
getting it ready for market. 











Captain Wilson in his own lumber yard 


This man is Capt. Jacob Wilson, who began 
a life of usefulness while a boy in Norway. 
As both sailor and master he has sailed on 
most every sea in the world. Today he is 
probably the oldest sailor and master of lum- 
ber-carrying vessels in America’s great lake 
region. But being no longer able ‘to follow 
the lakes in that capacity he took to combing 
the beaches for driftwood and is now actively 
engaged in a fire-wood business of his own. 
One of his striking successes was to gather 
from the shores sufficient cedar which, when 
converted into shingles, neatly covered his 
abode in which he lives alone. 


Lumber and Box Shook Rates 


Wasuincton, D. C., Dec. 21.—A joint com- 
plaint has been filed with the Interstate Com- 
merce Commission by the Cady Lumber Cor- 
poration, Flagstaff Lumber Co., Arizona Lum- 
ber & Timber Co. and Saginaw & Manistee 
Lumber Co., attacking as unjust and unreason- 
able rates on lumber and box shook from Mc- 
Nary, Flagstaff and Williams, Ariz., to des- 
tinations on the lines of the Southern Pacific 
Co. to defined points in California, including 
the Imperial Valley, as compared with rates 
contemporaneously maintained from El. Paso, 
Tex., Alamogordo, N. M., certain competing 
California points and certain points in Oregon. 





National Hardwood Activities 


The regular mid-year meeting of the execu- 
tive committee of the National Hardwood 
Lumber Association has been called for Jan. 
12 by President Ben C. Currie, of Phila- 
delphia, Pa. Among the important subjects 
coming up for action at this meeting will be 
the selection of the time and place for the 
thirty-first annual convention of the associa- 
tion. 

The following committees have been ap- 
pointed by President Currie to serve during 
the present association year: 

Inspection rules—O. M. Krebs, Memphis, 
Tenn., chairman; S. L. Calfee, Columbus, Ohio; 
D. H. Wertz, Evansville, Ind.; F. E, Stone- 
braker, Jerome, Ark.; George F. McSweyn, 
Memphis, Tenn.; A. E. McLean, Little Rock, 
Ark.; A. C. Wells, Menominee, Mich.; H. A. 
Hoover, South Bend, Ind.; George C. Ehemann, 
Memphis, Tenn.; H. B. Wilgus, Philadelphia, 
Pa.; J. W. Bailey, Laurel, Miss.; R. U. Fletcher, 
Shreveport, La.; Frank Heidler, Chicago; 
Harry C. Fowler, Macon, Ga.; John P. Waters, 
Toronto, Ont. 

Veneer inspection rules—T. V. Ashby, Jack- 
son, Tenn., chairman; E. L. McLallen, Memphis, 
Tenn.; Stanton I. Miller, Louisville, Ky.; C. J. 
Byrns, Escanaba, Mich.. 

Plywood inspection rules—E. V. Knight, 
New Albany, Ind., chairman; F. L. Zaug, New 
London, Wis.; Stanton L, Miller, Louisville, Ky. 


Biennial Census of Manufactures 


The bureau of the census, Department of 
Commerce, is making plans for the next bien- 
nial census of manufactures, which will cover 
1927, and in deciding upon the items to be 
covered by the census, the bureau has con- 
sulted representatives of various manufactur- 
ers’ associations with the view of securing 
information which will be of value to the in- 
dustries concerned. Recognizing the im- 
portance of this work to the hardwood lumber 
industry, the National Hardwood Lumber 
Association has arranged to codperate with the 
bureau in collecting the data for the coming 
census. 


Inspection Rules Book 


The new edition of the inspection rules 
book is off the press and the customary quota 
of ten copies is being mailed to association 
members. Copies for non-members and addi- 
tional copies for members can be obtained at 
the Chicago headquarters of the National 


Hardwood Lumber Association, 310 South 
Michigan Boulevard, at a cost of 10 cents a 
copy. 


New Edition of Consumers’ Register 


In commenting on the: fact that a new edi- 
tion of the Consumers’ Register will be ready 
for distribution to the association membership 
before the close of December, it is stated: 

The returns from the hardwood consuming 
trades received in connection with the present 
undertaking seem to offer some suggestions 
touching conditions within those industries 
that may be worth noting. For one thing it 
would appear as if the consuming operations 
situated outside the principal manufacturing 
points and territory were at this time showing 
a rather more active demand for raw material 
than the centralized groups and inferentially 
are finding a more active market for their 
product. This latter surmise is not improb- 
able in view of the fact that this outlying 
class of producers cater largely to territory 
which is more or less off the main lines of 
trade and which is not always correspondingly 
affected by the same influences that pertain 
to industry at large. 

Another noticeable feature is that the lower 
grades of hardwoods are evidently in much 
greater demand than they have been for a 
good while back. 

Among the different woods called for in the 
new Register, gum occupies what is probably 
the most prominent place, but with most of 
the other staple species well in evidence. 


November Hardwood Inspection Work 


Total original inspections for November re- 
ported by the National Hardwood Lumber 
Association were 16,131,628 feet, of which 14,- 
787,364 feet was the work of the association’s 
salaried staff, and 1,344,264 feet was fee serv- 
ice. Reinspections were made on’ 188,306 feet. 

Relative to National inspection service in 
the San Francisco district, the association has 
reconsidered its decision announced in the No- 
vember issue of the Official Bulletin, and 
printed on page 74 of the Nov. 26 issue of the 
AMERICAN LUMBERMAN, whereby inspection 
service for the San Francisco district would 
be in charge of the inspector stationed at Los 
Angeles, and for the present at least a resident 
inspector will be kept at San Francisco as 
heretofore. All applications for service in 
that district should be addressed to W. W. 
Beaman, 1050 Post Street, San Francisco, 
Calif. 
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Wood Promotional Activities Are 


Information on West Coast Woods 


Loncview, WasH., Dec. 17.—More than 
2,300 requests for information on West Coast 
woods were received by the West Coast Lum- 
ber Bureau during the last month, it was 
announced here this week. The requests came 
from every State in the Union and from seven- 
teen foreign countries. 

Sixteen hundred and five of these requests 
for lumber facts came from prospective build- 
ers who wanted to get particulars about the 
home designs that won prizes in the bureau’s 
recent West Coast woods architectural com- 
petition. Almost all of the inquiries resulted 
from bureau advertisements in various publi- 
cations. 

Many inquirers stated that they were plan- 
ning to build a home at once. Such a large 
number requested plans of the design that 
won first prize that the bureau arranged to 
have working drawings and _ specifications 
made. These were offered to those interested 
at a cost of $25 a set and a number of sales 
were made at once, some by telegraph. 

Requests for the designs have been received 
even from such far distant countries as Poland 
and Norway. 


Alaska Mills Plan for New Year 


SEATTLE, WasH., Dec. 17.—In conference 
with F. G. Brynolson, manager Northwest 
Spruce Co., with yards and storage facilities 
in this city, have been Roy Rutherford, of 
Juneau, Alaska, manager Juneau Lumber Mills, 
and Eldon J. Daly, of Ketchikan, manager 
Ketchikan Spruce Mills. Both Mr. Ruther- 
ford and Mr. Daly will spend considerable 
time in Seattle, in connection with the book- 
ing of box business for the ensuing year. The 
two mills represent the finest and most com- 
pletely up-to-date lumber plants in Alaska. 
Mr. Rutherford in 1927 has recorded an output of 
14,000,000 feet of spruce lumber, and Mr. Daly 


the owner of the Independent Lumber Co., 
with spruce mill at Fairbanks, Alaska, un- 
doubtedly the most northerly sawmill opera- 
tion in the United States. It is equipped with 
circular head rig, and has an 8-hour capacity 
of 30,000 feet. It has been in operation for 
fifteen years. anit 

Locomotive Added to Equipment 

Raymonp, Wasu., Dec. 17—A new 70-ton 
oil-burning Shay locomotive, purchased from 
the Western Machine Co., Aberdeen, has been 
added to the equipment of the Nemah River 
Logging Co. Sea aaaaae 


Heavy Stands of Fir Timber 
MarRSHFIELD, Ore. Dec. 17.—During a 
recent visit to Marshfield, Louis McGuire, 
Coos County timber cruiser, stated that the 
heaviest stand in the Coos district was in the 
South Slough district, where a cruise had 
shown 70,000,000 feet of the finest fir timber 
on a square mile. Timber land showing 50,- 
000,000 feet a section of good timber is con- 
sidered excellent. Mr. McGuire says the 
heaviest growth in Oregon is near Cottage 
Grove, Lane County, where there is said to 
be a stand of at least 160,000,000 feet a square 
mile. Most of the merchantable fir in Coos 
County he says is from 400 to 500 years old, 
although it is not uncommon to find trees 

that have reached the age of 1,000 years. 


To Appeal Contract Cancelation 

PorTLAND, Ore., Dec. 17.—Representatives of 
Fred Herrick, of St. Maries, Idaho, have noti- 
fied Col. Greeley, chief forester at Washing- 
ton, D. C., that the cancelation of Mr. Herrick’s 
contract with the Forest Service covering 880,- 
000,000 feet of timber in the Malheur national 
forest, will be followed by an appeal to the 
secretary of Agriculture, as a large sum of 
money has been expended in carrying out pro- 








New plant of Juneau Lumber Mills, Juneau, Alaska, a modern electric spruce 
equipped with a 10-foot band mill, and havin g an 8-hour capacity of 100,000 feet. 


operation ; 
This mill 


will resume in late January 


one of about 16,000,000 feet; each operation has 
marketed about 600,000 salmon cases. The 
Juneau Lumber Mills shipped approximately 
500,000 feet of clear spruce flitches to the 
Northwest Spruce Co. for transshipment to 
England; and the Ketchikan Spruce Mills, 
through Mr. Brynolson, marketed 4,000,000 
feet of spruce lumber in New York, where it 
was well received; also about 3,000,000 feet 
of spruce shop and clear grades was marketed 
through the Seattle yards. 

Mr. Rutherford has the distinction of being 


visions of the contract. The cancelation was 
announced from Washington a few days ago. 
It was made upon petition of residents of 
Baker, Ore., who contended that development 
of the country was being retarded. 

The contract was signed June 15, 1923, and 
involves 67,400 acres of timber land in Grant 
and Harney counties, known as the Bear Valley 
unit. The price agreed on was $2.50 a thousand 
feet. Mr. Herrick has completed a standard 
gage railroad from Burns to Seneca and has 
nearly completed the sawmill at Burns. 


To Urge Use of Wood Boxes 


BenpD, Ore., Dec. 17.—George Pearson, saw- 
yer at Brooks-Scanlon Lumber Co. and chair- 
man of the employees wood promotion com- 
mittee, has gone on a field trip through the 
Northwest to meet with 
employees of the lum- 
ber industry as well as 
civic organizations and 
urge the use of wood. 
The trip is being spon- 
sored by the employees 
committee, the West 








GEORGE PEARSON, 
Bend, Ore., 


Chairman Employees 
Wood Promotion 
Committee 








Coast Lumber Bureau 
and the Western Pine 
Manufacturers’ Associ- 
ation. 

Mr. Pearson was one 
of the originators of 
the 4L employees wood 
box promotion commit- 
tee organized more than a year ago in Bend. 
He was one of those helping to arrange a dis- 
play of Heinz products (which are shipped in 
wood boxes) in a local grocery store recently. 
Local mills have shipped more than twenty- 
five carloads of wood boxes to the Heinz com- 
pany this year, and the connection between the 
use of wood boxes by companies like Heinz 
and steadiness of employment was brought out 
in an advertisement which the 4L committee 
carried at the time. The advertisement was 
run alongside one from the Gilbert grocery 
which told of the display of Heinz products 
that week at the store. 


Company’s Progress Reviewed 


SPOKANE, WasH., Dec. 17.—T. J. Humbird, 
of Spokane, was reélected president of the 
Weyerhaeuser Sales Co. at the annual meeting 
held Wednesday at the home office in this city. 
F, K. Weyerhaeuser, of Minneapolis, Minn., 
was made vice president. Other officers were 
reélected as follows: Huntington Taylor, 
Coeur D’Alene, Idaho, treasurer; A. W. Laird, 
Potlatch, Idaho, secretary; W. H. Farnham. 
assistant secretary and treasurer; I. N. Tate, 
Spokane, general manager; Don Lawrence, 
Spokane, assistant general manager. The fol- 
lowing were elected trustees: George S. Long, 
Tacoma, Wash., general manager Weyerhaeuser 
Timber Co.; R. T. Titcomb, Tacoma, assistant 
general manager Weyerhaeuser Timber Co.; 
Charles Ingram, Snoqualmie, manager Snoqual- 
mie (Wash.) plant of the Weyerhaeuser Tim- 
ber Co.; W. E. Peabody, manager Everett 
(Wash.) plant of the same company; Hunting- 
ton Taylor; A. W. Laird; T. J. Humbird; I. 
N. Tate, F. E. Weyerhaeuser, St. Paul, Minn.: 
R. M. Weyerhaeuser, A. J. Taylor, H. C. Horn- 
by, and J. F. Wilson, Cloquet, Minn.; J. P. 
Weyerhaeuser, jr., Lewiston, Idaho, manager of 
the Clearwater Timber Co.; C. A. Barton, 
Boise, Idaho, manager of the Boise-Payette 
Lumber Co., and H. H. Irvine, St. Paul. 

There was general discussion of the problems 
of organization, markets and advertising. The 
annual reports showed a widening of the activi- 
ties and responsibilities of the company during 
1927, with a prospect Of still further develop- 
ment during 1928. The new white pine plant 
of the Clearwater Timber Co., output of which 
is handled by the sales company, began pro- 
ducing last summer, and the Newark distribu- 
tion area was established. The year was note- 
worthy in that construction was started on the 
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Prominent in 


new mill of the Weyerhaeuser Timber Co., at 
Longview, Wash., and the announcement made 
that another mill is to be constructed at Kla- 
math Falls, Ore., the output in each case to be 
sold by the sales company. 

I. N. Tate, manager of the company, left 
last night for the East to be gone till after 
the first of the year. Mrs. Tate is now in the 
East, and their son, Dickinson Tate, is a senior 
at Andover. They will have Christmas to- 
gether with a sister of Mrs. Tate in New 
Jersey, and Mr. Tate will return to ‘Spokane 
shortly after the first of the year. 


West Coast Exhibit Attracts 


Los ANGELES, CALiF., Dec. 17.—An attrac- 
tive feature of the exposition of the Los 
Angeles Builders’ Exchange held in this city 
during the first week of the month, was the 
exhibition of Northwest forest products, which 
was prepared by the West Coast Lumber Bu- 
reau, of Longview, Wash., and which was 
loaned to the California Retail Lumbermen’s 
Association. This educational exhibit was on 
the display at the exhibition through the co- 
éperation of three Los Angeles lumber firms 
—Hammond Lumber Co., Consolidated Lum- 
ber Co., and the E. K. Wood Lumber Co. 

Many thousands of persons from Los An- 
geles and neighboring towns attended the ex- 


Coast News 


to command more remunerative figures with 
the resumption of active lumber business in 
1928. Cedar lumber logs have advanced from 


Log Scarcity Strengthens Market 


SEATTLE, WasH., Dec. 17.—As anticipated, 
the log famine throughout the Pacific North- 
west has resulted in a rising market. Dating 
from Dec. 15, all schedules are advanced $1 in 
the Puget Sound region. New schedules are: 
Fir: No. 3, $13; No. 2, $19; No. 1, $25. Hem- 
lock: No. 3, $12; No. 2, $14. Cedar: Shingle 
logs, $17; lumber logs, $29. Spruce: Scarce 
in the Puget Sound district; sells usually at $1 
premium over fir. 

Unfavorable weather and other conditions 
have caused an unusually early shutdown of 
some of the largest logging camps. Log pro- 


Are Factors in 


ABERDEEN, WaSH., Dec. 17.—The re-organ- 
ized Aberdeen Plywood Co., here, is expected 
to get into production early in the new year. 

The stock of this concern recently was ac- 
quired by the Pacific Mutual Door Co., of 


of Week 


duction is practically at the vanishing point; 
and it will be reduced to zero during Christ- 
mas week. Nothing is more certain than that 
when the fir mills are ready to resume early 
in the new year the supply of logs will be 
extremely low, and that camps running at full 
capacity will be able to market their input as 
fast as it reaches the water. 


Forecasters find in log famine and rising log 
prices a sure sign of higher priced fir lumber 
with the opening of 1928. 


Acquires Interest in Coast Firm 


Vancouver, Wasu., Dec. 17.—S. C. Mce- 
Cready, prune-grower and druggist, has ac- 
quired a substantial interest in the Independ- 
ent Lumber Co., which was organized last 
spring by N. E. Allen and associates. 


Coast Plywood 


the hands of a few strong units can not be 
otherwise than of benefit to producer, dis- 
tributer, retailer and consumer—the more 
compact group being able to produce more 
economically, sell at lower prices and yet al- 




















New and completely modernized plant of the Aberdeen Plywood Co. at Aberdeen, Wash. 


. position and the lumber exhibit proved an im- 


portant drawing card. Many prospective home 
builders, architects, contractors were visitors 
and procured literature and other informa- 
tion regarding red cedar shingles, Douglas fir, 
West Coast hemlock, Sitka spruce and western 
cedar lumber for various purposes in con- 
struction. 


Red Cedar Shingles Firming Up 

SEATTLE, WAsuH., Dec. 17.—The firming-up 
tendency of red cedar shingles has been given 
new impetus this week by an advance of $1 a 
thousand in shingle cedar, raising it from $16 
to $17. As a result, coupled with the fact of 
slack production and low stocks, all items on 
the list are higher, and the market today is 
firm to strong. A leading manufacturer has 
gone out with higher schedules throughout. As 
an instance of the effectiveness of the present 
shut-down, the fact is cited that among the 
shingle operations at Everett only three are 
running this week. They are: New England 
Manufacturing Co.; Monarch, a codperative 
enterprise; and Clough-Hartley. The last- 
named mill, it is understood, will shut down 
today, and will not reopen for a month. 

Another effect of increased costs of cedar 
manufacture probably will be a stiffening in the 
prices of siding, on which the market for some 
time has been ruinously low, if not demoral- 
ized. There are signs that siding will begin 


Tacoma, and the Olympia Veneer Co., of 
Olympia, jointly, thus bringing about a con- 
solidation of these three important factors in 
the West Coast plywood industry. The two 


latter companies have maintained close rela- . 


tionships for a number of years through in- 
ter-ownership of stock. E. A. Wright, west- 
ern manager Pacific Mutual Door Co., for 
some time has been vice president of the 
Olympia Veneer Co., and has now been named 
general manager of Aberdeen Plywood Co. 

This merger of plywood interests is in line 
with the modern trend of business to effect 
economies in operation, reduce selling costs 
and overhead expense by gathering together 
several individual units and placing them un- 
der one management. In this instance the 
marketing of this large output will be done 
through the Pacific Mutual Door Co., which 
has long-established and well-known branch 
offices and warehouses located in Brooklyn, 
Chicago, Philadelphia, Kansas City, Indianap- 
olis and Minnesota Transfer. Those responsi- 
ble for this merger feel it will bring about 
more stability in the industry, just as other 
similar contemplated consolidations will lend 
their aid to a betterment of conditions within 
this industry. 

The officials concerned say they have no 
unusual theories or plans for conducting the 
business, but feel that getting the produc- 
tion and marketing of any commodity into 


low a reasonable margin of profit to producer 
and distributer, than can a large number of 
scattered units independently operating and 
selling less efficiently. 

The Aberdeen plant was installed during 
the present year and contains some of the 
most modern ideas in plywood production, 
while the Olympia Veneer Co. has been one 
of the large producers of high quality ply- 
wood for years. 

The new officers of Aberdeen Plywood Co. 
are: President, J. A. Gabel; vice president, 
George A. Williams; general manager, E. A. 
Wright; treasurer, M. C. Kennedy; secretary- 
manager, Hugo Johnson; trustees, Oscar 
Jacobson, M Sekstrom and Leonard Nystrom. 
Mr. Gabel is also president of the Pacific 
Mutual Door Co. Mr. Williams is eastern 
manager for that company, while Mr. Wright 
is western manager for Pacific Mutual Door 
Co. and vice president of the Olympia Veneer 
Co. Mr. Kennedy is president of Olympia 
Veneer Co., Mr. Johnson secretary-treasurer 
of that company, while Messrs. Jacobson, Sek- 
strom and Nystrom are also trustees of Olym- 
pia Veneer Co. 

Tacoma offices of both plants will be in the 
Tacoma Building, along with the Pacific Mu- 
tual Door Co., which suite the latter company 
has occupied for more than fifteen years. 
Plant offices will be maintained at both fac- 
tories. 








48 


AMERICAN LUMBERMAN 


DECEMBER 24, 1927 





es 


News of Southern Happenings 


Secures Export Loading Facilities 


JACKSONVILLE, Fia., Dec. 19.—The Putnam 
Lumber Co., whose lease on the Cummer plant 
and export docks, located at Milldale, a sub- 
urb of this city, recently expired, has taken 
over dock space at Commodores Point, and has 
during the last week inaugurated the use of 
these facilities with the loading of the com- 
pany-owned schooner Chiquimula with over 
600,000 feet of pine lumber, destined to Porto 
Rico. Loading at Commodores Point at this 
time are three other schooners owned and 
operated by the Putnam Lumber Co., each of 
which will carry about 700,000 feet of lumber 
and will set sail within the next few days 
for several of the islands of the Atlantic. The 
three schooners now loading are the Bain- 
bridge, Albina and Louie B. Beauchamp. 

The Putnam Lumber Co. has leased about 
500 feet of waterfront for its export opera- 
tions and will have facilities for docking and 
loading five schooners at one time. The docks 
are serviced by both the Atlantic Coast Line 
Railroad and the Seaboard Airline Railway. 
It is estimated that each schooner will make 
one trip a month and will bring the company’s 
export business to well over 2,500,000 feet a 
month. 

The American Pitch Pine Export Co. has 
also leased some dock space at Commodores 
Point and will soon begin accumulating 
cargoes for European and South American 
countries. This company, along with the Put- 
nam Lumber Co., will increase Jacksonville’s 
lumber exports to well over the 100,000,000- 
foot mark. 


Appointed General Manager 


Hamuet, W. Va., Dec. 19.—Announcement 
has been made by E. A. Simmons, of the Glade 
Creek Coal & Lumber Co., of the appointment 
of E. L. Kepner as general manager of that 
company’s operations at this place. While a 
comparatively young man, Mr. Kepner has had 
long experience in the logging and manufacture 
of West Virginia hardwoods and has a splen- 
did reputation along this line. Mr. Kepner 
formerly was with the Keystone Manufacturing 
Co., of Elkins, W. Va. He assumed charge 
of the Glade Creek Coal & Lumber Co. oper- 
ations under Mr. Simmons early in November 
and already has begun to make an enviable 
record here in effecting economies in operation. 


Shorter Route to Texas Towns 


Fort Wort, Tex., Dec. 19.—Practically all 
of the 202 miles of the new lines serving the 
South Plains towns which are being con- 
structed by the Denver & South Plains Rail- 
road, subsidiary of the Chicago, Burlington 
& Quincy, will be finished by May, according 
to Hale Holden, president of the Burlington, 
who has completed an inspection tour of the 
new lines. Concerning what he regards as the 
excellent progress being made in the work, 
Mr. Holden said: 

Forty-two miles of the road from Estelline 
to Quitaque have already been finished and 
business is being handled. All grading work 
has been done. As soon as two tunnels now 
under construction are completed, workmen 
will begin laying rails beyond Quitaque at 
the rate of two miles a day. This program, 
to cost around $6,500,000, calls for very rapid 
work which will be made possible by the use 
of modern rail-laying machinery. 

The road, which is the largest piece of single 
line construction in the United States, will 
open a shorter route from Dallas and Fort 
Worth to Lubbock, Plainview and other towns 
of the South Plains. Overnight sleeping car 
service will be installed from Dallas. Plans 
for the stations along the line have been com- 
pleted and contracts will be let soon. 

Negotiations to have the Trinity & Brazos 
Valley Railroad, jointly owned by the Rock 
Island and Colorado & Southern roads, the 


latter controlled by the Burlington, to’ enter 
Dallas are still under way. Up to the present 
time, however, the road has been unable to 
meet terminal requirements in coming into 
Dallas. The Texas & Brazos Valley would 
enter over the Missouri-Kansas-Texas line 
from Waxahachie, 

Mr. Holden found agricultural conditions 
along the lines he toured to be good. Wheat 
along the new line looked especially promising, 
he said. 


Turns to Furniture Making 


Mempuis, TENN., Dec. 20.—Walker L. Well- 
ford, president of the Chickasaw Wood Prod- 
ucts Co., announces that within a very short 
time its present plant, located in Binghamton, a 
suburb of Memphis, will be turning out furni- 
ture for the home, and probably office furni- 
ture. The new company will be known as the 
Chickasaw Furniture Manufacturing Co., a 
division of the Chickasaw Wood Products Co. 
Approximately $200,000 of the million dollar 
capital of this company has been set aside for 





They Pay the United States 
Wasuincton, D. C., Dec. 19. 


—The Treasury received on 
Dec. 15, $96,544,830.88 from 
eight foreign governments on 
account of their funded indebt- 
edness to the United States. 
The payments were made up as 
follows: 


Great Britain—The tenth semian- 
nual payment of interest and fifth an- 
nual installment of principal, $92,- 
575,000, of which $25,000,000 is upon 
the principal. 

Belgium—The fifth semiannual 
payment of interest, $1,125,000. 

Hungary—Eight semiannual pay- 
ment of interest and the fourth in- 
stallment of principal, $39,724.53, of 
which $10,435 was on principal. 

Lithuania—Seventh annual payment 
of interest, $47,896.35. 

Poland—The sixth semiannual pay- 
ment, $1,000,000. 

Czecho-Slovakia—Fifth semiannual 
installment of principal, $1,500,000. 

Esthonia—Fourth semiannual pay- 
ment of $75,000. 

Finland—Tenth semiannual pay- 
ment of interest and fifth annual in- 
stallment of principal, $182,210, of 
which $50,000 was on principal. 











the purchase of machinery and other improve- 
ments necessary to turn the present plant into 
a furniture manufacturing plant. 

Mr. Wellford gives as his reason for the 
change the fact that the cooperage business, 
which takes a large part of the company’s 
time, is on the decline and that it must put its 
capital to work in order to make a proper 
return on its investment. In addition to the 
cooperage stock, the present company also 
manufactures dimension stock and its plant in 
Memphis is well equipped to handle a furniture 
business with a minimum of new machinery 
and changes. 


To Move Office to Saw Mill 


Baton Rouce, La., Dec. 19.—The McCarroll 
Lumber Co. (Inc.) advises that beginning Dec. 
28 its office here will be closed and moved to 
its sawmill at Frost, Livingston County, 
Louisiana. 


Have Christmas Party 


CotumsiA, S. C., Dec. 19—The Hoffman 
Lumber Co., of Cayce, S. C., held its annual 
Christmas banquet in Columbia last week. 
Handsome fitted bags were given by the em- 
ployes to U. S. Lambert and C. L. Smith, 
resident vice presidents of the company, while 
a fountain pen desk set was given to H. 
Brooke Sale, of Fort Wayne, Ind., treasurer 
of the company. The woman employees of 
the company were presented with boxes of 
candy. 

Stunts, contests and bits of humor, inter- 
spersed here and there by talks of more se- 
rious nature, featured the evening’s entertain- 
ment. Dancing was also enjoyed by some. 

Mr. Sale, speaking in behalf of himself and 
Mr. Hoffman, who is in Europe at the present 
time, congratulated the employees on the 
wonderful record they had made during the 
last year and also expressed appreciation for 
their codperation with the company. Other 
members of the organization also spoke. 


Visualizes Attractiveness of Tupelo 


Lutcuer, La., Dec. 19.—The oft-times disre- 
garded but nevertheless striking beauty of tu- 
pelo is being effectively visualized in the office 
building of the Lutcher & Moore Cypress Lum- 
ber Co. (Ltd.) here. This building, which was 
built in 1893 by Henry J. Lutcher, is under- 
going a thorough remodeling and tupelo is be- 
ing used exclusively as the interior trim, ex- 
cepting in the private office. This office will, 
for the sake of “old times,” remain finished in 
red cypress, of which wood the company for- 
merly was an extensive producer but in which 
it is now cutting out. 

At the time the office building was erected 
thirty-four years ago, tupelo flooring was laid, 
and is still in perfect condition—an excellent 
testimonial to the wearing qualities of this 
wood. 

The Lutcher & Moore Cypress Lumber Co. 
(Ltd.) is at present producing annually, besides 
5,000,000 feet of Louisiana red cypress lumber, 
approximately 25,000,000 feet of tupelo, of the 
famous deep water swamp soft texture variety. 
After cutting, it is placed on sticks and air 
dried to a moisture content of not exceeding 
20 percent, whereafter it is put through the 
scientifically operated dry kilns and the mois- 
ture content reduced to not over 6 percent. The 
company specializes in kiln dried tupelo fin- 
ish; flooring, all end-matched; molding, siding, 
ceiling and all interior trims, also in air dried 
boxing and crating. It is in position by virtue 
of its excellent facilities to cut any special 
size, and its planing mill capacity is adequate 
to meet any circumstance. 

W. H. Stark is president of the Lutcher & 
Moore Cypress Lumber Co. (Ltd.); H. L. 
Brown, A. G. Gearheard and R. P. Woods are 
vice presidents; E. W. Brown, jr., secretary, 
and H. J. Lutcher Stark, treasurer. 


Cradle Rocks Four Generations 


Lancaster, Ky., Dec. 19.—A cradle, made 
90 years ago and in which four generations 
of children were rocked in infancy, is an odd 
and valued heirloom belonging to H. B. Cox, 
of this town. The cradle, made entirely of 
yellow poplar, is a work of art. It is the 
handiwork of the late “Uncle Jim” Cox, 
patriarchal progenitor of the well known Cox 
family of Gerrard County, Kentucky. 

“Uncle Jim,” who lived to be an octogena- 
rian, was himself the father of eleven children, 
all of whom, as infants, were often rocked to 
sleep in this cradle. In time the cot came to 
be regarded as common property in that par- 
ticular neighborhood and was, and still is, 
often “loaned” to prospective mothers in all 
that section of the country. It is said that 
seventy-six babies have been cradled in this 
antique souvenir. 
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Massachusetts Wholesalers Hold Annual 


Association Aims to Bring About Closer Trade Relations With Retailers 
and Manufacturers, and to Continue Healthy Growth 


Boston, Mass., Dec. 19.—Lumber whole- 
salers from all sections of New England 
gathered here last Wednesday for the annual 
meeting of the Massachusetts Wholesale Lum- 
ber Association (Inc.), which has undergone 
remarkable growth and expansion during the 
last two years, until today it is broadly repre- 
sentative of the wholesale lumber trade of all 
New England. Approved objectives for the 


‘coming year are to cement more closely the 


cordial trade relations with retailers’ organiza- 
tions and with lumber manufacturers, and to 
continue the healthy association growth, at- 
tracting into membership the several New Eng- 
land organizations distributing hardwoods at 
wholesale. 

Another important New Year resolution ad- 
vocated is to keep in closer touch with mill 
connections, visiting the mills whose production 
is being sold at regular and frequent inter- 
vals.. Secretary-manager W. W. Schupner, of 
the National-American Wholesale Lumber As- 
sociation, told the New England wholesalers 
that the “de luxe wholesaler who sits in his 
office” wll eventually disappear, and that the 


“mimeograph wholesaler” is fast fading out 


of the picture. 

Clifton F. Leatherbee, of the Leatherbee- 
McDonough Co., Boston, uader whose leader- 
ship as president the association has experi- 
enced its recent rejunevation, presided as 
toastmaster at the annual banquet, held tonight 
in a large private dining room at the new Uni- 
versity Club. About seventy-five were present. 

In his opening remarks the retiring president 
referred with strong satisfaction to the in- 
creased membership throughout New England, 
and emphasized the importance of continuing 
this healthy growth. Better relations have 
been established between wholesalers and re- 
tailers, and mutual confidence has been attained 
through the fine work of the recently organized 
committee on trade relations and arbitration. 
Still further to promote this good feeling, the 
toastmaster requested the closest codperation 
with the Northeastern Retail Lumbermen’s As- 
sociation in making the coming convention con- 
tinuing for five days from Jan. 24 at the Hotel 
Statler the biggest and best ever in this part 
of the country. 

The wholesalers are to open headquarters 
at the convention and act as hosts in every 
sense of the word for the visiting retailers. 
Their association has agreed to furnish the 
retailers with convention badges, specimens of 
which were passed around and admired. 

Mr. Leatherbee declared that the efforts of 
the wholesalers’ association are bearing most 
encouraging results. All have noticed the dif- 
ference in feeling through their recent con- 
tacts with the retail trade. One fine accom- 
plishment of the last year he believed to be 
the recent union dinner, when 170 wholesalers 
and retailers sat down together to hear the 
story of the executives handling the trade ex- 
tension campaign of the National Lumber 
Manufacturers’ Association. 

Another worth while activity which is bring- 
ing valuable results is the regular monthly 
association luncheon. Sitting around the 
luncheon “round table’ once a month, the 
wholesalers have got better acquainted, Mr. 
Leatherbee believed; they have threshed out 
their problems and differences in the open, to 
the end that there is now a better feeling 
around and closer relations and mutual con- 
fidence has been cemented. 

A letter from U. M. Carlton, of the Dix 
Lumber Co., North Cambridge, Mass., was 
read, requesting codperation of the wholesal- 
ers in the lumber instruction course project 
of the Harry L. Folsom Hoo-Hoo Club No. 13. 

Secretary Frederick J. Caulkins reported 


growth from twenty-six members two years 
ago to fifty members at the first of the cur- 
rent year. During this year eleven new mem- 
bers have joined and two have dropped out be- 
cause of retirement from business, so that to- 
day the membership is fifty-nine wholesale 
firms, embracing practically all wholesalers 
entitled to belong, except for some hardwood 
dealers who should be in the association and 
are expected to be brought in this coming year. 


Election of Officers 


Reporting for the nominating committee, 
Chester C. Whitney proposed the following 
slate of officers for the ensuing year, and they 
were declared unanimously elected on one bal- 
lot cast by the secretary: 

President—Ritchie H. Stevens, Stevens Lum- 
ber Co., Boston. 

Vice President—Karl D. Scates, 
Lumber Co., Boston. 

Treasurer—Edward Carlton Hammond, Bos- 
ton (reélected). 

Secretary—Frederick J. 
(reélected). 


Woodstock 


Caulkins, Boston 








E. C. HAMMOND, 
Boston, Mass. ; 
Reélected Treasurer 


G. I. JONES, 
Boston, Mass. ; 
Elected Councilor 


Directors—Ritchie H. Stevens, Karl D. Scates, 
Edward C. Hammond, Frederick J. Caulkins, 
Wells Blanchard, Blanchard Lumber Co., Bos- 
ton; Clifton F. Leatherbee, Francis G. Boggs, 
Swain & Boggs Co., Boston; L. Mortimer Pratt, 
jr., Davenport Peters Co., Boston; Thomas H. 
Shepard, Shepard & Morse Lumber Co., Boston; 
Wendell M. Weston, W. M. Weston Co., Boston, 
and Chester C. Whitney, Perry & Whitney Co., 
Boston. 

Councilor to the Chamber of Commerce of 
United States—Gardner I. Jones, Jones Hard- 
wood Co., Boston. 


Mr. Stevens was escorted to the chair as 
the new president and he called for a rising 
vote of thanks to Mr. Leatherbee for the lat- 
ter’s splendid service to the wholesale lumber 
trade during the last two years; then he ap- 
pointed Mr. Leatherbee chairman for the re- 
mainder of the evening. 

In presenting Secretary-manager Schupner 
as the speaker of the evening, Mr. Leatherbee 
referred to the fact that lumber manufacturers 
have been coming into the market and selling 
direct to a certain extent of late, but he did 


‘not believe the situation would prove really 


serious as it was certain to be ironed out in 
the near future. In the course of his remarks 
Mr. Schupner said in part: 

Manufacturers and wholesalers have in the 
last few years been constantly drawn into closer 
contact with each other, this occurring through 
the standardization conferences, the meeting 


with Navy Department officials, covering the 
provision that sales to the Navy were to be 
based on association inspections, and recently 
in connection with the very active cotperation 
through the trade extension campaign. It has 
been most helpful to sit around the table and 
reach satisfactory conclusions on problems of 
mutual interest. Your work as a Massachusetts 
Wholesale Lumber Association is most import- 
tant, especially with your customers, with 
whom you come into close personal contact. 
However, you buy your lumber from manufac- 
turers all over the country, therefore, the Na- 
tional-American Wholesale Lumber Association 
can and does represent you in negotiating with 
the manufacturer on policies which should be 
considered on a national basis. 

At our first general joint meeting in Chicago 
in June, brought about through appointments 
by the National-American and the National 
Lumber Manufacturers’ Association, there were 
present many outstanding leaders of both 
branches. It was agreed to forget some things 
of the past and to work for development in 
the future. Wholesalers recognized the manu- 


. facturers had their problems, that over-produc- 


tion was not easy to overcome, that taxes, in- 
terest and heavy carrying charges had to be 
considered, and that the best minds in the 
manufacturing industry were at work toward 
a solution. The manufacturers agreed that 
wholesalers were raising their standards of 
business and that through their association 
every effort was made to elevate the industry 
and make distribution more efficient. 
Distribution in all lines is being carefully 
studied and wholesalers must recognize chang- 
ing conditions and adapt themselves to them. 
There was agreement that there was too much 


- haphazard selling and unnecessary competition 


between manufacturers and wholesalers in the 
same territory on the same blocks of stock; 
that the distribution should occur through fewer 
but reliable wholesalers, and that the test of 
efficiency was not necessarily capital but serv- 
ice, and that it was one of the problems of the 
wholesaler to make himself a better distributer 
for his mill. 

At the first meeting of the subcommittee on 
a standard of practice between manufacturers 
and wholesalers in Chicago Nov. 18, much 
headway was made and a good start obtained 
toward overcoming haphazard methods and 
over-lapping of competition, this now being in 
the hands of the general joint committee for 
consideration, approval and early announce- 
ment. The principal thing is that after a long 
period of years manufacturers and wholesalers 
are actually negotiating and good results are 
bound to occur. 

Another instance of industry codjperation oc- 
curred in Chicago on Dec. 6, when manufac- 
turers, wholesalers and retailers met with traffic 
officials to consider practical means of handling 
the transit car question. The industry united 
upon a statement to the railroads and a com- 
mittee is to be appointed to consider and recom- 
mend specific methods of avoiding the unneces- 
sary use of railroad equipment for warehouse 
purposes. 

In conclusion Mr. Schupner spoke frankly 
regarding the necessity of wholesalers visiting 
mill connections and developing a point of 
personal contact, that there would undoubtedly 
be some experimentation in sales methods, and 
that it must be recognized that there are some 
manufacturers with production large enough 
to organize their own sales outlets, but that, 
as a general proposition, the wholesaler could 
serve the producer more efficiently in the mar- 
keting of his product than he could do himself, 
and that it was incumbent upon the whole- 
sale lumber industry to study ways and means 
to make distribution through the wholesaler 
as profitable and satisfactory as possible. 

“It is agreed,” said Mr. Schupner, “that the 
distribution process carries its costs and that 
any one assuming the function must likewise 
assume the cost. We are in a readjustment 
period in which the fittest will survive, and if 
we have fewer units in our industry they will 
be better informed and equipped to function.” 
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Pennsylvania Supply Men Plan Activities 


PittspurGH, Pa., Dec. 20.—Nearly 300 
builders’ supply dealers of western Pennsyl- 
vania, including many lumber dealers, attended 
the sixth annual convention in the Fort Pitt 
Hotel here last Wednesday and Thursday of 
the Western Pennsylvania Builders’ Supply 
Association. The program was an interesting 
and profitable one for the supply dealers, who 
this year held their annual gathering about six 
weeks earlier than has been the custom. The 
change will probably be permanent, as the con- 
ventions heretofore have been held the first 
week in February on days just preceding the 
convention of the Retail Lumber Dealers’ As- 
sociation of Pennsylvania, bringing the gather- 
ings of affiliated interests too close together. 

At the convention last week officers were 
elected as follows: 


President—W. W. Campbell, of the Campbell 


Lumber Co., New Wilmington, Pa. (reélected). 
Vice president—C. C. Reed, of the C. L. 
Reed Lumber Co., Houston, Pa. 
Treasurer—W. R. McFarland, of the McFar- 
land Supply Co., Greensburg. 


H. L. Miller is secretary of the association, 
with officers in the Fulton Building, Pittsburgh. 
The eleven districts comprised in the associa- 
tion will elect district chairmen in January 
who will constitute the board of directors. 
The districts include Pittsburgh, Erie, the 
Westmoreland group, the Lawrence-Mercer 
group, and the Johnstown-Altoona, Washing- 
ton, Beaver Valley and Fayette groups. The 
association expects to add several more groups 
to its membership during 1928. Mr. Campbell 
was chosen to head the association for the 
sixth year because of his long experience in 
dealing with the problems of the association. 

Afternoon sessions only were held on the 
two days of the convention, Wednesday night 
having been given over to the annual banquet, 
while Thursday night was to have been given 
over to other social features, but these were 
canceled. 

F. J. Nichols, of the F. J. Nichols Co., mar- 
keting and merchandising counselor, Dayton, 
Ohio, was the first speaker of the opening 
session Wednesday afternoon. Mr. Nichols, 
who was also formerly of the merchants’ serv- 


ice bureau of the National Cash Register Co., 
spoke on “Bigger Profits From Better Mer- 
chandising—the New vs. the Old Competition.” 
He pointed out that the successful business 
man of today must know costs better and 
must watch the little leaks. He said the 
dealer must divide his business into depart- 
ments under commodities to know which is 
profitable and which is unprofitable. He went 
into the subject of merchandising in all the 
commodities handled by the builders’ supply 
dealers on the basis of ultimate benefit and 
comfort instead of mere items of material, 
The open discussion 
which followed Mr. 
Nichols’ address 
brought out a lot of 
questions from dealers 
which were _ satisfac- 











W. W. CAMPBELL, 
New Wilmington, Pa.; 
teélected President 





torily answered by the 
speaker. 


The rest of the after- 
noon was given to an 
open discussion by 
dealers of problems 
which confronted them 
the last year. Topics 
of discussion were the 
following: “Does 5 
Percent Discount Bring in Any More of Your 
Money Than 2 Percent?” “How Can We 
Reduce Credit Losses?” “Our New Credit 
Bureau ;” “Group Life Insurance for You and 
Your Employes;” “Group Theft Insurance;” 
“What About 1928?” 


Maj. C. E. Russell, formerly of the depart- 
ment of intelligence of the United States Army, 
was the speaker at the banquet Wednesday 
night, telling of his experiences as a spy in 
the American Army in France during the 
World War, and how he penetrated the Ger- 








man lines and obtained information as to the 
plans of the Central Powers. 

Thursday morning was devoted by the dele- 
gates attending the convention to viewing the 
exhibits of wholesalers, which were elaborate 
and interesting, and to the meetings of a num- 
ber of committees. 

Chester N. Leasure, associate editor of “Na- 
tion’s Business,” spoke at the noon luncheon 
on “This Business of Getting Together,” and 
told how men who are in affiliated lines of 
business can, by getting together, solve their 
commercial problems and improve on practices 
within the industry. He stressed the advantages 
of codperation in advertising and research and 
showed how those associated in an industry 
may meet competition from other industries. 

The Thursday afternon session was for the 
dealers only and was occupied with reports of 
officers and committees, and the election of of- 
ficers for the ensuing year. 


Tell Their Views on Future Business 


Dealers in attendance at the convention ex- 
pressed themselves generally as being optimis- 
tic over the outlook for the ensuing year. Two 
lumber retailers were interviewed and had the 
following to say on business conditions and 
prospects : 


R. H. Baxter, Glassport Lumber Co., Glass- 
port, Pa.—The lumber and builders’ supply 
business is fair in our district. There is some 
home building but not in large volume. The in- 
dustries are not running full, some only about 
one-half. In our glass manufacturing center, 
the prospects are fair for a reasonable amount 
of activity after the first of the year. 


J. B. WauuaAcz, of the Greenfield Lumber Co., 
McKees Rocks, suburb of Pittsburgh—wWhile 
our experience is that there has been as much 
lumber sold this year as last year, if not 
more, competition has been so keen that the 
margin of profit has been reduced. I believe, 


however, that conditions in the lumber trade — 


here in the Pittsburgh area are better than 
in almost any other large city area in the 
country. Home building, though spotty, is good 
and has contributed a large share to the vol- 
ume of our business for the year, and the pros- 
pects are good for continued home building dur- 
ing the winter if the weather is not too 
severe. 


Keystone Retail Directors Survey Outlook 


PittspurGH, Pa., Dec. 20—William B. 
Stayer, who has served since 1920 as secretary 
of the Retail] Lumber Dealers’ Association of 
Pennsylvania, sent in his resignation a month 
ago on account of ill health, and the board 
of directors, at its monthly meeting last Fri- 
day, accepted the resignation and elected to 
the position R. F. McCrea, who has been 
assistant secretary. Max W. Dickey, who has 
been connected with the offices of the asso- 
ciation for several years, has been appointed 
to the post of assistant secretary. 

Mr. Stayer underwent an operation last 
spring for appendicitis and has not regained 
his health satisfactorily, although he continues 
to improve slowly. Some time ago, the direc- 
tors of the association voted him a leave of 
absence, and Mr. McCrea had been the acting 
secretary since. 

The board decided to dispense with its 
January meeting on account of the associa- 
tion’s annual convention, which will be held 
in the William Penn Hotel here Jan. 31 and 
Feb. 1 and 2. 

Reports of some of the directors indicated 
an improvement in business in their respective 
districts, while in others business is only fair. 
The reports were as follows: 

Director No. 1—Exceptional weather in No- 
vember has brought sales up to approximately 
the same volume as the first eleven months of 


1926. New homes are still selling fairly well in 
our district. Most builders feel the demand will 
continue on into the spring and are operating 
accordingly. 

Director No. 2—Business was better in No- 
vember than in any month this year, but not up 
to last year. Prospects are fair for the winter. 


Director No. 3—Business is slow. The mines, 
except a few, are not working. Factories are 
running 75 percent. Money is hard to get for 
building and other needs. Prospects are fair 
for the remainder of the winter. 


Director No. 4—No improvement in business 
conditions. Trade is still very quiet, with little 
work in prospect for the immediate future. 


Director No. 5—Business off, partly due to 
season of year. The volume of business is lower 
than last year this time, but satisfactory. Stocks 
are normal. . 


Director No. 6—Business continues to be slow. 
Prospects are fair for the future. 

Director No. 7—Business in our county is 
about at a standstill, and for the district it is 
off about 50 percent. We are hopeful that condi- 
tions will improve after the holidays. 

Director No. 8—Business is fair; collections 
slow on account of the coal market conditions; 
competition is keen. 


Director No. 9—Business is slow; collections 
fair; not much new business, probably due to 
the season of the year. 


Director No. 10—Business in our county for 


the last sixty days has been slow, but prices 
are very good. 

Director No. 11—Business is fair, but not 
quite up to last year. There is some repair 
work and some new work on account of the 
weather during November, which was ideal for 
building operations. 

Director No. 12—Business conditions are un- 
settled; no estimating at present; collections 
slow; some repair work. 

Director No. 13—Fall business is fair; out- 
look for immediate future fair; competition 
keen and collections slowing up. 

Director No. 14—Business improved during 
November on account of weather conditions; 
some estimating; expect fair business during 
winter months. 


Continues lowa Lumber Yard 


Titonxa, Iowa, Dec. 19.—The yard which 
has been operated here by the late S. B. French 
for a number of years will continue under 
name of the S. B. French Lumber Co., with 
headquarters in Titonka, of which H. A. 
French is manager. Although head of the 
Titonka business Sampson B. French had made 
his home in Algona, Iowa. Mr. French’s sons 
are carrying on the family tradition and have 
entered the lumber business as their grand- 
father, father and uncles did before them. 
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What she Associations Are 
Planning and Doing 


Dec. 30—Mississippi Valley Lumber & Sash & Door 
--~ amie Association, Minneapolis, Minn. An- 
nual. 

Jan. 5, 1928—Baltimore Wholesale Lumbermen’s 
Club, Baltimore, Md. Annual. 


Jan, 7, 1928—Wholesale Lumbermen’s Club of Co- 


lumbus, Neil House, Columbus, Ohio. Annual. 
Jan. 12, 1928—Philadelphia Wholesale Lumber 
Dealers’ Association, Philadelphia, Pa, Annual, 


Jan. 12-14, 1928—Mountain States Lumber Dealers’ 
Association, Denver. Colo. Annual. 


Jan. 13, 1928—Indiana Hardwood Lumbermen’s As- 


sociation, Claypool Hotel, Indianapolis, Ind. 
Annual. 
Jan. 13-14, 1928—Virginia State Retail Lumber & 


Building Supply Merchants’ Association, Hotel 
Patrick Henry, Roanoke, Va. Annual, 


Jon. 16-17, 1928—Southern Builders’ Supply Asso- 
ciation, New Orleans, La. Annu 

Jan. 17-19, 1928—Northwestern Fe or Asso- 
ciation. Business’ sessions, Nicollet Hotel; 
building materials display, West Hotel, Minne- 
apolis, Minn. Annual. 

Jan. 18-19, 1928—Retail Lumber Dealers’ Associa- 
tion of Indiana, Claypool Hotel, Indianapolis, 
Ind. Annual. 

Jan. 18, 1928—Central Association of the Traveling 
Lumber & Sash & Door Salesmen, Claypool 
Hotel, Indianapolis, Ind. Annual. 

Jan. 18-20, 1928—Ontario Retail Lumber Dealers’ 
+ occas London Hotel, London, Ont. An- 
nua 

Jan. 18-20, 1928—Pennsylvania Lumbermen’s As- 
sociation, Bellevue-Stratford Hotel, Philadel- 
phia, Pa. Annual, 

Jan. 19, 1928—Southern Hardwood Traffic Associa- 
tion, Hotel Peabody, Memphis, Tenn. Annual 

Jan. 19-20, 1928—Carolina Wholesale Lumber 
Salesman Association, Andrew Jackson Hotel, 
Rock Hill, 8. C. Annual. 

Jan, 19-20, 1928—West Virginia Lumber & Build- 

. ers’ Supply Dealers’ Association, Huntington, 

. Va. Annual. 

Jan. 19-20, 1928—Carolina Retail Lumber Dealers’ 
Association, Rock Hill, S. C. Annual. 

Jan. 20, 1928—California White & Sugar Pine Man- 
ufacturers’ Association, San Francisco, Calif. 
Annual. 

Jan. 21, 1928—Louisiana Retail Lumber Dealers’ 
Ass“ciation, Bogalusa, La. Quarterly meeting. 

Jan, 24, 1928—Western Red Cedar Association, Dav- 
enport Hotel, Spokane, Wash. Annual, 

Jan. 24, 1928—Northern Pine Manufacturers’ As- 
sociation, Radisson Hotel, Minneapolis, Minn. 
Annual. 

Jan. 24, 1928—Union Association of Lumber & Sash 
& Door Salesmen, Hotel Gibson, Cincinnati, 
Ohio. Annual, 

Jan, 24, 1928—Roofer Manufacturers’ Club, Macon, 
Ga. Monthly meeting. 


Jan. 24-26, 1928— Northeastern Retail Lumber- 
men’s Association, Hotel Statler, Boston, 
Mass. Annual. 

Jan. 26, 1928—Canadian Forestry Association, 


Windsor Hotel, Montreal, Que. Annual. 

Jan. 25, 1928—Massachusetts Retail Lumber Deal- 
ers’ Association, Hotel Statler, Boston, Mass. 
Annual, 

Jan. 25-26, 1928—National Lumber Exporters’ As- 

sociation, Battery Park Hotel, Asheville, N. C 
Annual. 

Jan. 25-27, 1928—Ohio Association of Retail Lum- 
ber Dealers, Sinton Hotel, Cincinnati, Ohio. 
Annual. 

Jan. 25-27, 1928—Western Retail Lumbermen’s As- 
sociation (of Canada), Fort Garry Hotel, Win- 
nipeg, Man., Annual. 


Jan, 25-27, 1928—Southwestern Lumbermen’s Ass0- 
ciation, Convention Hall, Kansas City, Mo. 
Annual. 

Jan. 27, 1928—West Coast Lumbermen’s Associa- 
tion, Seattle, Wash. Annual. 

Jan, 30, 1928—Pittsburgh Association of Lumber 
Salesmen, Pittsburgh, Pa. Annual, 

Jan. 31-Feb, 1, 1928—Northern White Cedar Asso- 
ciation, Minneapolis, Minn. Annual, 


Jan. 31-Feb, 1-2, 1928—Retail Lumber Dealers’ As- 
sociation of Pennsylvania, William Pens Hotel, 
Pittsburgh, Pa. Annual. 

Feb. 1-2, 1928—Southeastern Iowa Retail Lumber- 
men’s Association, Burlington, Iowa. Annual. 


Feb. 1-3, 1928—Michigan Retail Lumber Dealers’ 
Association. Pantlind Hotel, Grand Rapids, 
Mich. Annual. 

Feb. 1-3, 1928—Michigan Association of the Travel- 
ing Lumber & Sash & Door Salesmen, Pantlind 
Hotel, Grand Rapids, Mich, Annual, 


Feb. 2-3, 1928—Kentucky Retail Lumber Dealers’ 
——, Phoenix Hotel, Lexington, Ky. 
Annual, 


Feb. 7-9, 1928—Southwestern Iowa Retail Lumber- 
men’s Association, Chiefton Hotel, Council 
Bluffs, Iowa. Annual, 

Feb. 7-9, 1928—Canadian Lumbermen’s Association, 
Chateau Frontenac, Quebec, Que. Annual, 
Feb. 8-9, 1928—Florida Lumber & Millwork Asso- 

ciation, Jacksonville, Fla. Quarterly meeting. 

Feb, 8-9, 1928—Southwestern Iowa Retail Lumber- 
ws Association, Council Bluffs, Iowa. An- 
nual. 

Feb. 8-10. 1928—Illinois Lumber & Material Deal- 
ers’ Association, Edgewater Beach Hotel, Chi- 
cago. Annual. 

Feb. 9-10, 1928—National Association of Commis 
sion Lumber Salesmen, Congress Hotel, Chi- 


cago. Annual. 

Feb. 14, 1928—Eastern Iowa Retail Lumbermen’s 
Association, Lafayette Hotel, Clinton, Iowa. 
Annual. 

Feb. 14-15, 1928—Southern Forestry Congress, Louis- 
ville, Ky. Annual, 


Feb. 14-16, 1928—Tennessee Retail Lumber & Mill- 


work Dealers’ Association, Hotel Patten, Chat- - 


tanooga, Tenn. Annual. 


Feb. 15-17, 1928—Nebraska Lumber Merchants As- 
sociation, Hotel Rome, Omaha, Neb. Annual. 

Feb. 16-17, 1928—New Jersey Lumbermen’s Asso- 
ciation, Hotel Traymore, Atlantic City, N. J. 
Annual, 

Feb. 17-18, 1928—American Forestry Association, 
Statler Hotel, St. Louis, Mo. Annual. 


Feb. 20, 1928—Northern Wholesale Hardwood Lum- 
ber Association, Milwaukee Athletic Club, Mil- 
waukee, Wis. Annual, 

Feb. 21-238, 1928—Wisconsin Retail Lumbermen’s 
Association. Milwaukee Auditorium, Milwau- 
kee. Annual, 

Feb. 23-25, 1928—Western Retail Lumbermen’s As- 
sociation (U. 8.), Hotel Utah, Salt Lake City, 
Utah. Annual. 

Feb. 29-March 1, 1928—North Dakota Retail Lum- 
bermen’s Association, Fargo, N. Annual. 


March 7-8, 1928—South Dakota Retail Lumber 
Dealers’ Association, Sioux Falls, S. D. Annual. 

March 14-15, 1928—Central & Northeastern Iowa 
Lumbermen’s Association and Northwest Iowa 
Lumbermen’s Association, Fort Des Moines 
ge Des Moines, Iowa. Joint annual meet- 
ng. 

April 19-20, 1928—Hardwood Manufacturers’ In- 
stitute, Congress Hotel, Chicago. Annual. 
April 24-26, 1928—National Association of Railroad 
Tie Producers, Arlington Hotel, Hot Springs, 

Ark, Annual. 





Northeastern Plans Convention 


Boston, Mass., Dec. 19.—The committee in 
charge of the coming annual of the North- 
eastern Retail Lumbermen’s Association held 
an important meeting here last week in the 


Hotel Statler, working out plans for making - 


this one of the largest and best conventions 
of retailers ever held in the East. Special 
trains are to be run from distant parts of the 
Northeastern territory, picking up special cars 
en route on the night of Jan. 23, and arriving 
in Boston for the opening session of the con- 
vention the next morning. 


The program is an innovation for the North- 
eastern, in that it really covers a full week. 
There are to be three days of business sessions 
and two days of social relaxation and recrea- 
tion, followed by a week-end with the Harry 
L. Folsom Hoo-Hoo Club No. 13 of Boston, 
whose annual winter carnival at Toy Town 
Tavern, Winchendon, Mass., will be held Jan. 
28 to Jan. 30. Friday will be devoted to an 
historical tour of Boston and vicinity. 


The convention program is being divided 
into sections, each dealing intensively with 
important problems of the retail lumber deal- 
ers, with a view to creating new business and 
reducing operating costs. Special attention is 
being given to sections on merchandising and 
on efficiency methods, which are being care- 
fully mapped out. Arrangements are being 
made for some of the leading retail dealers 
of the country to handle these various phases 
of the program. 

Mrs. Cones E. Briggs, whose husband is 
prominently identified with the Lexington Lum- 
ber Co., Laden, Mass., has consented to 
serve as chairman of the ladies’ auxiliary com- 
mittee, which is charged with the duty of 
making the Boston trip delightful for all the 
feminine and junior attendants at the con- 
vention. The other members are Mrs, Will 
S. Fuller, whose husband is associated with the 
G. Fuller & Son Lumber Co., Brighton, Mass., 
a Mrs. Fred B. Chapman, of Glens Falls, 


Members of the convention committee work- 


Height 5%”’, length 10%”, 
width 64”. 





FREE 


Makes an Ideal 
Christmas Present 


Here is an unusual FREE Offer of a beauti- 
ful metal trimmed Treasure Chest or Vanity 
Box that will be a delight to every girl’s heart, 

Made from Tennessee Aromatic Red Cedar, 
silk — »  areee in top, large size with Corbin 
lock and key, — away FREE. With every 
LCL order of Oak and Maple Soore, of 1,000 
ft. or more at LCL prices we will deliver to 
you prepaid one of these useful Treasure 
Chests FREE. 

Just cut this out, pin to your order and you 
will get this unique Treasure Chest without 
charge. Price without order $3.50; West of 
Denver $4.00. Viooring. ¢ shipped direct from 
mull, or locaily from Chicago. Any quantity, 
delivered anywhere. 





NEW ADDRESS—3403 WEST 48TH PLACE 


Phone Virginia 0200 CHICAGO 


12-24-27 


C. B. Richard & Co. 


29 Broadway, NEW YORK 





Established 1847 


Foreign Forwarders, 
Customs Brokers. We 
handle all classes of 
cargo, collect invoices 


Ocean Freight Nay 
Brokers wea oy ne 


Special department handling export lumber shipments 


FIGURE 
Any House 


in 5 Minutes 


With the new wonder book, “Auto- 
matic Building Costs,” you can figure 
almost any house, frame, brick or 
tile, any price, in § minutes. Simple 
to use, absolutely reliable. Sounds 
unbelievable, but it’s true. 


We will send this book for 5 days 
FREE examination to any * accredited 
lumber dealer. If you don’t think it 
will save you 10 times its cost the 
first year, return it and the trans- 
action is closed. 


SEND NO MONEY 
\ Just Mail This Coupon 


ee ee ee ae 


12-17-27 l 








gua 





MTS 








Automatic Building Costs Co., 
30 North LaSalle Street, 
Chicago, Illinois. | 


| 

| 

] Send “Automatic Building Costs”. After 5 days I 
will either return the book by parcel post insured 

I or remit your special introductory price of $15. ' 

I 

i 

5 


% Subject to arrangements we have with a few lumbermen who aided! 
us in testing this book. 
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Rust-Owen Lumber Co. 


DRUMMOND, WIS. 





Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











Drewed EXTRA STANDARD” 











Some Attractive Values 


4/4 Birch No. 1C.&B....350,000" 8/4 Maple No. 2 Common., 75,000 
4/4 Birch No.2 Com. _. .75,000’ 4/4 Basswood No.1 C.&B..45,000" 
4/4 Birch No. 3 Com......, 150,000" 8/4 Basswood No.1C.&B..28,000" 
4/4 Maple No. 1 C.& B.....75,000" 8/4 Basswood No.2 Com...18,000° 
8/4 Maple No. 1C 
Hemlock Lath 4’ and 32” 
Write for description and prices. 


Hales Timber Go., Inc. 
FIFIELD, WISCONSIN 








JACKSON & TINDLE, Inc. 


Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 


MICHIGAN HARDWOODS 


Good, Well Assorted Stock 
DRY PINE and HEMLOCK 
Prompt Shipments. 
Main Office, BUFFALO, N.Y. 


Sales Office: 605 Murray Bidg., Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7. 











Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINE and 
BASSW D Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


| 




















VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 


Manufacturers of 1|7 different species 
of Northern Hardwoods 








17 
“ 








Take a Letter— 


American Lumberman, 
431 South Dearborn Street, 
Chicago, IIl. ; 
Gentlemen: 

Enclosed find check for $2, for which please 
send me at once acopy of “Come on Home”, by 
Douglas Malloch, the lumberman poet. 

I have been reading his page for years, but I 
understand that this book is made up of poems 
that have never appeared in the Lumberman. 

I don’t want to miss any of Malloch’s work, 
he writes with such common sense, and real 
humor, and fine philosophy. 

He certaialy hits us lumbermen where we 
live. So send me “Come on Home”. 


Yourstruly, A Lumberman. 


fe i 











ing hard to make this annual the best ever 
are U. M. Carlton, Dix Lumber Co., North 
Cambridge, Mass.; Jeremiah Downey, execu- 
tive secretary of the Lumber Credit & Re- 
search Bureau of Boston; Granville Fuller, G. 
Fuller & Son Lumber Co., Brighton, Mass.; 
William L. Smith, Lexington Lumber Co., 
Lexington, Mass.; Robert C. Kincaid, G. P. 
Gibson & Son, Utica, N. Y.; J. E. Chalmers, 
Chalmers Lumber Co., Auburn, Me.; Vernon 
M. Hawkins, Hawkins Companies (Inc.), Bos- 
ton; Benjamin W. Downing, Downing 
Brothers, Locust Valley, N. Y.; J. Francis 
Smith, J. E. Smith Co., Waterbury, Conn.; 
George J. Zimmermann, Zimmermann Lumber 
Co., Buffalo, and Harold A. Bellows, C. P. 
Chase & Co., Springfield, Mass. 


Hardwood Manufacturers’ Institute 


Mempuis, TENN., Dec. 20.—At a meeting of 
the board of directors of the Hardwood Manu- 
facturers’ Institute, held in the office of the 
executive vice president, J. H. Townshend, last 
Friday, a tentative date for the sixth annual 
meeting of the institute was fixed as April 19 
and 20, 1928, at the Congress Hotel, Chicago. 
The date was tentatively set awaiting to see if 
the institute can be accommodated at the hotel 
at the time. 

Committees to have charge of the program 
will soon be appointed by President Ritter. 


Northern White Cedar Association 


MINNEAPOLIS, Minn., Dec. 20.—Announce- 
ments are being sent out to the membership of 
the Northern White Cedar Association by Sec- 
retary N. E. Boucher, this city, stating that 
the annual convention of the organization will 
be held Jan. 31 and Feb. 1, 1928, in Minneapolis 
at a location to be named later. The announce- 
ment states further that “a special effort will 
be made to draw a large attendance of those 
engaged in the production and sale of posts. 
poles, ties, and pulpwood, whether members or 
not, and extensive preparations are being made 
for their entertainment.” 


Date for Virginia State Annual 


Roanoke, Va., Dec. 19.—Announcement is 
made by M. H. Mitchell, secretary-manager 
of the Virginia State Retail Lumber & Build- 
ing Supply Merchants’ Association, this city, 
that its annual convention will be held on 
Jan. 13 and 14, 1928, at the Hotel Patrick 
Henry in Roanoke. 


Northwestern Dealers’ Plans 


MiInNEAPOLIS, Minn., Dec. 19.—The lumber 
and building material exposition which will be 
conducted at the West Hotel in Minneapolis 
in connection with the thirty-eighth annual 
convention of the Northwestern Lumbermen’s 
Association Jan. 17 to 19, inclusive, will be 
the largest of its kind ever staged in the 
United States, according to officers of the 
association. 

There will be more than 125 exhibits of 
roofing, cement, tile, lumber, steel, barn equip- 
ment, wall boards, insulation, millwork, fenc- 
ing, gates, paints, portable hog houses, wood 
shingles, chicken brooders and so forth. This 
will be the first time in many years that the as- 
sociation has had exhibits of lumber manu- 
facturers, architects, engineers and allied trades 
and professions. 

Officers of the association are prepared to 
entertain the largest attendance in the history 
of the organization. The speakers during 
the three-day program will include Warren 
S. Richardson, John B. Dobson, W. H. 
Badeaux, H. B. White, John M. Gibbs, W. E. 
Billheimer, A. R. Rogers, O. D. Hauschild, 
and others. 

Registration offices for the convention will 
be opened early the morning of Jan. 17 in the 
West Hotel and business sessions will be at 
the Nicollet Hotel. That night the Hoo-Hoo 
club will conduct a concatenation at the 
Radisson Hotel. 

There will be a “heavy” business session on 


Jan. 18 with discussions and addresses on such 
subjects as saturation points in new building, 
development of new markets, increasing win- 
ter sales, side lines, insulation, complete home 
selling, plan services, development of the roof. 
ing business, new shingles over old, creative 
advertising, the question of advertising, pros- 
pect follow-up and other topics. 

Prizes are to be awarded for attendance and 
registration. The association has made a spe- 
cial effort this year to attract a large attend- 
ance, 


Montreal Retailers Elect 


_ Montreat, Que., Dec. 19.—The annual meet- 
ing of the Montreal Retail Lumber Dealers’ 
Association was held recently, in the Lumber- 
men’s Club, here, preceded by a dinner. A, 
A. Paul, retiring president, in his annual ad- 
dress, stated that the last twelve months had 
been the most prosperous in the history of 
the association. The election of officers for 
1928 resulted as follows: 

President—Arthur McLaurin, 
Lumber Co. 

Vice-president—J. R. 
Lumber Co. 

Directors, District No. 1—Antonio Benoit, 
Benoit & Mathieu; J. E. Langlois, Langlois & 
Brault; District No. 2—J. R. Bonhomme, Vil- 
leray Lumber Co.; J. A. Vaillant, J. A. Vail- 
lant (Ltd.); District No. 3—F. J. McGoldrick, 
National Hardwood Flooring Co.; . M 
Labonte, Pariseau Freres (Ltd.); District No. 
4—Victor Varin; Ernest Abel, Abel-Fortin 
Co. (Ltd.); District No. 5—A. F. Kneeland, 
Thomson-Kneeland Lumber Co.; James 
Shearer, James Shearer Co. (Ltd.); District 
No. 6—Phil Pare, G. A. Grier & Sons, (Ltd.); 
District No. 7—Armand Daigle, Daigle & 


McLaurin 


3onhomme, Villeray 


Paul (Ltd.); Edgar Dupuis, J. P. Dupuis 
(Ltd.); District No. 8—Louis Dupuy, Dupuy 
Freres; Arthur McLaurin, McLaurin Lumber 
(o. (Ltd.). 


Come to Better Understanding 


MonTrREAL, QueE., Dec. 19.—At a meeting of 
lumbermen representing manufacturers, whole- 
salers and retailers, held here Dec. 12, encour- 
aging progress was made in the direction of 
promoting a more definite understanding be- 
tween the various branches of the trade and 
industry in connection with merchandising and 
trade ethics. 

{Note: A brief report of this meeting ap- 
peared on page 55 of the Dec. 17 issue of the 
AMERICAN LUMBERMAN.—EDITOR. | 

The chief result of the meeting was a better 
understanding between the wholesalers and re- 
tailers who took part in the discussion. It was 
patricularly noticeable that the viewpoint of 
the retailers was strongly urged by one of the 
most prominent wholesalers present and _ that 
the wholesalers’ point of view was most ef- 
ficiently explained and urged by a prominent 
retailer. 

The views of those present were more or less 
crystallized in a resolution proclaiming the ad- 
herence of the wholesalers and retailers to the 
principle that all lumber used in the process of 
building construction shall be sold by retail 
lumber dealefs exclusively, provided that the 
retailers buy from recognized wholesalers only. 

When it became apparent that there was a 
general agreement on this main principle of 
trade ethics, the remainder of the evening 
meeting was devoted to a consideration of “ex- 
clusions” from the general principle that would 
help to clarify it and would make it more sat- 
isfactory and practical in its working out. A 
few “exclusions” were discussed and it was 
found that there was practical unanimity im 
connection with them. 

In order to render the work of the confer- 
ence effective, it was decided that a committee 
should be appointed, consisting of two retailers, 
two wholesalers, two manufacturers engaged 
exclusively in manufacturing, and a third re- 
tailer who would act as chairman, the duty of 
the committee to be to put the general principle 
and its accompanying details into definite form. 
The following associations will be invited to 
appoint members to this committee: Montreal 
Wholesale Lumber Dealers’ Association, Mon- 
treal Retail Lumber Dealers’ Association, On- 
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tario Retail Lumber Dealers’ Association, 
Wholesale Lumber Dealers’ Association, To- 
ronto, and two from the Canadian Lumbermen’s 
Association. 


Spokane Wholesalers Elect 


SPpoKANE, WASH., Dec. 17.—The annual elec- 
tion of the Spokane Wholesale Lumbermen’s 
Association was held Thursday and the new 
officers will be installed Jan. 5. Roy R. Myers, 
of the Myers-Noth Lumber Co., who made 
such a brilliant record last year as Vicegerent 
Snark of Hoo-Hoo for this district, is the new 
president; Vincent Gregg, vice president; Wil- 
lard Duffy, secretary-treasurer and George 
Duffy and Ray Canfield, trustees. Frank N. 
McCarthy is the retiring president. 


Dispenses with Christmas Party 


PirrsBuRGH, Pa., Dec. 20.—On account of 
the recent death of its president, Frederick 
Raymond Babcock, the Pittsburgh Wholesale 
Lumber Dealers’ Association dispensed with 
its annual Christmas entertainment, which was 
to have been held Thursday of this week in 
the William Penn Hotel. The wholesalers’ 
Christmas affairs have been very dignified and 
of a religious nature for some years. 

A committee of the association having been 
appointed to draft a memorial on the death 
of Mr. Babcock for incorporation in the rec- 
ords of the association, the committee’s re- 
port was submitted at the weekly meeting of 
the association Monday, and was adopted. 
The memorial will be made part of the asso- 
ciation’s records as follows: 

It is with deep sorrow and sincere regret 
that we make note of the death of Frederick 
Raymond Babcock, president of this associa- 
tion and a leader in the lumber industry. He 
was an outstanding example of all that was 
best in business life and conduct, honest, able, 
loyal, efficient, a good competitor, and his 
friendship once given was of a quailty with- 
out dross. As president of this body, he was 
loved and honored by all the members and his 
valued service and wise counsel will be 
greatly missed. 

Therefore, the members of the Pittsburgh 
Wholesale Lumber Dealers’ Association, 
earnestly desiring to express their deep sense 
of loss, pay tribute to his memory, and convey 
their heartfelt sympathy to his loved ones, 
direct this action to be recorded in the min- 
utes and a copy sent to his family and busi- 
ness associates. 

The committee was constituted as follows: 
William H. Schuette, chairman; Edward Eiler, 
J. B. Montgomery, E. H. Stoner, J. G. Criste. 


Montreal Wholesalers in Annual 


MonTrEAL, Que., Dec. 19.—At the annual 
meeting of the Montreal Wholesale Lumber 
Dealers’ Association, held last Wednesday 
evening in the association’s offices here, of- 
ficers were elected as follows: 

President—L. G. Gravel, Gravel Lumber Co. 


Vice president—S. Thompson, International 
Paper Co. 


Directors—Roland Bock, of Bock & Tetreau; 
E. M. Ball, of E. M. Ball (Ltd.) ; C. McDonald, 
of the Fesserton Lumber Co.; J. J. O’Grady, of 
the Granner Lumber Co., and J. Green, of the 
Gordon & Green Lumber Co. 


W. B. Blair, ex-president, becomes honorary 
president. 

The meeting was well attended by many of 
the foremost wholesalers of the Province 
There were also present representatives of the 
Ontario wholesalers. W. B. Blair, who pre- 
sided, referred to the good work done during 
the year, especially in connection with the 
switching rates between the Montreal terminals, 
the action of the association resulting in a 
considerable saving to Montreal lumbermen 
_ The association had also done service to the 
industry in the matter of trade arbitration. 
Another subject dealt with was the relation 
between wholesalers and retailers, this action 
being taken with a view to the smooth work- 
ing of the industry as a unit. The credit bu- 
reau had functioned with great success. Mr. 
Blair also called attention to the changes in 
the industry, and remarked upon the useful 


function filled by wholesalers in the economical 
distribution of lumber. 

The opinions expressed during the meeting 
were of an optimistic character as to the 
immediate outlook for the lumber industry, a 
point emphasized by Mr. Gravel in returning 
thanks for his election. The extent of that 
revival depended upon the cooperation, not 
only of the wholesalers as a unit, but upon that 
of all sections of the lumber trade. 


Toronto Wholesalers in Monthly 


Toronto, Onrt., Dec. 19—The regular 
monthly meeting of the Wholesale Lumber 
Dealers’ Association was held today in the 
Toronto Board of Trade. The meeting was 
well attended, and after the routine matters 
were disposed of, reports on the work and 
organization of the Canadian Forest Products 
Publicity Association were given by L. D. 
Barclay, president fo the Wholesale associa- 
tion and A. E. Clark, chairman of the pub- 
licity association, both of whom spoke favor- 
ably regarding the campaign and presented de- 
— of what the publicity association intends 
to do. 

A. E. Eckardt brought up the subject of a 
proposed provincial law regarding the matter 
of licenses for hawkers and peddlers, now un- 
der consideration by the Ontario Government. 
This matter was considered, and some discus- 
sion took place on the question of whether 
this measure, if it became law, would affect the 
retail lumber dealer doing business outside of 
his own municipality, and whether the retailer 
would be required to take out a license by the 
municipality which he was entering. The mem- 
bers present decided to refer the matter to 
the legislation committee of the association 
to watch proceedings. 

It was announced that a donation had been 
forwarded to the Star Santa Claus fund, being 
the proceeds from the entertainment of Tor- 
onto lumbermen at the Granite Club, Toronto, 
on Dec. 16. 


Ontario Retailers Plan Program 


Toronto, Ont., Dec. 19.—A meeting of the 
directors of the Ontario Retail Lumber Deal- 
ers’ Association was held here recently, the 
chief business being the preparation of the 
agenda for the annual meeting of the associa- 
tion, to be held at London, Ont., on Jan. 18, 
19 and 20, 1928. J. B. Mackenzie, Georgetown, 
president of the association, occupied the chair. 
An interim financial statement submitted by 
the secretary was approved. 

In connection with “Build A Home First” 
signs for trucks, a representative of a sign 
company was on hand and arrangements were 
made for exhibiting a sample sign at the an- 
nual convention when orders will be taken. 

A proposed code of ethics for the associa- 
tion, based largely upon a code recently 
adopted by the Louisiana Retail Lumber Deal- 
ers’ Association, was discussed, and it was de- 
cided that copies of this code should be pre- 
pared and distributed during the annual 
convention. 

A motion was carried instructing the secre- 
tary to prepare a strong resolution to be for- 
warded to the Government, urging that the 
sales tax on lumber be removed. 

Letters were read by the secretary from 
William Finlayson, minister of lands and for- 
ests for the Province of Ontario; J. C. Eflli- 
ott, minister of public works for Canada, and 
W. W. Cory, deputy minister of the interior, 
reporting that these various government de- 
partments were in sympathy with the use of 
Canadian woods wherever possible on govern- 
ment buildings and public works and were 
stipulating that they must be used. 

The secretary read correspondence from a 
number of eastern Canada producers of hard- 
wood flooring, indicating that on Jan. 1, they 
will adopt the following new hardwood floor- 
ing grade names: “First Grade,” “Second 
Grade,” and “Third Grade.” 

The remainder of the meeting was devoted 
to a consideration of the agenda for the an- 
nual. Among the subjects to be discussed in 
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St. Louis 


Immediate ship- 
ments in as small 
quantities as you de- 
sire. Any concern 
within 600 miles of 
St. Louis can have 
delivery within 48 
hours. 27 R.R.’s to 
ship-over. L.C.L., 


mixed or straight 


Also— cars. 
Maple 
Birch If it’s used in building 
Beech we sell it. 


Julius Fi | 
SCide. 
LUMBER CO., 
St.Louis, Mo. 














Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 




















Plant: Perkins Building, 
Newberry, Mich, Grand Rapids, Mich. 
em ae ANOS 








Write 


Buuce Oak FLOoRINc ... 
THE Best Oak dooung i: 


Mixed car shipments of oak, gum, beech and Ar- 
kansas short leaf pine mouldings, finish and boards; 
beech and gum flooring; Southern hardwoods. 


E. L. BRUCE Co., Memphis, Tenn. 








West Penn Lumber Co. 


Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 


PITTSBURGH, PA. 
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Timbers 
Yard and Shed 


OF LUMBER 
from St Louis 


BOECKELER 
LUMBER COMPANY 


ST.LOUIS 











What About 


1928? 


It makes no difference how satis- 
factory your window frame depart- 
ment has been under old methods, 
the use of the Improved Phillips 
Window Frame Machine will make 
it better—it’s a guarantee of greater 
profits and more service from the 
window frame end. 


The Improved Phillips Window 
Frame Machine is a pocket cutter, 
pulley mortiser and variety saw 
table combined! Two men can 
work on it at the same time. It 
speeds up deliveries and reduces 


costs. 


Mail Coupon for Facts. 


Orlando, Fla , Dept. A-15 


You may send full information about the Im- 
proved Phillips Window Frame Machine. 























the various addresses that will be arranged 
for are the following: “Credit Application 
Forms ;” “The Woman’s Influence on Trade;” 
“Canadian Lumber for Canadian Homes;” 


“Budget Control;” “Cost Study Clubs ;” 
“Trade Extension;” “Delivery Methods ;” 
“Build a Home First ;” “Collections ;” “Dealer 


Cooperation ;” and “Pulling Together.” The 
address on the subject of “Pulling Together” 
will be delivered by Robert B. Chapman, 
1m retail lumber dealer of Syracuse, 


Floridans in Christmas Celebration 


[Special telegram to AMERICAN LuMBERMAN] 

LAKELAND, Fia., Dec. 20.—Members of the 
Florida Lumber & Millwork Association, of 
the Orlando and Lakeland districts, broke away 
from business cares on Monday evening, Dec. 
19, and had a great time in a Christmas cele- 
bration at Kissimmee. Francis Igou, of the 
Kissimmee Lumber & Supply Co., was official 
host. William T. Sneed, of the Lakeland 
Manufacturing Co., and Joe M. McCormick, of 
McCormick-Hannah (Inc.), Orlando, were re- 
spective chairmen in charge, with the Lake- 
land district taking the flag for attendance, 
with thirty of the fifty-two members present. 

Ed Leech, of the Burton-Swartz Cypress 
Co., was Santa Claus in full regalia, and gave 
out presents with a line of humorous chatter 
that fitted into the case of each recipient. 
Messrs. Sneed and McCormick found it espe- 


Canadians Plan 


Montreal, Que., Dec. 19.—Lumbering in- 
terests, through their newly-formed organ, the 
Canadian Forest Products Publicity Associa- 
tion, plan to spend during the next four years 
$2,500,000 on a Dominion-wide campaign, for 
the purpose of internal research in the indus- 
try, and to combat the inroads made by substi- 
tutes for materials which belong to the lum- 
ber industry, Alfred E. Clark stated at the 
Lumbermen’s Club as the two-day meeting of 
lumbermen drew to a close. [Nore: A pre- 
liminary report of this meeting appeared on 
page 55 of the Dec. 17 issue of the AMERICAN 
LuMBERMAN.—EDITOR. ] 


Manufacturers, wholesalers and retailers of 
Quebec, Ontario and British Columbia par- 
ticipated in the deliberations of the meeting, 
and the status of the industry was put before 
the gathering, said Mr. Clark. Unsold stocks 
in the hands of the manufacturers in the Mari- 
time Provinces, Quebec, Ontario and British 
Columbia, Mr. Clark said, are lighter this year 
than they have been at any time during the 
last seven or eight years. Stocks in hands of 
the retailers are also, for the most part, light, 
he continued. 

In their confidence for the future of the in- 
dustry, Mr. Clark stated that the lumbermen 
at the meeting signed a program formulating 
a campaign for corrections in the internal 
sphere of the industry. The association plans 
to hold exhibits in Montreal, Quebec and Lon- 
don, Ont., during the first months of the new 
year. The exhibition to be held in this city 
will be in the Windsor Hotel, and, while the 
date is not yet definitely fixed, it is expected 
that it will take place during the third or 
fourth week of February. 

Mr. Clark corrected an impression that had 
gained some headway, to the effect that the 
work of the organization would be entirely of 
an advertising nature. This was far from cor- 
rect. The association was being formed with 
the primary object of improving conditions in 
the lumber trade internally. A certain amount 
of external publicity work would also be carried 
on. The movement would not conflict in any 
way with the interests or activities of the 
Canadian Lumbermen’s Association, the Na- 
tional Lumber Manufacturers’ Association 
trade extension campaign in the United States, 
or the work of any of the existing associations 
in the lumber industry and trade. 





cially difficult to make a public display of 
what the “cats” brought in for them. Promi- 
nent among the gifts that came to J. P. Wil. 
liams, secretary of the State association, was a 
funnel. 

Secretary Williams set out reasons and cost 
of bulletins sent out by his office. A. S. Mohr, 
of Lakeland, reported that the Interior Florida 
Traffic Bureau was getting results for ship- 
pers, and the Haines City branch of the Flor- 
ida West Coast Lumber Co. was elected to 
membership in the Lakeland district. A sad 
note was the report of the recent violent death 
of F. T. Willard, Florida representative of 
the Huttig Sash & Door Co., and the death of 
the mother of Arnold brothers, sawmill own- 
ers at Groveland. ee eene. 


Hoo-Hoo News From Headquarters 


St. Louis, Mo., Dec. 20.—Appointment of 
Hoo-Hoo officials was announced today by 
Henry R. Isherwood, secretary-treasurer of 
the order, as follows: 

John Garnett, T. R. Dunn Lumber Co., Win- 
nipeg, Canada, to be Vicegerent Snark for the 
Winnipeg district, to succeed Francis R. 
Dowse, Dose Sash & Door Co., St. Boniface, 
Manitoba. 

Fred W. Hawes, Canadian Puget Sound 
Lumber Co., Victoria, B. C., Vicegerent Snark 
for the Victoria district. 

Reginald P. Westcott, McDonald Lumber Co. 
(Ltd.), Vancouver, Counselor for British Co- 
lumbia. 


Trade Extension 


Officers for the Canadian Forest Products 
Publicity Association were elected as follow: 


Chairman—A. E. Clark, Edward Clark & 
Sons (Ltd.), Toronto. 

First vice chairman—To be appointed sub- 
sequently, from western Canada. 

Second vice chairman—J. R. Bonhomme, 
Villeray Lumber Co., Montreal. 

Secretary—G. B. Van Blaricom. Toronto. 

Treasurer—H. Boultbee, secretary-manager, 
Ontario Retail Lumber Dealers’ Association, 
Toronto. 


Arthur Thomas and S. P. Westaway, of 
Hamilton, were also appointed to the council 
as technical and advertising representatives re- 
spectively. The council, when completely ap- 
pointed, will consist of twenty-five members, 
representing the following: 


Four from among the members of the Cana- 
dian Lumbermen’s Association, Ottawa; two 
from the Western Retail Lumbermen’s Asso- 
ciation, Winnipeg; two from the New Bruns- 
wick Forest Products Association, and one 
each from the following associations: Shingle 
Manufacturers’ Association, Vancouver; Tim- 
ber Industries Council, Vancouver; Mountain 
Lumber Manufacturers’ Association, Nelson, 
B. C.; Northern British Columbia Lumber- 
men’s Association, Prince Rupert, B. C.; Brit- 
ish Columbia Loggers’ Association, Vancou- 
ver; British Columbia Lumber & Shingle Man- 
ufacturers’ Association, Vancouver; Wholesale 
Lumber Dealers’ Association, Toronto, Ont.; 
Quebec Wholesale Lumber Dealers’ Associa- 
tion, Montreal; Province of Quebec Retail 
Lumber Dealers’ Association, Montreal; Onta- 
rio Retail Lumber Dealers’ Association, To- 
ronto; Montreal Retail Lumber Dealers’ Asso- 
ciation, Montreal; Southwestern Ontario Retail 
Lumber Dealers’ Association, Chatham; Niag- 
ara Peninsula Retail Lumber Dealers’ Associ- 
ation, St. Catherines, and Eastern Ontario Re- 
tail Lumber Dealers’ Association, Arnprior. 


The council will enter into a contract with 
the Federal Advertising Agency, which will 
undertake the entire work of the collection of 
funds and trade extension and investigation, on 
behalf of the association. At a subsequent 
meeting of the council, a draft contract was 
submitted and discussed. Another meeting will 
be held in the near future when it is hoped that 
the contract will be finally agreed upon and 
signed by both parties, after which organiza- 
tion and the collection of the necessary funds 
will be proceeded with rapidly. 
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Southern Pine Inspectors’ Annual 


[Special telegram to AMERICAN LuMBERMAN] 

MempPHis, TENN., Dec. 21—Members of the 
Southern Pine Association lumber inspection 
department at the closing sessions this after- 
noon, of their eleventh annual meeting held 
at the Gayoso Hotel, were impressed by J. E. 
Jones, chief of the service, with the respon- 
sibilities of extended duties as ambassadors of 
good will and field service.representatives. Mr. 
Jones summarized and brought to bear forcibly 
points stressed at yesterday’s sessions by H. C. 
Berckes, secretary-manager of the Southern Pine 
Association, L. R. Putman, merchandising 
counsel, and W. T. Murray, chairman of the 
association’s grading committee. 

The twenty-six inspectors and members of 
the Southern Pine Association staff in attend- 
ance left the two-day meeting with a thorough 
understanding of the organization’s 100 percent 
stand in favor of the grade-marking of southern 
pine as adopted by the board of directors three 
years ago and reaffirmed at the last annual 
meeting of subscriber members in March. Mr. 
Jones said that the inspectors, due to the close 
contact with all branches of the southern pine 
business, are in a position to give grade-mark- 
ing the impetus which it deserves and make it 
a permanent and universal institution. 

The opening sessions of the two-day meeting 
were started Tuesday morning with three 
widely known southern pine leaders in attend- 
ance. After the meeting was called to order, 
Mr. Berckes addressed the inspectors on the 
present state of the grade-marking movement, 
also impressing upon them the possibilities in 
their fields for extended promotional activities. 

“You men, although primarily responsible 
for the success of the association’s inspection 
service, due to the wide field of coverage re- 
quired by your work, are in a position to carry 
forward the trade extension and promotional 
activities in a most effective manner,” Mr. 
Berckes said. 

Mr. Berckes went into detail as to how the 
inspector in his dealings not only with the 
manufacturer and retailer of southern pine, 
but also the ultimate consumer, may impress 
and carry forward the story of southern pine. 
Continued effort in favor of 100 percent grade- 
marking is included in the field duties of the 
inspectors, Mr. Berckes said. 

Mr. Murray, who made a special trip to 
Memphis in order to be with the inspectors, 
took up the further cause of grade-marking, 
saying that the inspection department is ex- 
pected to rally full force to the continued 
cause of grade-marking. He impressed them 
with the fact that it is the will of the board 
of directors of the association and a ruling 
majority of the subscriber members. Mr. Mur- 
ray said that Mr. Jones had reported to him 
that out of 118 claim inspections of southern 
pine made in November, only three were on 
grade-marked lumber. 

“We are carrying on the standardization 
movement inaugurated by the Southern Pine 
Association with the endorsement of Secretary 
of Commerce Herbert Hoover, three years ago, 
and I want you inspectors to understand that 
there has been and will be no let up in put- 
ting this campaign across 100 percent,” Mr. 
Murray stated. 


Mr. Putman went into the trade extension 
and merchandising activities of the Southern 
Pine Association and showed how the inspec- 
tors may perform a most important part in 
making this program effective. The inspection 
department represents a bureau of experts in 
the study of lumber and its findings and knowl- 
edge should be made common to all, Mr. Put- 
man said. 

The basis of our:inspection department is 
more than merely a group of men formed to 
adjust complaints. They are emissaries of the 
Southern Pine Association and advocates of 
southern pine, Mr. Putman declared. We have 
a high record of efficiency on the part of our 
manufacturers. Also, out of 118 claims for 
inspection during the month of November, as 
Mr. Murray has told you, only three were on 


grade-marked lumber. This is less than one- 
half of one percent, and means that southern 
pine shipped by our manufacturers was better 
than 99.50 percent satisfactory. This is a rec- 
ord for you fellows to be proud of and a 
message for the world, Mr. Putman said. 


_J. F. Carter, field representative of the asso- 
ciation, gave a detailed address on facts and 
information about southern pine brought out by 
the members of the Forest Products Labora- 
tory, Madison, Wis., at the Southern Pine 
Association’s school for salesmen. Mr. Carter 
said that when grade-marking was considered, 
it should be known that the consumer is not 
paying for the mark of quality, but for better 
lumber. 

Tuesday’s sessions closed late in the evening 
with Mr. Murray in attendance. He led the 
inspectors in a discussion of the grade-mark- 
ing situation. Many of the men reported testi- 
monials as to the value of the grade-marking 
and it was found that the demand of the con- 
sumer and retailer for this quality marked 
lumber has taken a firm hold. The inspectors 
said that as a result of grade-marking the num- 
ber of claim inspections is rapidly on the down 
trend. They reported that in many of their 
respective territories even less than one-half 
of one percent of their inspections have been 
on grade-marked southern pine. 


Wednesday Sessions 


Wednesday morning’s session opened with a 
summary by Mr. Jones, of eleven months’ oper- 
ations. He said that the average cost of claim 
inspections was $1.44 per 1,000 feet and that 
16,312,727 board feet of southern pine had been 
handled, this representing 1,176 claims. Briefly, 
Mr. Jones’s report stated the number of claims 
handled, 1,176; number of cars handled, 1,594; 
number of board feet inspected, 16,312,727 ; tim- 
bers, 3,209,872; flooring, ceiling, partition, 
1,766,665; lath, 114,950; boards, finish and sid- 
ing, 1,075,105; car material, 1,261,086; average 
cost of inspection, $19.91; average cost of car, 
$14.69 ; average cost per 1,000 feet, $1.44. 

The Wednesday afternoon session of the 
meeting was taken up by Mr. Jones with a 
summary of the facts brought out during the 
two days. Following adjournment late in 
the afternoon, the inspectors left for their 
homes where they will spend the holidays. 
This season of the year, due to a necessary 
slump in their operations, is set aside as vaca- 
tion time for the inspectors, Mr. Jones said. 
Those present were: 

H. C. Berckes, J. F. Carter, J. E. Jones, E. 
Mark Ferree, A. J. Sandoz, C. W. Vuncanon, 
H: E. Cooper, of New Orleans; L. R. Putman, 
Cc. F. Bolden, A. S. Hanbury, Chicago; W. T. 
Murray, W. J. Sullivan, L. T. Cobb, Alexan- 
dria, La.; W. R. Burns, Little Rock, Ark.; W. 
J. Cannon, Arkadelphia, Ark.; H. N. Hanbury, 
Detroit; J. D. Thompson, Beaumont, Tex.; B. 
W. Bray, Milton, Fla.; J. H. Thompson, Luf- 
kin, Tex.; J. B. Shows, Brookhaven, Miss.; M. 
M. Atkins, Shreveport, La.; S. R. Stevens, Kan- 
sas City, Mo.; Hubert Norman, Laurel, Miss.; 
Luke Royals, Cleveland, Ohio; J. M. Travis, 
Cincinnati, Ohio; T. M. Cook, New York, N. Y.; 
Ee. J. Russell, Hattiesburg, Miss.; W. H. House, 
DeRidder, La.; H. P. Day, St. Louis, Mo.; and 
A. L. Johnston, Meridian, Miss. 





Tue CuHautTavgua County (New York) 
board of supervisors has received two im- 
portant reports concerning forestry. One is 
that of a committee appointed to investigate 
the extent of abandoned farms in the county. 
The number of farms that are practically 
abandoned is 181, comprising 16,449 acres in 
twelve townships, and a considerable portion 
could be used for growing trees. J. E. Davis, 
the Chautauqua County forester, reported that 
there are approximately 147,000 acres of idle 
land in the county, including the abandoned 
farm land cited by the committee. He stated 
that the area of abandoned farm land is in- 
creasing. 


Its Merits Build 


Sales for Dealers 


The quality we-put into Hudson Oak Floor- 
ing enables it to deliver better satisfaction and 


thus win and hold customers for dealers. 

For example, we use good stock. Weman- 
ufacture carefully. We dry properly and 
grade accurately. Taken all together these 
factors make Hudson Oak-Fiooring a flooring 
that satisfies and therefore a sales getter for 
dealers. 

Write for samples and prices. 


Hudson Hardwood 
Flooring Company 


Sales Office: MEMPHIS, TENN. 
Plants at Memphis,Tenn. and Vicksburg, Miss. 


HUDSON 
._ OAK FLOORING 








GULF RED 


CYPRESS 
COMPANY 


DISTRIBUTORS 
of high class Gen- 
uine Tidewater 
Red Cypress. Com- 
lete ——s mill 
acilities. ixed 
cars Cypress and 
Short Leaf Pine 
Finish or Southern 
Hardwoods. 


OUR AIM—“Real service 
to our customers.” 
13th Floor 
Barnett Nat’l Bank Bldg. 
Jacksonville, Fla. 
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Since 1837 





You Can Be Sure 
of This,— 


When you buy White “Old 
Fashioned” Quality Knives, 
you have the best. 

Over 90 years of experience 
in tempering steel insures you 
real quality, keeps your expen- 
sive machine running so saves 
you money. 


Write for Catalogue. 


TheL. & I. J. WhiteCo..,Inc. 


70 Columbia St., BUFFALO, N.Y. 








—— 


Snark of Universe Highly Honored 


SPOKANE, WasH., Dec. 17.—“Peace on earth. 
good will toward men,” underlying thought of 
the near-at-hand.Christmas season, might well 
have been selected as the dominant motif of 
the banquet and reception given J. M. (Jim) 
Brown, Snark of the Universe, by the Hoo- 
Hoo of Spokane and the Inland Empire and 
their wives, in the Elizabethan rooms of the 
famous Davenport Hotel last Thursday night. 
Rejoicing that “Jim” had been chosen as the 
supreme officer of the order and firm in the 
conviction that he will honor and enlarge the 
position which honors him, there has probably 
never been a Hoo-Hoo meeting in Spokane 
wherein good will and good feeling was so 
clearly apparent on every face and so vibrant 
in the general atmosphere. 

The occasion was to honor the new Snark 
and also to present the service cup awarded 
by the Miami Hoo-Hoo convention to Spokane 
as the club which during the last year has dis- 
played the most initiative and most persistency 
in constructive effort in behalf of the club, 
Hoo-Hoo and the community. 

David C. Spoor, 
Vicegerent Snark, who 
besides his lumber in- 
terests, is general agent 
of the Minneapolis & 
St. Louis Railway here, 
was in charge of the 








J. M. BROWN, 

Spokane, Wash.; 

Tendered Banquet 
Reception 


and 





“Hercules” Wire Rope 


has been tested by. time and 
proven by service. Its best 
recommendatien is the con 
stantly increasing demand for 
it. Its one red-strand is our 
guarantee of quality. 


Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York Chicage Denver Sen Frascisce 








| Cummer Cypress Co. | 


Mills: Jacksonville and Sumner, Fla. 


LUMBER 
Cypress Rough and Dressed 


Shingles and Lath 

















| Sales Office, 300 Madison Ave., New York City 








Poplar Magnolia 
Oak Beech Gum 


POPLAR BEVEL SIDING 
BOX SHOOKS 


Eastman - Gardiner 
Hardwood Co. 


LAUREL, MISSISSIPPI 
Member Hardwood Manufacturer’s Institute. 














arrangements and acted 
as toastmaster. In both 
capacities, he displayed 
his usual efficiency and 
zeal and it is the con- 
sensus that the affair 
was a huge success. 


A short musical program 


furnished by 
members of the Spokane Hoo-Hoo Club pre- 


ceded the speaking. E. Lee Smith, of the 
Consolidated Supply Co., sang a tenor solo 
accompanied by Prof. N. A. Krantz, which 
was heartily encored. This afforded C. A. 
(Bert) Bartleson, president of the club, an 
opportunity to seize a place on the program 
with a clever parody dedicated to Jim Brown 
and George Duffy, sung to the tune of “Mr. 
Gallagher and Mr. Sheean.” This was orig- 
inal and mirth provoking in conception and 
masterly in delivery and was received with 
gales of laughter. 

Owing to Parson Simpkin having to leave 
on an early train, he was introduced at the 
beginning of the program by Dave Spoor, 
toastmaster, who simply read the poem to 
him written by Douglas Malloch and pub- 
lished in the AMERICAN LUMBERMAN, and said 
he was a man loved by all who knew him and 
by everybody present. The parson recounted 
briefly the accomplishments of Jim Brown as 
a member of the Spokane club and the faith- 
ful consistent work and belief in the Order 
which has always distinguished him and which 
has led to his being called to the supreme 
leadership. He painted a word picture of the 
lumber industry such as only he can paint 
and urged the necessity and value of codpera- 
tion and harmony among its members. In 
presenting the cup awarded by the Miami con- 
vention to the Spokane club in the person of 
past President L. G. Carr, he pointed out how 
the teamwork of the club, demonstrating the 
strong harmony and co6perative spirit of the 
members, was a practical illustration of the 
value of these qualities. 

Past President Carr responded suitably and 





in turn presented the cup to C. A. Bartleson, 
now president of the club, with the stern ad- 
monition that what the club had won, it should 
keep. President Bartleson assured his audi- 
tors that the club expected to live up to its past 
reputation and that any other Hoo-Hoo club 
having designs on the cup would have to “step 
on the gas” to get it. Secretary Will Mor- 
ris, whose efficiency in that office caused his 
reelection and’ whose work contributed in no 
small degree to winning the cup, when called 
on, said that his name was now inscribed on 
the cup and it made a strong appeal to him 
to have it there. He expressed his conyic- 
tion that the work now under way and con- 
templated by the club would be highly suc- 
cessful and would result in the simple in- 
scription of “ditto” marks on the cup this 
coming year when the awards have been made 
at the convention. 


A splendid baritone solo by E. B. De Voe, 
member of the club quartet, added zest to the 
program following the announcement by Presi- 
dent Bartleson that the cup was in Spokane 
to stay and just preceding the same announce- 
ment couched in a little different language by 
Secretary Morris. 

Roy R. Myers, whose work as Vicegerent 
Snark last year was marked by consistent hard 
work and most gratifying results in the num- 
ber of new clubs formed, was also called on 
and stressed the point that he always makes 
when praised for things accomplished “I want 
you fellows to understand that I didn’t do 
these things but you did yourselves. I worked, 
yes, but so did a lot of other fellows, and 
just’ as much, and by all of us working to- 
gether we have accomplished whatever has 
been done.” 

George Duffy, the delegate of the club to 
the Miami convention, thanked the members 
for their confidence in him and his own grati- 
fication and pleasure that something of the 
same harmony and codperation were manifest 
in the Miami convention that had always been 
such a factor in the Spokane club. It was a 
pleasure to him that he had been named 
chairman of the nominating committee and 
had found such unanimity of sentiment in 
favor of Jim Brown as Snark. He felt that 
the election of Jim Brown to that position 
was a splendid thing for Hoo-Hoo and he 
congratulated the Spokane club on having 
such a member. Following his talk, A. W. 
Crawford, of Coeur D’Alene, Idaho, assist- 
ant sales manager of the Blackwell Lumber 
Co., gave a splendid baritone solo which was 
enthusiastically received. Mr. Crawford is a 
new member of the club and a brilliant addi- 
tion to its musical talent. 

Concluding the program, the Snark of the 
Universe, J. M. Brown “Our Jim” responding 
to a brief, effective introduction by the toast- 
master, told simply of his hopes and plans for 
Hoo-Hoo and in deference to a request from 
the ladies present told interestingly of inci- 
dents and places on the trip of himself and 
Mrs. Brown home from Miami by way of 
Havana and the Panama Canal. 

He stressed the necessity for entire har- 
mony and active codperation throughout the 
Hoo-Hoo ranks. He said that Hoo-Hoo or 
some similar organization must exist to bind 
together the many different organizations of 
the industry. He said that lumbering is a 
great industry in which all elements must 
codperate and that Hoo-Hoo exists to link 
all together and to help all without in any 
case presuming to dictate to a particular 
branch of the business how to meet its prob- 
lems. 

He was greeted with enthusiasm and the 
evening closed with an informal reception. 
Huntington Taylor, manager of the Edward 
Rutledge Timber Co., of Coeur D Alene, 
Idaho, was among the out-of-town guests 
present. 
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Christmas 


God has not made it for the poor, 
Nor made it for the rich. 

The candle shines across the moor 
And lights the cotter’s ditch, 

And in some mansion up the street 

It shines as well, and no more sweet. 


Yes, God has made it for us all, 
For all with hearts to love; 
On monarchs and on peasants fall 
The glories from above. 
And many things the heart can find 
That God has made for all mankind. 


The forests are not for the few, 
Not for the few the seas; 

Mountain and meadow, dawn and dew, 
God gave us all of these— 

A Christmas over all the earth, 

And all the other things of worth. 


So let us turn from Chrismas days 
With this new thought of things: 

Let us go walking down life’s ways, 
If cotters, yes, or kings, 

Determined, since such joy is there, 

That every heart shall have its share. 


We See b’ the Papers 


Of course the real radio bored are the 
listeners in. 

Lindbergh had his Levine, and now he has 
his Hearst. 


Let us not forget that an income tax cut 
can cut two ways. 

Another thing we are suffering from is the 
high cost of giving. 

Another thing that appears to be doomed 
is post-graduate football. 

But how is a senatorial committee to get at 
the truth if there isn’t any? 


The stenographer says that she wishes her 
stockings didn’t choose to run. 

A number of parents understand that their 
children are home for the holidays. 

It looks as though, if anybody is going to 
need two football teams, it is West Point. 

Now you can buy a baby grand piano for 
$495. Looks like Ford is invading a new field. 

We wish Lindbergh kept his feet on the 
ground as well physically as he does mentally. 

Anyway we are glad that it isn’t the Prince 
of Wales who is riding this airplane around. 

“Boy 6, Crosses Ocean as Xmas Gift to 
Mother.” Nature is getting more wonderful 
all the time. 

Indiana towns don’t know what to do with 
their sewage. It seems there is no way to 
elect it to office. 

Well, if you didn’t get her “Come on Home” 
for Christmas, you can still get it for her 
for New Year’s. 

Al Capone says he will seek the protection 
of the courts. That also is what the public 
has been longing for. 

Let us not forget that not only the stores 
but also Dad’s pocketbook was open every 
night until Christmas. 

A Minneapolis couple has four sets of 
twins. That many in one flat must be almost 
as bad as four radio sets. 

3efore Congress passes that amendment to 
advance the date of the inaugural we want to 
see whom they are going to inaugurate. 

The American Legion proposes a draft law 
that provides that all men not in the army 
shall work at some job in time of war. Why 
wouldn’t that be a good law in time of peace? 











Che Tree 


We crowd around the Christmas tree 
Aglow with all its little lamps, 
3ut far beyond it I can see 
The woods and roads and lumber-camps. 
Awhile we think of spruce and pine 
And fir and cedar and the rest, 
Then turn to things of man’s design— 
But north and south and east and west 
Men labor at the symphonies 
Of singing saws and falling trees. 


The Christmas tree is soon forgot, 
The decoration taken down, 
3ut what’s your house, your city plot, 
Your avenue, your very town? 
The Christmas tree a little while 
Has filled the children’s hearts with cheer, 
And yet the woodland makes us smile 
Not just a.day but all the year. 
Wherever someone’s roof you see, 
There folks are sheltered by a tree. 


Between Trains 


Rocuester, N. Y.—“Billy” Bausch they call 
him, William Bausch, famous maker of lenses 
and, such like, and president of the Rochester 
Club for 25 years. It was this silver anni- 
versary that prompted his friends to arrange 
a dinner for him, and present him with a cup, 
filled with felicitations ; and one of the prompt- 
est of those who were prompted was Whiting 
Morse, who, to the lumber business, is what 
George Eastman is to the kodak, Whiting 
(some folks shorten it to “White” because it 
is shorter and appropriate) wired us to come 
on down, and we came. When we saw the crowd 
of friends which jammed the Rochester Club 
in every nook and corner, we characterized Mr. 
Bausch as “the richest man in Rochester,” 
which seemed to cause him some pleasure, and 
may cause him considerable trouble, from peo- 
ple who saw it in the papers, and now will 
want to borrow money. The other ringleader 
of this mastodonic exhibition of friendship 
was another lumberman, no less, nor more, than 
Doc Beahan, who in-traduced the speakers. 
Doc always tells us confidentially on such oc- 
casions that he doesn’t know what the dickens 
to say, and then gets up and pulls a few new 
ones. We are glad that Doc never knows what 
he is going to say, because if he knew what he 
was going to say, there is no telling what he 
might say. And there isn’t, anyway. 


How Close We Eome 


How close we come at Christmastime ! 

Now unafraid the children climb 

Their father’s knee, the mother’s smile 

Is even fonder for awhile. 

And now with what are men concerned? 

Not what they made, not what they earned, 
And not how grandly they may live, 

3ut how much joy the hand can give. 


At Christmastime we come so near! 

I would be gathered all the year 

Around our hearths and loved our homes, 
If cottage roofs or castle domes. 

What is the happiest day we know? 

The day we think of others so. 

What lamps of love would flood our ways 
If we were kinder all our days! 


We take a little time for joy, 

To please a girl, delight a boy, 

To think of husband or of wife, 

And drink the sweetness of this life. 

One Christmas thought I leave with you, 
As I go home to Christmas, too: 

How simply life is made sublime— 

By coming close at Christmastime. 











A BETTER 
Oak Flooring 


It’s hard for us to picture 
to you the beauty, the fine 
appearance of Meadow River 
Oak Flooring that the famous 
close grained, soft-textured 
West Virginia Oak we put 
into it gives it. 


You have to see this floor- 
ing to fully appreciate its 
qualities. That’s why we 
want you to write for free 
samples. We feel sure that 
when you" see this flooring 
you will want to sell it. 


Write for free sam- 
ples and prices. 


THE MEADow RIVER LumMBER Co. 
RAINELLE, W. VA. 


MEADOW RIVER 
OAK FLOORING 


White and Red Oak Flooring, Maple, Birch and 
Beech Flooring mixed with Poplar Siding 
Oak, Chestnut, Birch, Poplar and Bassw 

interior trim, kiln dried or air dried hardwoods. 
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Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler”’ 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 
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Action on National Forests 


Under authority of an Act of Congress ap- 
proved June 7, 1924, the President issued ex- 
ecutive orders setting apart nineteen national 
forests, comprising a total of approximately 
300,000 acres, located on military reservations. 


These reservations are located in sixteen 
States. By recent executive orders the Presi- 
dent rescinded the order designating Fort 
Benning, Ga.; Fort Eustis, Va.; Camp Meade, 
Md., and Pine Plains, N. Y., as national for- 
ests, as the intensive military use, such as artil- 
lery and infantry target practice and tank 
maneuvers to which these reservations are put 
was found to be not compatible with dual oc- 
cupancy, use and management by the Forest 
Service and the Army. An interdepartmental 
board consisting of two foresters and two of- 
ficers of the-War Department general staff 
has been appointed to make a thorough study 
of the subject of national forests on military 
reservations. 


Status of Tax Reduction 


Those who favor a larger aggregate cut in 
internal revenue taxes than was recommended 
by secretary of the Treasury and the House 
ways and means committee are greatly encour- 
aged over the action of the House itself in 
bringing the total up from approximately $234,- 
000,000 to $289,000,000, and more especially in 
the announcement of Senator Simmons of 
North Carolina, ranking Democratic member 
of the Senate finance committee, that the Senate 
will not go below the House figure and may 
increase the extent of the cut. 

Whether Senator Simmons would slice some 
more off the corporation income tax rate, which 
was left at 11% percent by the House, has not 
yet been disclosed. Those who have made a 
deep study of this tax are continuing their 
fight for a cut to 10 percent. No action will 
be taken by the Senate until after the holidays. 


Attacks American Hardwood Industry 
Maj. George P. Ahern, U. S. A., retired, for- 
merly director of forestry in the Philippines 
and now a member of the board of trustees of 
the Tropical Plant Research Foundation here, 
has returned to the attack on the American 
lumber industry. About a year ago Maj. Ahern 
burst forth with considerable vigor only to 
have his published views shot to pieces in a 
careful analysis by Wilson Compton, secretary- 
manager of the National Lumber Manufactur- 
ers’ Association. 
_ The latest outburst of Maj. Ahern appears 
in the Dec. 2 issue of “The Timber News,” 
published in London, and deals primarily with 
the alleged shortage of American hardwoods. 
Published as it is in the United Kingdom, larg- 
est market for American hardwood export 
products, it is calculated to do American pro- 
ducers and exporters no little harm. The major 
likewise discusses the general lumber situation 
to some extent. The third paragraph of the 
article follows, in part: ; 
It is not the intention here, nor would it be 
possible within the scope of this paper, to 
discuss the timber situation of the country in 
its entirety. It will be sufficient if attention 
is drawn to the fact that we are cutting our 
forest capital at a rate something over four 
times that at which it is being replaced, and 
that a general timber shortage is not a matter 
of the remote future, but is already with us. 
Opinion interested in the present lumber in- 
dustry of the country to the contrary, this is 
a fact that can not be controverted. The effect 
of this shortage is not generally felt by the 
public, as it is indirect and reflected in a lack 
of housing, increase of rents, and in a thou- 
sand minor ways. 


Maj. Ahern says nothing in this connection 


about the struggle large numbers of lumbermen 
are having to market their product at a price 


that will enable them to break even. Lumber. 
men in general doubtless will be surprised to 
learn that an actual shortage already exists and 
to an extent that has resulted in a shortage of 
housing and increased rents. 

He backtracks somewhat later in the article 
by speaking of a shortage in a few decades, 
which seems rather paradoxical in view of his 
flat declaration that one already exists. 

The real purpose of the article seems to be to 
boost tropical hardwoods, and even in this con- 
nection the major finds it necessary to admit 
that the difficulty about getting out tropical 
hardwoods is that no market is available for 
anything but the higher grades cut from the 
timber. In the case of the American lumber 
industry he gives the impression that much of 
the waste is due to destructive logging, but 
when it comes to tropical hardwoods lack of a 
market for low grades is simply a difficulty 
that must be overcome. 


Allegheny Station Headquarters 


The choice of Philadelphia as headquarters 
for the Allegheny Forest Experiment Station 
of the Forest Service is announced by Secretary 
of Agriculture Jardine. The headquarters are 
being established in codperation with the Uni- 
versity of Pennsylvania, and offices will be 
furnished by the university under an agree- 
ment signed last week by Provost J. H. Penni- 
man for the university and Col. William B. 
Greeley for the Government. 

Field work will be conducted at various cen- 
ters in Pennsylvania, Maryland, New Jersey 
and Delaware. In establishing ‘such field cen- 
ters or branch offices, Secretary Jardine said 
the department has the advantage of cordial 
offers of codperation from a number of organ- 
izations and educational institutions, prominent 
among them the State agricultural colleges. 

The forest experiment station will be inter- 
ested in nearly every phase of timber grow- 
ing, such as thinning and similar measures for 
stimulating growth, reforestation by natural 
methods as well as by planting, rate of growth 
of tree species, and protection of the forest 
against its many enemies, said Mr. Jardine. 
The station is fortunate in starting its work 
in a territory where the States have done ex- 
ceptionally good work in forestry. The forest 
services of Pennsylvania, New Jersey and 
Maryland have been at work for years, and 
although the greater part of their effort has 
necessarily been devoted to fire protection, the 
management of State forests, and similar mat- 
ters outside the field of forest research, they 
have made substantial progress in this field 
as well. Nevertheless, the need of forest re- 
search is so pressing that Uncle Sam is glad 
to put his shoulder also to the wheel. 


Commends National Association 


Harry E. Dole, secretary and manager of 
the Nebraska Lumber Merchants’ Association, 
in a letter to the National Lumber Manufac- 
eurers’ Association commends the latter for its 
analysis of the misleading report issued by the 
bureau of business research of Harvard Uni- 
versity on operating expenses of building ma- 
terial dealers. 


We have checked this bulletin over some- 
what, says Mr. Dole, and one of the things we 
noticed was the letter accompanying the bulle- 
tin we received from the Atlas Portland Ce- 
ment Co. In one paragraph they say: “Our 
only connection with it being that we made 
the suggestion and assumed all the expense 
in connection with the investigation and pub- 
lication of the report.” 

So it would seem that the Atlas Portland 
Cement Co. fathered the whole thing and of 
course that being true, the bulletin naturally 
must be favorable to the distributers of ce- 
ment. 

Continuing, Mr. Dole says: We note in chart 
No. 1 in the bulletin that only one yard in 
Nebraska was listed as reporting, six in Kan- 
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sas, two in Colorado, two in Oklahoma and 
three in Texas, with very few or none in the 
rest of the western States. 

Our own State runs a little more than 50 
percent lumber in the yards where coal is also 
handled. In other words, building materials, 
steel posts, wire fencing, coal and such com- 
modities make up a fraction less than one- 
half of the total volume. Where coal is not 
handled the percentage would run consider- 
ably more in favor of lumber. We have found 
from some figures we have accumulated that 
our profits on the average are much better 
on lumber than they are on the rest of the 
commodities we sell. 

I am sorry that a school with the standing 
of Harvard University should lend itself to a 


scheme that was conceived primarily to boost 
the handling of other building materials and 
knock lumber wherever possible, as we believe 
that was the idea behind the research that was 
made. 

We trust that you may be able, through 
some of the lumber publications and through 
your own publicity department, to get some 
information out that will counteract the effect 
this bulletin is having. 

The Atlas Portland Cement Co. offers to fur- 
nish to each one of the dealers in this coun- 
try a copy of this bulletin and no doubt these 
bulletins are in the hands of a great many 
dealers. 

You may count on us to do anything we can 
to help counteract this kind of propaganda. 


Lumber Clubs Are Busy 


Milwaukeeans Form Credit Bureau 

MILWAUKEE, Wis., Dec. 20.—Formal organ- 
ization and election of officers of the Retail 
Lumbermen’s Credit Bureau (Inc.), Milwau- 
kee, will take place at a meeting early in 
January, following action taken at a prelimi- 
nary session at the Hotel Pfister here on Mon- 
day night, Dec. 19. At the meeting this week, 
retailers who are interested in the credit bureau 
went over the entire proposition again, and 
voted to, proceed with the operations of the 
bureau. Fifteen yards consented to go into 
the proposition ard it is believed that the re- 
mainder of the retailers in Milwaukee will! 
join in a short time. 

The credit bureau was incorporated in June 
but due to various things which have come up 
such as pressure of business and the idea that 
it would be better if the retailers here were 
given some time to study the proposition, a 
meeting of those interested in the bureau was 
not held until this week. 

Credit information will be cleared through 
the proposed bureau on the non-rated risks and 
the retailers interested in it believe that not 
only will they have a check on the poor risks 
but they will be able to put a number of car- 
penter-contractors back on their feet. Honest 
contractors will be aided in temporary financial 
difficulties by proper extension of credit and 
cooperation of the bureau with them. The bu- 
reau will ask all contractors to fill out a ques- 
tionnaire as to their respective commercial 
standing and financial responsibilities, which 
will be kept confidential. 


Baltimore Wholesalers’ Slate 


BattrmorE, Mp., Dec. 19.—The nominating 
committee named to put up a slate for the 
officers of the Wholesale Lumbermen’s Club 
has submitted the names of Thomas A. My- 
ers, of Thomas A. Myers & Co., for presi- 
dent; Francis K. Read, of the Ryland & 
Brooks Lumber Company, vice president, and 
Ivan Brent, of Thomas Myers & Co., secre- 
tary. This ticket, which is virtually the same 
as the old officers, will be voted for at the 
annual meeting to be held on Jan. 5, 1928, 
when other business will be disposed of and 
a dinner enjoyed. 


California Clubs Meet Jointly 


San GasrieL, Cauir., Dec. 17.—A_ joint 
luncheon meeting of the San Gabriel Valley 
Lumbermen’s Club and the Pasadena Lumber- 
men’ Club was held at the Tavern, this city, 
last week, with forty-six members of the two 
district clubs and several other retailers from 
neighboring towns present. William H. Siev- 
ert, of Alhambra, president of the San Gabriel 
Valley club, presided at the luncheon and AlI- 
bert R. Israel, of the West Coast Lumber 
Bureau, which has headquarters at Longview, 
Wash., addressed the meeting. 

Mr. Israel, who is doing some special field 
work in California for the bureau, told of the 
work that organization is doing to promote 
the sale and use of lumber in general and of 
the Pacific Northwest woods in particular. 


He suggested to the dealers ways in which 
they could utilize the different services of- 
fered by the bureau to their advantage and 
offered suggestions regarding lumber mer- 
chandising and coOperative efforts among re- 
tail lumber dealers. At the close of his 
talk he answered a number of questions con- 
cerning the Northwest woods and other mat- 
ters affecting lumber distribution in California. 


Memphis Club Election 


Mempuis, TENN., Dec. 20.—S. A. (Monk) 
Godman, of the Walter N. Kelly Co., was the 
choice of the membership of the Lumbermen’s 
Club of Memphis for president for 1928, at 
the annual election which was held last Satur- 
day night at the Hotel Gayoso. He was the 
candidate on the Red ticket and carried with 


him to victory the entire ticket. Other officers 
elected were: 

First vice president—Irank W. Dugan, Du- 
gan Lumber Co. 

Second vice president—-George Land, Hard- 


wood Manufacturers’ Institute. . 

Directors— Herman Katz, Thompson-Katz 
Lumber Co.; C. M. Green, Anderson-Tully Co.; 
and Almonta Smith, Chapman-Dewey Lumber 
Co. 


H. B. Phillips, American Overseas Forward- 
ing Co., was reélected secretary-treasurer, being 
nominated by both parties. 

The new officers will be installed at the first 
new year meeting, Jan. 5, at the Hotel Gayoso. 


Campaign to Increase Club’s Roster 


East Sr. Louis, Itt., Dec. 21.—Plans to 
increase the membership of the Cahokia Lum- 
bermen’s Club, which is composed of retail 
lumber dealers in Madison, Monroe, St. Clair 
and Randolph counties, Illinois, were laid at 
a meeting of the club last night in the Ca- 
hokia room of the Broadview Hotel here. 
One of the means of accomplishing this will 
be a reduction in dues, which has been made 
possible by the Illinois Building & Material 
Dealers’ Association assuming full obligation 
of the salary of W. G. Joyce, which hereto- 
fore has been divided equally between the 
club, of which he has been manager, and the 
State association, of which he has been field 
secretary. 

The new arrangement began Dec. 1, and 
was ratified by the club last night. Mr. Joyce 
will have his headquarters at East St. Louis, 
and will continue to divide his time between 
the Cahokia club and the State association. 

The Cahokia club has a membership of 38 
dealers out of a possible 72. A campaign to 
bring about an increased membership will be 
inaugurated by Mr. Joyce. One of the plans 
under consideration is the extension of the 
territory covered by the club to include the 
entire Seventh Illinois district by taking in 
the counties of Greene, Bond, Washington and 
Jersey. 

The Cahokia club was organized in 1920, 
and Mr. Joyce has been its manager since 
1922. 

Business conditions were discussed at the 





We Wish a 
Merry Christmas 
to Everyone 





EVERGREEN 


They bring the holly berries’ sheen 
To deck the room, the mistletoe 
Makes glad the hall, the evergreen 
Comes from the forest all aglow 
To give the house that vistage gay 
In keeping with our Christmas Day. 


And so we bring into our hearts 
The spirit of the Christmastime: 
Now love arrives, ndéw hate departs, 
We speak in song, we laugh in rime, 
Yes, as we bring the forest here, 
We bring the green of Christmas cheer. 


And yet the spruce is not a thing 
Of any season, nor the fir 

Or pine or cedar that we bring 
To serve as love’s interpreter; 

All year as verdant is the wood, 

And love all year is just as good. 


With evergreen the house we fill 
Not all for decoration. No, 
Let it remind us, as it will, 
The holly or the mistietoe, 
That joy is not so hard to win— 
Just waits for us to bring it in. 


—Douglas Malloch, the Lumberman Poet. 


ree ora ame 


May Santa Claus bring 
you utmost joy this holi- 
day season and prosperity 
be yours throughout 1928 


southwest Lumber 


sales Corporation 
431 Occidental Life Building 


ALBUQUERQUE, NEW MEXICO 


Arthur A.Hood. Pres. J.ARobison, Secy. 
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Lumbermen:- 


Give your children a 
copy of our new educa- 
tional book on wood— 





They'll enjoy reading it. A 
wonderful book for every lum- 
berman’s child to have. Your 
boy or girl will have greater love 
and respect for your business 
after reading ““Touch Wood!”’ 


This entertaining story of the 
products of the forest should 
sell for $1, but it’s 


Only 


50 Cents 


Postpaid 





American{iimberman 


431 So. Dearborn St.. CHICAGO 

















meeting, and the dealers agreed that they had 
experienced a fairly good year, especially in 
view of floods, poor crop conditions and some 
industrial depression, and all were hopeful for 
1928. Dealers were urged to talk “quality,” 
rather than “price,” during 1928 to make an 
effort to sell better grades of lumber, with 
the idea of better serving the public and the 
lumber industry. 


Nylta Club in Gala Event 


New York, Dec. 20.—The annual Christmas 
party of the Nylta Club, held last Saturday 
night at the Astor Hotel, attracted an attend- 
ance of nearly 1,000, all lumbermen. Every 
man who attended received a silk umbrella as 
a Christmas gift. Representative lumber firms 
were the donors and the recipients were the 
most amazed set of individuals that ever have 
attended a party given by and for lumbermen. 
The umbrellas were not all, by any means. 
There was a show that Conrad Pitcher, chair- 
man of the entertainment committee, called “A 
Night in the Orient.” It was in reality a 
galaxy of Broadway stars. 

But to the members of the Nylta Club there 
was something in the Christmas party of 
vastly more importance than a new umbrella 
or the “big show.” The vast majority of mem- 
bers sat in amazement when it was announced 
that five members had won prizes for at- 
tending every one of the educational meetings 
held during the last year. There were two 
prizes for the best answers sent in to questions 
submitted by Prof. Samuel Record, of Yale. 
The prize for bringing in the most members 
during the year, as usual, was awarded to 
Joseph E. Cashin, of the Dykes Lumber Co. 

The master of ceremonies was Frank J. 
Williams, the new Nylta president. Pictures 
of prominent members of the club, were dis- 
played on a screen early in the evening. And 
the next attraction was a parade of waiters, 
each of whom bore on his back the name of 
a firm that had contributed to the success of 
the evening. Illuminated Nylta emblems set 
off the banquet hall. 


California Pine Passe Described 


A most informative and interesting booklet 
entitled “Plywood Panels of California Pines” 
has recently been issued by the Red River 
Lumber Co., of Westwood, Calif., manufac- 
turers of the famed “Paul Bunyan’s Pine.” 
The booklet gives a detailed description of the 
production processes in the company’s rotary- 
cut plywood factory and of the application of 
the finished product. It is finely illustrated to 
show every step in manufacture, and there are 
also numerous illustrations showing California 
pine plywood panels in use in club houses, 
offices, residences, sales rooms, restaurants etc., 
the whole giving an impression of utmost ex- 
cellence and attractiveness. 

The Red River Lumber Co. has inaugurated 
a new service to architects and consumers in 
that panels are finished in an unlimited range 
of colors and color combinations, with surfaces 
polished, flat-smooth, rough or eroded. Battens, 
moldings and the entire trim, including doors, 
can be finished to match, and can be shipped 
with the panels. Panels are made to order for 
size and color and, nailed to the wall, the fin- 
ish is complete, with no delay or expense for 
decoration. 

It is pointed out that these pine panels meet 
every requirement for which wall board is 
ordinarily used, and are besides adapted to 
many uses for which composition boards are 
not suitable. Furthermore, the softness of the 
California pine offer a sharp distinction from 
the harder conifers and make these panels 
adaptable to the most exacting requirements. 
Retailers consequently are discovering that this 
product is an easy seller and a profitable one 
to stock. An advantage to the retailer is that 
the Red River Lumber Co. is prepared to ship 
its plywood panels in mixed cars, together 
with any regular stocks. 

“Plywood Panels of California Pines,” with 
all its compact information, is a textbook on 








the subject which will prove invaluable to 

everyone in any way interested in such prod- 

ucts, and a copy should be secured by address. 

= Red River Lumber Co., Westwood, 
if, 


Transit Arrangements on Logs 


Wasurineton, D. C., Dec. 21.—In a decision 
in Investigation and Suspension Docket No, 
2,932, Division 2 of the Interstate Commerce 
Commission finds that the carriers have justified 
the proposed establishment at Coeur d’Alene, 
Idaho, of transit arrangements governing the 
inbound movement of logs from Clarkia, 
Fernwood and Sherwin, Idaho, as a part of 
interstate transportation and the outbound 
movement of lumber, and proportional rates 
to apply on related articles produced from 
such logs, to certain eastern destinations over 
the Chicago, Milwaukee & St. Paul Railway 
and other carriers serving Coeur d’Alene. 

Division 2 states that the transit tariffs 
should be amended clearly to provide that 
appropriate cancelation of inbound log ton- 
nage must be made where lumber is shipped 
out of the transit point to destinations in 
which the transit rate does not apply, is con- 
sumed locally, or is disposed of in any other 
manner than by rail under transit. The car- 
riers are warned that they are expected to 
make promptly the necessary correction in their 
transit tariffs to comply with this ‘exception. 
The tariffs were suspended until Jan. 15, next, 
pending investigation. The order of suspen- 
sion is now vacated and the proceeding dis- 
continued. 





Wood for Storage Battery Boxes 


Wasuincton, D. C., Dec. 21.—In order to 
reduce the cost of wood used in storage bat- 
teries, Axel H. Oxholm, director of the Na- 
tional Committee on Wood Utilization, was 
asked by the representatives of battery manu- 
facturers at a meeting called by the bureau 
of standards on Monday to draw up proposals 
for new specifications. 

Addressing the meeting, Mr. Oxholm ex- 
plained that wood was gradually being re- 
placed in battery construction by other ma- 
terials, although wood has many special 
qualities which would commend it for this par- 
ticular use. He related his experience at a 
battery box factory in the South, where stock 
having the smallest blemishes was excluded. 
Mr. Oxholm pointed out that small tight 
knots, streaks, stained wood and other blem- 
ishes not in the class of serious defects might 
very well be admitted in this specification, 
and that such inclusion would greatly reduce 
the waste in cutting lumber for storage bat- 
tery purposes. 

Mr. Oxholm also stressed the possibility 
of standardizing battery boxes which, he said, 
would still further reduce the cost of manu- 
facture and enable the storage battery box 
producers to receive a constant supply of 
wood. 

The national committee is now communi- 
cating with the principal storage battery con- 
cerns to ascertain to what extent defects may 
be included without impairing the usefulness 
of battery boxes. Mr. Oxholm regards this 
as an important field of work for the com- 
mittee, since the data to be submitted will be 
used by the Federal Specifications Board in 
drafting its master specifications, which are 
largely followed by industry in its purchases. 





Avaska’s share in forestry receipts for the 
fiscal year to end June 30, 1928, will be $16,772, 
according to an announcement by officials in 
the Juneau district. That sum will be the larg- 
est ever received from forestry sources by the 
territory—being more than $5,000 in excess of 
1927 and $4,000 more than 1926. The increase 
is due to the sale of two pulpwood areas— 
one near Juneau and the other near Ketchikan. 
A deposit of $25,000 was made on each sale— 
which increased the territory’s share $5,000 
over what the normal returns would have been. 
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Tracklaying 


A modern, economical method of logging is 


provided by Athey truss wheel log wagons, 
which have given excellent service not only in 
the low lands of the Mississippi Delta but in 
other sections of the country, due to the ability 
of the Athey equipment to haul regardless of 
ground conditions, thus adding 40 to 50 work- 
ing days to the logging operator’s calendar. The 
many operating advantages of the Athey truss 
wheel wagons mean more trips per day, 50 per- 
cent more logs per trip, every day, rain or shine, 
assuring the mill of a steady supply of logs, and 














Athey wagon made for 
animal or tractor hitch 


eliminating the banking of logs with the un- 
avoidable loss of deterioration by sap stain, 
weather checking and worm eating. 

The Athey truss wheel is a tracklaying wheel 
of special construction, ideally adapted as a 
load-carrying wheel for transporting heavy loads 
over ground that is soft, sandy or deeply covered 
with rotten vegetation. Nine square feet of 
ground contact provided by a pair of wide, rigid 
steel tracks support capacity loads wherever 
animals or tractors can work. Athey truss 
wheels bridge the soft spots, in that they make 
their own roads by compressing the soil into a 
firm roadway instead of cutting big ruts and 
deepening mud holes. The wide track band of 
the wheels acts as a roller, actually improving 
the roadway and, therefore, they may be oper- 
ated on the finest of improved highways. Log 
bunks of special box design are mounted on a 
rigid 12-inch channel steel frame, and are spaced 
9 feet apart, permitting the carrying of logs 
from 9 to 18 feet in length. Nine-tenths of the 
load is carried on Athey wheels, the front gear 
being merely a balancing and guiding unit. 

The mechanical advantage of the Athey 
truss wheel is equivalent to a wheel of great 
size. The Athey truss track acts as an inclined 
plane which gradually raises the load up and 
over roots of trees, small stumps, stones and 
other ground obstructions with little or no effort. 
The light running qualities of the Athey truss 
wheels are due to the combination of track 
wheels mounted on anti-friction bearings, roll- 
ing on a rigid steel track. This almost fric- 
tionless type of tracklaying wheel makes pos- 
sible the carrying of extremely heavy loads with 
a remarkable saving in tractive power. The steel 
frame, the wide rigid bunks, the quick operat- 
ing chock blocks are some of the mechanical 


refinements that make the Athey wagons easy 
to load, unload and operate. 

Here are some of the principles of operation 
enumerated by the manufacturer: ‘“Athey truss 
wheels are built on an entirely different principle 
from that employed by other types of tracklay- 
ing devices. The Athey truss wheel prin- 
ciple is that of laying a rigid steel track 
between two pairs of track wheels. By 
means of a loose track, the forward track 
shoe is permitted to drop in place, form- 
ing a rigid member of the track before the 
track wheels roll on to it. A loose track also 
permits the folding up of the rear track shoe 
after the track wheels have rolled off of it. 
The portion of the track carrying the load is a 
rigid truss bridge and there is no movement 
in that portion while carrying the load; there- 
fore, minimum wear on all track parts, which 
accounts for its extremely low maintenance cost. 
A combination of track wheels mounted on anti- 
friction bearings, rolling on a rigid 
steel track, makes possible an almost 
frictionless type of tracklaying wheel. 
This is demonstrated by the fact that a 
push of the hand will propel an Athey 
truss wheel, weighing 1,600 pounds. 

“The truss shoe consists of a high carbon elec- 
tric steel casting with track pin bearings of the 
piano hinge type. The track pin is carbonized 
and hardened. The heavy duty trip chain bolt 
and link assemblies are forged from chrome 
nickel alloy steel and hardened to resist wear. 
The track wheels are mounted on a new type of 
Hyatt roller bearing of large capacity. Thrust 
bearing is plain, but enclosed and adjustable. 
A special improved design of bearing seal ef- 
fectively seals assembly against entrance of for- 
eign matter. Chock blocks ride on and slide 
between the channels of the bunks... The block 
is secured in position on the bunk by means of 
a chain which passes through the block and 
is locked into position by chain dropping into 
notched portion of the block. It may be un- 
locked, even under strain, by a simple toss of the 
chain. During loading operation the chock 
block is dropped over the end of the bunk and 
hangs on the end of the chain. It can not be 
lost. Two 8-inch holes in rear channel of frame 
permit carrying of skid poles. The front wheels 
are mounted on roller bearings. Bearings and 
bearing seal parts are interchangeable with those 
used in the truss wheels. The front gear is of 
the combination coach pole type and is readily 
converted into tractor hitch.” 


New Export Manager for Truck Firm 


The Indiana Truck Corporation, manufac- 
turer of Indiana motor trucks of Marion, Ind., 
announces the appointment of Herbert H. 
Swiss as manager of its export department 
now located at the Marion factory. After 
a careful survey of export business and con- 
ditions, and after contact with other com- 
panies doing a large volume of export busi- 

ness, it was decided 











that this department 


should be handled 
direct from the fac- 
tory. The foreign 
business in motor 
trucks is increasing 
rapidly and is capa- 
ble of tremendous 


development during 
the next few years. 
The situation is per- 
haps comparable with 
the motor truck busi- 
ness in this country 
in 1913 and 1914. 
Mr. Swiss was se- 
lected for this impor- 
tant position because 
of his record, having 
had many years’ ex- 
perience in the ex- 
port field in motor 
trucks; he also has 





Hauling heavy load over soft ground with Athey truss wheel wagon 


an acquaintance with 
automobile dealers 


Christmas 
Bells 


i Perhaps we ought to stop 
if for a moment to reflect 

that this wonderful Man 
Ls whose birth we celebrate 

tomorrow, founded the 
if first religion which taught 
i kindness to everyone, not 
i only to friends. 


Perhaps we should con- 
sider that this “kindness” 
# religion is today the 
mightiest force for good 
that the world knows. 


Perhaps if kindness bet- 
tered a world it may help 
us in our daily business. 


bi Perhaps we all ought to 
is try a little more of it next 


year. 


We wish you a Merry 
Christmas and the most 
prosperous New Year of 
your life. 








INDUSTRIAL 
LUMBER CO. 


ELIZABETH, LA. 


MEMBER SOUTHERN PINE ASSOCIATION 
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Service 
You Want 


| is the kind our facilities 
enable us to render at 
| all times. Our mills 
| have a daily capacity of 
| 
} 


300,000 feet of 
| BAND SAWN AND KILN DRIED 


N.C. PINE 


ROUGH or DRESSED LUMBER 





You'll find our prices 
Lo*) right and our quality 


pe unexcelled in 
 * Partition, Ceiling, 
Se Moulding, Trim, 
¥’ Lath, Dimension. 


Inquiries and orders solicited 
for rail or water shipment. 


Surry Lumber Company 


Manufacturers Incorporated 1885 


"Trust Building, Baltimore, Maryland 


Easy to Handle 
Easy to Sell 


for your customer on every 
job and make a better profit- 
for. yourself. Write for details 


THE WEST CLEVELAND TRIM Co. 
14701 Lorain Ave. 




















CLEVELAND, O. 
2 x 2—30' 
2+ x2+—30" 


FOR SALE ##=% 


| IN OAK AND GUM 
Always in Stock 


| THE W. A. NOBLE LUMBER COMPANY 








| 














and distributers throughout the world. He 
was export manager for several years for 
the Republic Motor Truck Co., and served in 
the same capacity for the Ruggles Motor 
Truck Co. for the last seven years. Mr. Swiss 
is convinced that a very large foreign market 
ean be built up for Indiana motor trucks. 


Incorporations 


CALIFORNIA, 
& Supply Co., 


FLORIDA. 
incorporated; 
to operate 
yard. 

Madison—R. & P. Co 
$25,000; naval stores. 

ILLINOIS. Chicago—Old Colony Lumber & 
Stave Co., incorporated; capital, $10,000. 


INDIANA. Union City—O. E. Johnson Case 
Goods Co., incorporated; capital, 500 shares, no 
par value; to operate furniture factories. 


KENTUCKY. Louisville—Tri-City Lumber Co., 
incorporated; capital, $25,000; planing mill and 
retail lumber. 


LOUISIANA. Monroe—Monroe Veneer 
corporated; capital, $10,000. 


MASSACHUSETTS. Weymouth — Weymouth 
Lumber Co., incorporated; capital, $50,000. 


MICHIGAN. Middleville—Middleville Lumber & 
Coal Co., incorporated; capital $20,000. 
| 


MISSISSIPPI. Columbus—Badger 
Supply Co., increasing capital 
and $20,000 preferred. 


MISSOURI. St. Louis—Floor-Wall 
incorporated; building materials. 

NEW JERSEY. Newark—Newark Sash & Door 
Co., incorporated. 

Newark—Pinefir Lumber Co., incorporated; 
capital, $50,000; wholesale lumber; 207 Market St. 

NEW YORK. Brooklyn—Hardwood Stair Build- 
ing Co., incorporated; capital, $5,000; Davis 
Wrubel, 873 Saratoga Ave. 

New York—Pine & Spruce Sales Corporation in- 
creasing capital to $50,000. 

Rochester—Goepel Plywood Co., incorporated: 
capital, $25,000. Walter R. Goepel, 59 Ford St. 

NORTH CAROLINA, Cleveland—Jehn C. King 
Flooring Co., increasing capital to $50,000. 

OHIO. Dayton—Tippecanoe Mfg. Co., incor- 
porated; capital, $60,000; to manufacture furniture 
novelties. 

OREGON. Portland—wWesterbarg Pole & Piling 
Co., incorporated; capital, $5,000; timber products. 

Portland—Wood Utilities Corporation, incorpo- 
rated; capital, $50,000; to manufacture toys and 
furniture. 

TENNESSEE. Memphis—Payne-Young 
Co., incorporated; capital, $10,000. 

TEXAS. Caddo—Bass-Royce Lumber Co., incor- 


Los Banos—Los Banos Lumber 


incorporated. 

Lake City—Reliance Lumber Co., 
capital, 2370 shares, par value $100; 
retail lumber and building material 


., incorporated; capital, 


Co., in- 


Lumber & 
to $30,000 common 


Corporation, 


Lumber 


porated; capital, $10,000. 

VIRGINIA. Portsmouth—Planters Mfg. Co., in- 
creasing capital to $500,000. 

WASHINGTON. Everett—Super Shingle Co., in- 
corporated; capital, $10,000. 


Raymond — Willapa Lumber 
capital from $913,000 to 


Co., 
$1,125,000, 


increasing 


Business Changes 


ALABAMA. Dothan — Haynes - Spann 
Co, succeeded by N. D. Spann Lumber Co. 

ARKANSAS. Helena—Max Layne Lumber Co. 
succeeded by Harrison Lumber Co. 

CALIFORNIA. Parlier—Western Lumber Co. 
has been purchased by Parlier Lumber Co. 


Lumber 


IDAHO. Post Falls—John S. Webster has pur- 
chased the box factory of the Post Falls Box & 
Mfg. Co. 

ILLINOIS. Deer Grove — Simpson-Powelson 


Lumber Co, succeeded by Cooney & Keefe. 
McLean—E. Dodgson Lumber Co. sold to W. D. 
Alexander Joint Stock Co. 


INDIANA. Clarks Hill—Clarks Hill Lumber 
Co. sold to J. H. Howarth, J. F. Howarth and 
L. L. Logan, who operate yards at Pine Village, 


Stockwell and Colfax. 


Grand Junction—W. W. Fullam sold to Neel 
Lumber Co. 
IOWA. Titonka—S. B. French succeeded by 


S. B. French Lumber Co., H. A. French, manager. 


KENTUCKY. Dawson Springs — Dodge-Long 
Lumber Co. succeded by Long & Hoover Lumber 
Co. 

Lebanon—Lebanon branch of the Pettus Lumber 
Co., known as Marion Lumber Co. has been sold 
to Goodin Coal & Lumber Co. 


MISSOURI. Braymer—H. D. Skinner Lumber 
Co. succeeded by Cowley-Lanter Lumber Co. 

Moberly—D, H. Mounce Lumber Co. sold at 
trustee’s sale to Dascomb-Daniels Lumber Co. 

St. Louis—Tudor Lumber Co. sold to C. J. 
Reinecke Lumber Co, 

Trenton—Lowry-Miller Lumber Co. sold to Riner 
Lumber Co., of Kansas City. 


NEW YORK. New York—Finklestein Packing 
Box Co. succeeded by Reliable Packing Box Co. 


The Indiana Truck Corporation is entering 
its nineteenth year in the exclusive manufac. 
ture of high grade motor trucks. The present 
Indiana line consists of 4- and 6-cylinder 
models in 1- to 7-ton capacities—a chassis 
for every hauling need of the lumber ang 
building material industry. 





OKLAHOMA. Rosedale—W. S. Trudgeon suc- 
ceeded by Morgan & Franklin Lumber Co. 


OREGON. Molalla—W. M. Thomas sold sawmill 
to M, E. Dorsett. 
PENNSYLVANIA. Forrestville (P. O. Harris- 


ville)—J, M. Hilliard sold to C. H. Wilson, of the 
King Lumber Co., Sharon, Pa., who will operate 
as the Wilson Co., J. M. Robinson in charge. 
Philadelphia—-W. B. Unterbrink & Co. succeeded 
by Chas. T. Wood Lumber Co, 
West--Brawnsville—Aubrey Lumber Co. 
Curry Lumber Co. 
SOUTH DAKOTA. Bovee—Jas. 
to Schoeneman Bros. Lumber Co. 
VIRGINIA, Norfolk—Notice has been published 
of the dissolution of the Holland Lumber Co,, 
a partnership between M. T. Holland and Dempsey 
Watkins. 
WASHINGTON. Granite Falls—William Main 
has sold his sawmill to R. P, Johnson. 
Seattle—H. G. Termaine has purchased the busi- 
ness of Lakewood & Mount Baker Lumber Co. 
WISCONSIN. Norwalk—-Heller & Mommsen suc- 
ceeded by Fred W. Heller. 


BRITISH NORTH AMERICA 

NEW BRUNSWICK. Bathurst—Reported that 
Holt, Gundy & Co, will take over the Bathurst 
Co., headed by Angus McLean. 

ONTARIO. Ottawa—Fraser-Bryson Lumber Co. 
discontinues business after 40 years. Reported that 
new company composed of Montreal and Ottawa 
interests is being formed to take over the Fraser- 
Bryson timber limits in the Ottawa Valley. 


New Mills and Equipment 


FLORIDA. Coleman—A new band sawmill is 
being erected at Coleman, five miles south of Wild- 
wood, by the Coleman Hardwood Co., cutting ash, 
principally, of which the company owns five mil- 
lion feet. H. S. Card, manager. 

NORTH CAROLINA. New Bern—Bridgeton Lum- 
ber Co, completed new mill here, replacing one 
recently destroyed by fire. 

BRITISH NORTH AMERICA 

ONTARIO, Toronto—Thompson & Heyland Lum- 
ber Co. completed erection of mill near South River 
with capacity of 10,000 feet daily, and is now 
putting in a plant at Harcourt, Hailburton County, 
with output of 15,000 feet daily. Company also 
cutting ties at each mill, 


Casualties 


IDAHO. Culdesac—Sawmill of C. J. Miller, on 
Craig Mountain, damaged by fire; loss about $1,800. 

INDIANA. Rockport—Planing mill of Charles 
Wilbern destroyed by fire; loss, $10,000; machinery 
destroyed. 

IOWA. Boone—Otis Lumber Co. and P. T. Nel- 
son Lumber yards swept by fire; loss, $100,000. 

Knierim—Westmen lumber yard office and shed 
destroyed by fire. 

MISSISSIPPI. Waynesboro—Robinson Land & 
Lumber Co., loss by fire, $50,000; two dry sheds 
and contents destroyed, 

PENNSYLVANIA. New Bethlehem—cC. E. An- 
drews Lumber Co., loss by fire, $15,000. 

SOUTH CAROLINA. Georgetown — Brooklyn 
Cooperage Co, plant damaged by fire; loss about 
$250,000. 

TENNESSEE, Jellico—Jellico Lumber Co., loss 
by fire which destroyed plant and stock, $50,000. 


New Ventures 


sold to 


Hanksutt sold 


ALABAMA. Bolling—Ralph Lumber Co. has 
started a sawmill. 
ARIZONA. Phoenix—H. H. Howell has estab- 


lished an office here to handle sales for Southwest 
Lumber Sales Corporation. 

ARKANSAS. North Little Rock—Arkmo Lum- 
ber Co., new lumber and building material yard. 

Hampton—tTate & Varnell starting a sawmill. 

Searcy—Wood-Freeman Lumber Co. recently be- 
gan business, 

CALIFORNIA, Fulton—Fountain & Curtis open- 
ing lumber business. 

Los Angeles—Pfleger & Co. have engaged in the 
millwork business at 1922 Harper Ave. 

Los Angeles—Geo. W. Briggs has engaged in the 
millwork business at 11379 San Fernando Road. 

Los Angeles—Hugh A. Matheson and Jas. R. 
Gpseeme have engaged in business at 2218 E. 

lorence St. at Cammath Wood Products. 

San Jose—M. L. Doane has opened a new retail 
lumber yard, 

—— L, Bergstrom opening retail lumber 
yard. 

CONNECTICUT. Colchester—Merritt J. Cornwell 
will open at Skinner St., East Hampton, Conn., in 
lumber business, 

ILLINOIS. Chicago—Stinson Lumber & Mfg. Co. 
has begun molding manufacture. 
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INDIANA. Indianapolis—Weaver Haas opening 
commission hardwood lumber business at 23 8S. 
Irvington Ave. 

NEW YORK. New York—John R, Haney Tile 
& Lumber Co. recently began business. 

NORTH CAROLINA. Pasadena—(Dayton P. O.) 
_-South End Lumber Co. recently began business. 

Charlotte—Southern Sash & Door Co., of Green- 
ville, S. C., will open a $100,000 plant in Charlotte; 
J. T. Creighton in charge. 

PENNSYLVANIA. Emaus—Robert S. Jobst and 
Mark Bowers opening a retail coal and lumber 
pusiness under name of Jobst & Bowers Lumber 
Co. 

TENNESSEE. Greenville—W. W. Bernard and 
w. A. Moore will engage in manufacture of oak 
flooring. 

TEXAS. Mercedes—W. E. Tillery has started 
crate manufacturing business, 

WASHINGTON. Bellingham—Siemons Lumber 
Co, has re-engaged in the manufacture of shingles 
here. 

Monohan—Dunn Retail Lumber Co. starting in 
business. 

Seattle—Robert R. Sizer & Co. opening wholesale 
jumber business. 

Tacoma—Emmett Eldred has engaged in busi- 
ness under name of Eldred Floor Co. 


BRITISH NORTH AMERICA 


QUEBEC. Quebec—David Champoux, formerly 
with the Chaleurs Bay Mills at Restigouche, Que., 
has opened a wholesale lumber business in Quebec 
with offices at 70 St. Paul St. 


Pays 63-Year-Old Lumber Bill 


Some 50 years ago a song known as “The 
Little Brown Church in the Dale” caught the 
popular fancy and literally went round the 
world. The real “Little Brown Church in the 
Dale” on a country road near Nashua, Iowa, 
recently, because of the fame the song has 
brought it, has been enabled to pay off a debt 
for building materials contracted. when the 














Little Brown Church in the Dale, near Nashua, 

lowa. Built 63 years ago, it stands today just 

as it was completed, the wood of which it was 
constructed showing no decay 


church was built 63 years ago. Wedding fees 
provided the means to cancel the ancient ob- 
ligation, a loan made by the American Society 
of Congregational Churches in 1864. 

The church has become a famous matrimo- 
nial shrine. Over 500 weddings were con- 
ducted there last summer. One day there 
were seventeen. The wedding couples came 
trom many States. Nine and ten on a sum- 
mer’s day were not uncommon. At rush times, 
couples on matrimony bent, had to engage a 
time a week or two ahead, if they wished to 
be married in the little church. A regular fee 
of $5 is charged. 

Out of a fund of several thousand dollars 
accumulated by the church from wedding fees 
and the sale of souvenir post cards of the 
church, the debt for lumber and hardware con- 
tracted so long ago has been paid. 

The church has been kept in just the same 
condition—organ, pews, kerosene bracket lamps 
on the walls—as it was in the days when a 
number of pioneer families of the vicinity 


determined to erect a house of worship on 
the frontier prairies. It required much sacz 
rifice efor all were poor, and there was no 
money in circulation... The pioneer fathers 
made the frame from timbers hewed on the 
Cedar River near by. The boards for the sid- 
ing and what hardwood was used were hauled 
over corduroy roads by ox teams from Mc- 
Gregor’s Landing on the Mississippi River 60 
miles away, and paid for by money loaned from 
the church society. 

The building is the same in every way as 
it was when built and the lumber is excellently 
preserved. The original brown paint has been 
renewed from time to time. 

On the walls of the church hangs today in 
a frame the yellowed manuscript of the song 
“The Little Brown Church in the Dale” as it 
was penned by the hymn writer, Dr. W. S. 
Pitts. Dr. Pitts came under the influence of the 
little Towa country church in his young days. 
From the loving memories he kept of it, was 
born the song which has been sung wherever 
the Christian church has gone. 

The little church has become a great drawing 
card for motor tourists as well as wedding 
couples. The door stands always open, and a 
register in the vestry invites visitors to write 
their names and addresses. -About 40,000 
visited the church last summer. 


Wooden Box Is Important Product 


Boston, Mass., Dec. 20.—The importance 
of the wooden packing box industry in New 
England is revealed by the joint industrial 
survey by the New England Council and the 
Domestic Commerce Division of the United 
States Department of Commerce. It shows 
that 4 percent of the value of the entire 
industrial production of New England is 
wooden packing boxes, and that they consti- 
tute 16 percent of the wooden packing box pro- 
duction of the entire country. Massachusetts 
is supplying 51.6 percent of the New England 


output, New Hampshire 26.1 percent, Maine ° 


13.8 percent, and Connecticut and Rhode Is- 
land the remaining 9.5 percent. Accessibility 
of raw materials and nearness to markets are 
reported as influential factors in the original 
location of wooden box factories in this area. 

Seasonal periods of production have been to 
a great degree overcome; since the fortunes 
of other industries are directly reflected in 
those of the box maker, he can diversify his 
trade among customers having widely varied 
slack seasons. This method, with manufac- 
turing for stock in unavoidable dull periods, 
will, it is reported, be a great help toward 
solving the seasonal problem. 

Nearly one-fourth of the entire United 
States production in the miscellaneous wood- 
working industry, covering a wide range of 
products from bungs to clothespins and from 
ladders to meat boards, is manufactured in 
New England, the survey shows. The sur- 
vey located one hundred and seventy-nine es- 
tablishments in New England turning out 
“wood, turned and carved,” and “wooden 
goods,” of which sixty were in Maine, forty- 
seven in Massachusetts, twenty-nine in Ver- 
mont, twenty-one in New Hampshire, sixteen 
in Connecticut, and six in Rhode Island. 
These plants employ 4,711 workers, earning 
$4,338,000 a year, and making products valued 
at $14,493,000 annually. A majority of these 
producers make New England their principal 
market. 

Lumber from the South is the principal raw 
material used in the manufacture of caskets 
and burial cases, produced by New England 
plants to the annual value of $3,030,000, about 
5 percent of the national value of product, ac- 
cording to the survey. Massachusetts leads 
New England in this industry with three- 
fourths of the output for this region. Connec- 
ticut’s share is 14 percent and Maine is next 
with 9 percent. 

(SRG 2 22222222 

THE immediate construction of a pulp mill 
in Nova Scotia is planned, with the possibility 
that a paper mill will also be erected shortly. 
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Long Supply 
Assured You 


You need no longer worry 
about a dependable mill con- 
nection for your lumber. Do 
as hundreds of other buyers 
have done— 


Stock 


PIN 
Yard and Shed Stock 


Our present timber supply is 
sufficient to keep our mill going 
for years tocome. This virgin 
timber has a soft, even texture 
which enables us to manufac- 
ture lumber naturally suited to 
all building purposes. 


Investigate our facilities for ship- 
ping by rail and water today. 


ohnson & 
Wimsatt 


WASHINGTON, D. C. 
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AN IDEA 


A lot of people in your community 
are saying: 


“What shall I do with my old style 
home? I like my neighbors - - - 
my lotisvaluable -.- + ifI sell, 
it means a sacrifice,” etc. 


Remodelling with EDGWOOD shin- 
gles right over the old side-walls and 
old roofs is the answer. We have a 
Plan which will enable you Mr.Dealer, 
to get this business. It’s “an Idea” 
worth knowing! WRITE NOW! 


THE CONSOLIDATED SHINGLE MILLS 
OF BRITISH COLUMBIA, LIMITED 
907-8 Metropolitan Building, 
VANCOUVER, B. C. 


mk Et tae 


Roofs and Sidewalls 


(AL.5) 


























MIXED CAR 


Shipments from our 


Minnesota 
Transfer 
Yards 


are not only a convenience, but by 
usually filling orders the same day we 
get them assures prompt arrival. 





“Bridal Veil” Bungalow Siding 
Big Timbers—Long Fir Joist— 
Fir—Cedar—Spruce—Pondosa 
Pine Lumber and Red Cedar 
Shingles. 





Shipments may also be made from our 
Mills at Granite Falls, Wash. 





A request for prices promptly given. 


H. B. WAITE 


LUMBER CO. 


Minneapolis, . ° “a 





Minn. 
rs | | kl 








News Notes from Am 


Spokane, Wash. 


Dec. 17.—There has been snow and con- 
tinued cold weather throughout the week, 
which have downed most mills which were 
still in operation a week ago. Demand is 


sluggish, with no change in price schedules. 
Loggers now find woods conditions favorable. 

On Monday and Tuesday of this week the 
quarterly meetings of the various timber pro- 
tective associations were held. These were 
seantily attended, and more or less perfunc- 
tory in character, only routine business being 
transacted Those which met were the Pot- 
latch, Clearwater, Pende Oreille, Coeur D’Alene 
and Priest Lake timber protective associations, 
and the North Idaho Forestry Association. 

Arthur C. Horner, western division manager 
of the National Lumber Manufacturers’ Asso- 
ciation, spent several days early this week in 
Spokane. 


Tacoma, Wash. 


Dec. 17.—How the employees of the lumber 
industry can do their share to increase the con- 
sumption of wood was explained to members 
of the Tacoma Lumbermen’s Club _ yester- 
day by George G. Pearson, of Bend, Ore., rep- 
resenting the Employees Wood Promotion Com- 
mittee, who is touring the Northwest for the 
West Coast Lumber Trade Extension Bureau 
and the Western Pine Manufacturers’ Associa- 
tion in the effort to extend the movement 
which has been successful at Bend. Mr. Pear- 
son said that the Bend mill workers have or- 
ganized successfully, and in that compara- 
tively small city the use of wood boxes has 
been increased 20 percent in a year. “The 
trouble with the lumber industry is not over- 
production but under-consumption,” Mr. Pear- 
son said. “What we have done in Bend can 
be done elsewhere and the, manufacturers 
should ask their employees to assist in the 
work.” Mr. Pearson expects to return to Tacoma 
early in January and will organize a series of 
meetings at Tacoma mills. He was assured 
of the cordial support of the manufacturers. 
H. E. Veness, of the Loyal Legion of Loggers 
& Lumbermen, who attended yesterday’s meet- 
ing, will arrange for meetings at the mills. 
The meeting was the first held under the new 
club administration. E. W. Demarest, the new 
president, left this week for a six weeks’ visit 
to the East, and E. A. Wright, the new vice- 
president, presided in his absence. 

An unusual feature of the cargo movement 
of lumber last week was the falling off in 
shipments to Japan. For the last seven days 
not a single foot of lumber has been shipped 
to Japanese ports from Tacoma. The bulk of 
the week’s cargo movement has been to the 
Atlantic coast. From the McCormick, Baker 
and Shaffer docks and Portacoma piers, 2,- 
275,000 feet; St. Paul & Tacoma Lumber Co., 
300,000 feet; Defiance Lumber Co., 600,000 
feet; Dickman Lumber Co., 1,650,000 feet; 
Puget Sound Lumber Co., 1,200,000 feet; Tide- 


water Mill Co., 1,150,000 feet, and Wheeler 
Osgood Co., 600,000 feet—a total of 7,775,000 
feet. Destinations: Atlantic coast, 4,775,000 


feet; California, 2,450,000 feet; Europe, 300.000 
feet; Australia, 150,000 feet, and the Hawaiian 
Islands, 100,000 feet. Other than lumber: The 
Atlantic Coast took 4,850 doors, 25,000 feet 
cross arms and 540 bundles broom handles. 
China took 200 tons box shook. Europe took 
6,000 doors and 115 tons plywood. Australia 
took 100 tons box shook, 20 tons plywood and 
2,000 doors. 

A serious log shortage is developing in 
Tacoma, and many of the log-buying mills wili 
be forced to close in a few days unless the 
situation changes. Weather conditions have 
forced most camps in the Tacoma district to 
shut down and supplies of logs are far below 
normal. A number of mills which planned to 
close for a day or two at Christmas time, will 
have to remain closed for an indefinite period 
until logs can be obtained. 

Everett G. Griggs, president St. Paul & 
Tacoma Lumber Co., has returned from an 
eastern trip. 

Ernest Dolge, Tacoma’s representative on the 
railroad advisory board, reports that the esti- 
mated volume of lumber shipments for the 


first three months of 1928 will be about the 
same as last year. The estimate of the amount 
of lumber to be used by the roads for the 
same period is now being prepared. 

J. A. Gabel, president Pacific Mutual Door 
Co., has returned to Tacoma after an absence 
of several weeks during which he visited 
Washington, New York and other eastern 
cities. 


Aberdeen-Hoquiam, Wash. 


Dec. 17.—The inclement weather of the last 
thirty days slowed down logging operations 
in this district to such an extent that stocks 
of most species decreased further, though al- 
ready below normal. Camps are beginning to 
close for the holiday period, some of them 
going down in the last few days, and the rest 
will close from Dec. 15 to 22. Prices are firm, 
at the same levels as thirty days ago, and are 
as follows: 


; No. 1 No. 2 No. 3 
en er $24.00 $18.00 $12.00 
RS Te ee 30.00 19.00 13.00 


Re OER. HEMT 10.00 
COGE, GRD FUR. occa vacsuceces $15.00 to 20.00 

The demand for all species of logs is very 
active. 

Saw mills are continuing to curtail their 
operations. Two large mills have been shut 
down for some time, and another one shut 
down today until after the holiday period. 

The Aberdeen Plywood Co., here, is in proc- 
ess of reorganization, due to purchase of its 
stock by the present stockholders of the Pa- 
cific Mutual Door Co., Tacoma, and Olympic 
Veneer Co., Olympia, Wash. 


Bend, Ore. 


Dec. 17.—The two Bend sawmills, Brooks- 
Scanlon Lumber Co. and the Shevlin-Hixon 
Co., have curtailed operations to 50 percent of 
capacity. It is expected that the present 
schedule will be maintained for two or three 
months. 


The Shevlin-Hixon Co. recently purchased 


28,156,000 feet of yellow and lodgepole pine in 
the Deschutes national forest at $2.75 a thou- 
sand feet. Logging of this tract, which ad- 
joins the present operations, will be started in 
the spring, it is expected. A new method of 
brush disposal will be tried on this tract. 
The brush is to be left on isolated lava tracts, 
where it will disintegrate. No fire hazard will 
be present where the brush is left on the lava, 
it is pointed out by forest officials. 


Los Angeles, Calif. 


Dec. 17.—A very substantial volume of lum- 
ber is moving in southern California, with very 
little change in price. Careful estimates say 
there are about 11,000,000 feet of unsold stock 
at the docks, mostly undesirable items. As 
compared with 1926, November fir cargo ar- 
rivals for 1927 showed a decrease of nearly 
24,000,000 feet. For 1927 up to December 1, 
arrivals into southern California show a de- 
crease of 159,000,000 feet as compared with 
the same period for 1926. 

The Higman Lumber Co., with office and 
mill at Ninth Avenue and Exposition Boule- 
vard, is now open for business, with Jerome 
M. Higman, former manager of the South- 


western Lumber Co., as president. 
Portland, Ore. 
Dec. 17.—Only a few logging camps were 


operating today in the Columbia River district, 
and they will close down next week for the 
usual holiday observance. The gréater number 
will remain idle till the middle of January. 
The loggers are going into idleness with prac- 
tically no surplus of logs, and log prices very 
firm. It was stated here today that the 
Crown-Willamette Paper Co. soon after the 
first of the new year will open up its camp 
at Young’s Bay, near Astoria, which has been 
idle since 1924. Resumption of activities 
there is probably the result of strong demand 
for hemlock logs for export and for paper 
pulp. 

In the Inland Empire the pine mills are 
gradually shutting down for the winter, or 
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ica’s Lumber Centers 


shortening their operating time, so that the 
output is now nearly down to normal for this 
time of year. It has been above normal for 
some time and the effect has been weakened 
prices. 

W. C. Ruegnitz, president Loyal Legion of 
Loggers & Lumbermen, returned this week 
from the East, with favorable reports regard- 
ing the outlook for lumber demand during the 
coming year. He visited New York, Phila- 
delphia and Chicago and made a general sur- 
vey of industrial conditions. Despite low 
prices, Mr. Ruegnitz found that industries and 
line yards are not buying enough lumber to 
meet their requirements, as usually under- 
stood. 

Indications are for a good increase in vol- 
ume of business after the first of the new 
year, according to E. T. Sturgeon, secretary- 
treasurer of the Morrill & Sturgeon Lumber 
Co., Portland, who returned this week from 
a trip of several weeks that extended as far 
east as New York. 


Vancouver, B. C. 


Dec. 17.—All the shingle mills and many of 
the lumber mills have closed for the annual 
overhaul. The remainder of the mills are ex- 
pected to shut down during the coming week 
and will not reopen for ten days or more. The 
logging camps have been forced to abandon 
operations owing to the heavy fall of snow. 
Last week sixteen inches of snow fell in Van- 
couver, and more in outlying districts, creat- 
ing a condition which has not been equalled 
in many years. This curtailed production has 
naturally affected the supply of logs, and ex- 
port shippers are finding considerable difficulty 
in securing material to fill orders. Log prices 
have not yet advanced, but it is predicted that 
there will be an increase by the end of the 
year. 

Japan is the only market which is showing 
much activity. Considerable orders are being 
placed for late January/February, but the 
other markets are buying very little and there 
is a noticeable falling off in inquiries. 

E. M. Dearing has been appointed secretary 
of the Consolidated Shingle Manufacturers’ 
Association of British Columbia, in place of 
T. H. Wilkinson, who resigned to resume his 
former position with the Canadian Forestry 
Association. Mr. Dearing was formerly man- 
ager of the Vancouver branch of the National- 
American Wholesale Lumber Association. 


Kansas City, Mo. 


Dec. 20—A holiday quietness has settled over 
the lumber market, such yard demand as there 
is being only for immediate requirements. There 
is a fair volume of industrial business, and this 
end of the market is expected to show some 
improvement immediately after the holidays. 
There is a larger yard inquiry, but a considera- 
ble part of it appears to be sent out for in- 
formation, as orders have not been following to 
any extent. Most yards will have their inven- 
tory work completed this week, and some or- 
ders are likely to be placed after Christmas. 
The real volume, however, is not expected until 
after the first of the year. 


Duluth, Minn. 


Dec. 19—Inquiry for piling and timbers is a 
recent feature and indicates that considerable 
heavy new construction is to be proceeded with 
early in the new year. The Great Northern 
and Northern Pacific railroads have been in 
the market here for ties and timbers. The mar- 
ket in ties, piling and timbers is therefore 
especially strong. Interest in pulpwood has 
quieted down. Orders from retailers for north- 
ern pine cover only immediate requirements 
but shipments of mixed cars have been going 
forward in fair volume. Quotations are being 
firmly held, with dry box lumber scarce and 
commanding premiums for prompt deliveries. 
No concessions are being made from the north- 
ern pine list. 

Northern Minnesota lumbering companies, in- 
cluding the Weyerhaeuser interests, Cloquet, 
Virginia & Rainy Lake Co., Virginia, and the In- 
ternational Falls Lumber Co., International 


Falls, are operating more camps, with larger 
crews, than they did last year and their out- 
put promises to be substantially heavier. The 
above companies are operating under favorable 
conditions as regards snow and temperature. 
In other districts the operators are handicapped 
through snowfalls having been too heavy. Out- 
put of woods products generally is thought 
likely to be curtailed to a considerable extent 
through the elimination of many small operat- 


Milwaukee, Wis. 


Dec. 20.—With the opinion prevailing that 
softwood prices have hit bottom, some good 
buying schedules are being prepared, and the 
market took on activity during the week, 
which is unusual for the holiday season. One 
bill was placed for fifty cars, and another one 
for thirty cars is being made up. Other orders 
also came in during the week. All orders call 
for delivery after Jan. 1. There is nothing 
being booked any further ahead than that, 
because mills are reluctant to take busi- 
ness much further ahead on the present 
low price levels, and retailers are not inclined 
to take a chance any further in the future. 
The buying that is being done now gives a 
good outlook for the first quarter of the year. 
It is being predicted that before winter is over 
it will be necessary to make substitutions on 
mixed orders to permit getting them out, be- 
eause of broken mill stocks. This condition 
has caused very little inconvenience to date, 
except on such items as Idaho white pine No. 
1 common and 1x12-inch No. 2 common Pon- 
dosa pine. No. 1 common Idaho white pine is 
searce, and mills are giving instructions to 
limit sales to mixed orders with very little 
1x12-inch. Nos. 2 and 3 common Idaho white 
pine are in good supply. No. 4 Idaho boards 
are moving freely but there is ample supply. 
Pondosa selects are easy to buy and shop lum- 
ber is plentiful. White fir is reported to be 
very scarce, but small quantities can be ob 
tained for mixed cars. 


Baltimore, Md. 


Dec. 19.—W. S. Woodhouse, who has been 
engaged in the lumber trade for a number of 
years, at one time with H. G. Tyler, at Nor- 
folk, Va., and later as the North Carolina rep- 
resentative of Bickford & Co., of Boston, has 
formed a connection with the Continental 
Hardwood Corporation, Baltimore, and _ will 
look especially after the handling of Pacific 
coast stocks, which the corporation expects 
to take up on a liberal scale. Mr. Woodhouse 
has had experience in the West Coast lumber 


field, among others. He has already taken 
charge of his new duties. 
Boston, Mass. 
Dec. 20.—Wholesalers state that spruce 


frames continue firm at $42 despite slack in- 
quiry, and random lengths of spruce are 
strengthening because of decreased offerings. 
Northern and eastern boards are scarce and 
firm, shingles steady, lath weak. Demand is 
lagging for all kinds of flooring. Fir from the 
Coast is selling in fair volume at a wide range 
of prices. Quotations on Idaho white and 
Pondosa pine are still irregular. Hardwood 
merchants find current demand quiet but are 
rather enthusiastic about future prospects, 
looking for some particularly nice orders from 
the automobile industry after the first of the 
year. Those recently returned from trips to 
Provincial softwood mills say that supplies 
are pretty well cleaned up and that it is be- 
coming difficult to find desired sizes for early 
shipment. The 2x3-inch is becoming very 
scarce, and 2x6-inch is almost impossible to 
secure. Prices seem certain to remain very 
firm until winter mills are in operation, and 
sizeable new offerings are not likely until after 
Feb. 1. Specialists in West Coast lumber are 
predicting better demand for western hemlock 
in eastern territory the coming spring. They 
insist that western should not be confused 
with eastern hemlock. 

An instruction course in lumber is being 
planned under the auspices of the Harry L. 
Folsom Hoo-Hoo Club No. 13, of Boston, U. 


CI PACIFIC COAST CI 


Douglas Fir 
and Western 
Hemlock 


Lumber and 
Timbers 





Here is the place to 
get any stock you re- 
quire—green or dry, 
rough orsurfaced, any 
size or grade. Just 
send us a memoran- 
dum of your require- 
ments and let-us dem- 
Onstrate our service 
to you. 


We cut timbers all 
sizes up to 80 feet in 
length. 


Car and Cargo 
Shipments Anywhere. 


DEMPSEY 
Lumber Co. 


TACOMA, WASHINGTON 

















Y Cascade Mountain 
Your customers will 
like this high quality 
lumber and you will 
be well pleased with 
our service. Daily 
capacity — 225,000’ 
lumber; 150,000 
shingles; 50,000 lath. 


White River Lumber Co. 


ENUMCLAW, WASH. 








Also FIR 
SPRUCE 
CEDAR 


Lumber 
Lath and 
Shingles. 








IN MIXED CARS 


FLOORING, CEILING, DROP SIDING, 
FINISH, DIMENSION and BOARDS 
or can include 
CEDAR or SPRUCE BEVEL SIDING 

or CEDAR SHINGLES. 


John D. Collins Lumber Co. 


White Bldg., SEATTLE WASH. 











EVERY LUMBERMAN OUGHT TO HAVE 


in his house at least one book by “the lumberman 
poet,” or more. We suggest “Come on Home.” $3. 
postpaid. American Lumberman, 431 S. Dearborn 
St., Chieago, Il, 
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Co PORTLAND, ORE. C3 


S 





Douglas 
Fir 


Long Joist On tie ially 
Long suited for cutting the items 
Dimension shown opposite. Planing 


mill facilities. 
— SALES AGENTS — 


Griswold-Grier Lumber Co. 
Evergreen Lumber Company 


TheGriswold Lbr.Co. 


Gasco Bldg., PORTLAND, ORE. 


Timbers 
Plank 




















Willapa ere Co. 
Fir 
Spruce 
Hemlock 


Our Specialty 


Vertical Grain Uppers 


Carefully dried —Well manufactured. 
RAYMOND, WASH. 


Mills: - - 
General Sales Office: PORTLAND, ORE. 
Chicago Representative 
Western Wood Products Co., 2251 S. Loomis St. 
Wouldn’t you like to be the one to 


Put 
“ 
99 
Come on Home 
in your 
Home Town Library 
“Come on Home,” by Douglas 
Malloch, “the Lumberman poet,” 
put it in the library in your home 
| 
| love of home in your home town ? 
Address the Publisher, 


Old 
Growth 

















should be in every public library in 
America. 
town? (It ought to be in the high 
school library too.) 

For $5 we will send you, post paid, 
three copies—one for yourself, one 
for the library, and one for the high 


school. (Regular price, $2 a copy.) 


Can you think of as fine a thing 
to do, at so little expense ?—anything 
so likely to delight librarian, teach- 
ers and pupils, and to promote a 








Armericanfiunberman 


431 South Dearborn Street, 
Chicago, Ill. 


(If you prefer, and will send us the names 
and addresses with order, we will send the 
books for library and high school direct, 
| with a letter from us saying they are a gift 
from you ! 
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M. Carlton, of the Dix Lumber Co., North Cam- 
bridge, Mass., is chairman of the committee 
arranging the project. 

Archie E. Noble, of the Watertown Lumber 
Co., Watertown, Mass., has been elected to the 
board of the Newton Trust Co. 

The F. D. Sterritt Lumber Co., Cambridge, 
Mass., had an interesting booth at the recent 
Rotary Club industrial show. It was arranged 
as an old-fashioned attic which had had been 
modernized into a very attractive room. 

The W. H. Sawyer Lumber Co., Worcester, 
Mass., created a lot of interest during the 
last few weeks with the “Sawyer Demonstra- 
tion Home,” at 54 Lincoln Street. Very hand- 
somely designed invitations to inspect the 
house, enjoy the beauty of frame construction 
as improved by modern science and latest re- 
finements of lumber manufacture, were dis- 
tributed. . 


Philadelphia, Pa. 


Dec. 19.—The price situation in Philadel- 
phia is growing more satisfactory. In spite 
of the usual let-up in activities at this sea- 
son, wholesalers 
in softwoods report 


i 
Jefferson. They expect to land in, San Fran. 


cisco on April 3, 1928. 


Warren, Ark. 


Dec. 19.—Though Arkansas soft pine has 
been quiet, only small price concessions were 
made, and on a few items, as a manufacturer 
is not disposed to cut prices to force sales. 
Retail orders for the most part were for mixed 
cars, a good many being for future shipment. 
Industrial buying has been quiet, only a few 
orders reaching the mills. Some industria] 
business is being booked for shipment early 
next year. Yard stock is the best seller, only 
a small amount of upper grade shed stock 
moving. Floorings, especially flat grain, are 
moving in small quantities, while edge grain 
are quiet. The 3inch edge grain flooring con- 
tinues quiet. This item is feeling keenly the 
competition of oak flooring. Buying of ear 
material is light. Production has been normal, 
despite rather bad weather. Shipments have 
been on a parity with new business, both 
being under production. Stocks at mills have 





that sales are above 
expectations, and one 
dealer in hardwood 
who sells to indus- 
trials asserts that he 
is doing more business 
just now than ever be- 
fore. Mahogany is still 
in demand, and _ the 
West Virginia woods 
are holding their own. 

Next Saturday is one 
of the red letter days 
in local lumber annals. 
It is the occasion of 
the annual New Year’s 
Eve Party of the Lum- 
bermen’s Exchange. 

William M. Rankin, 
Philadelphia whole- 
saler, announces that 
he has added D. N. 
Meighen, of Brooklyn, 
to his sales force. Mr. 
Meighen will represent 
the Rankin interests in 
the metropolitan. dis- 
trict. 

Charles K. Parry, of 
Camden, is acting as 
receiver for the Burch 
Lumber & Coal Co., of 
Collingswood, N. J. 

Robert G. Kay, presi- 
dent Kay Lumber Co., 
and Robert Hilles of 
Smedley Bros., are 
back in the harness 
after being on the in- 
active list for some 











An old sea dog of Highland, N. Y., built this model, full rigged ship 
on his property facing a public highway. 
the exception of the sails, which are made of tin) of red cedar. 
the cordage is made of red cedar twigs, twisted and cleverly joined 


It is composed entirely (with 
Even 





time due to illness. 

The Insular Lumber Co., which maintains 
headquarters in Philadelphia, is shipping to 
its mill in the Philippine Islands from the 
Moore Dry Kiln Co. at Jacksonville, Fla., 
automatic dry kiln recording and controlling 
instruments to be installed in eight Moore 
kilns now in operation at this Philippine mill, 
which exports kiln dried Philippine mahogany 
to the United States, Japan, Australia, New 
Zealand and South America. 


Laurel, Miss. 


Dec. 19.—Heavier inquiry for southern pine 
has brought more optimism to the mills, while 
a larger number of actual orders were received. 
Some price advances have been made and more 
are expected within the near future. A num- 
ber of items are noticeably lacking from mill 
stocks, especially 1x4-inch No. 2 flooring and 
several items of dimension and boards. There 
has been a decided increase in inquiry for 
special cutting in longleaf, and prices for 
this class of stock are very firm. Buyers look- 
ing for timber for prompt shipment have con- 
siderable difficulty in finding it. The export 
market shows improvement. Prices on all 
classes of material are firm. The demand is 
good and mill stocks are low. 

Philip S. Gardiner, secretary Eastman, Gardi- 
ner & Co., accompanied by Mrs. Gardiner, will 
sail from New York on Jan. 7 on the steamship 
Franconia on a Thomas Cook cruise around the 
world. Mr. and Mrs. Gardiner will go on the 
Franconia as far as Yokohama, and there will 
change to the Dollar line steamship President 


increased slightly during the last few months. 
Car supply is adequate and there is a surplus 


 - Sgutigiiie: Nig. 


Dec. 19.—Some North Carolina pine mills 
have. found bookings better, but shipments 
have been delayed so that stock will not ar- 
rive until about Jan. 5. Most mills are con- 
sidering closing down some time next week 
until after the Christmas. holidays. 

There has been very little demand for 4/4 
edge No. 2 and better either band or circular 
sawn. The price remains the same. No. 2 and 
better 4/4 stock widths have been very quiet. 
Edge 4/4 No. 3 as well as No. 3 stock widths 
have also been quiet, but the yards have al- 
lowed their stocks to dwindle. The 5/4 stock 
‘widths are moving a little better, but 6/ and 
8/4 are quiet. Miscuts, No. 2 and better 4/4, 
are scarce, and mills have no difficulty dis- 
posing of these promptly at their price. 

Edge 4/4 No. 1 box, kiln or air dried, rough 
and dressed, has been very quiet. Local box 
makers have about stopped all mills from 
shipping until the end of the month. No. 2 
4/4 edge box is moving a little better in small 
lots, resawn, rough or D2S but most buyers 
expect to purchase this at much less than mills 
will accept, for it has been quiet. No. 1 4/4 
Stock box has also been quiet, but most kiln 
drying mills have little to offer. The air dry- 
ing mills have some stock, but bad weather is 
keeping them from shipping. No. 2 4/4 stock 
box has been quiet. There has been a good 
demand for 5/4 stock box, rough, but 6/4 is 
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quiet. Box bark strips, 4/4 rough or dressed, 
have not been very active, and due to keen 
competition at consuming centers prices are 
not as strong. 

There has not been much activity in demand 
for flooring, thin ceiling etc. One or two mills 
have been fortunate in securing several orders 
for 2%-inch face No. 2 and better flooring at 
good prices. Most of this stock is for ship- 
ment next year. There is pretty good demand 
for 1x5- and 6-inch dressed into casings etc. 
put the other widths are quiet. -Kiln dried 
roofers have been quiet, but mills do not 
seem to have much stock to offer. Air dried 
roofers continue very quiet, with prices weak. 
Framing has been in poor demand. 


Albuquerque, N. M. 


Dec. 19.—The Cady Lumber Corporation re- 
ports a slightly increased volume of shipments 





.for November as. compared with October, and 
-R. L. 


Watson, of the sales department, who 
visited El Paso last week, found business of 
the retailers there had improved. 

A new Diamond hog has been installed in 
the White Pine Lumber Co.’s box factory at 
Bernalillo, N. M. A new Yates-American A-66 
machine, with resaw attachment, has been in- 
stalled, and a new double surfacer. With other 
sash and door cut-up machinery now on the 
way, the capacity of the planing mill will be 
increased about 30 percent. The new 3,750 
turbine generator, sup- 
plied with steam developed from wood waste 
distributed to the furnaces mechanically, is 
the largest in New Mexico, and perhaps the 
only similar unit in the United States using 


wood as fuel with sloping grate, the draft 
forced with pre-heated air, this equipment 


having hitherto been confined to plants using 
coal as fuel. This unit generates 2,300 volts, 
which is stepped up to 25,000 volts for trans- 
mission to Albuquerque. 

J. F. Hinkle, president Pecos Valley Lumber 
Co., with line yards in the lower Pecos Val- 
ley, is a member of a committee which will 
negotiate for the building of the new railroad 
from Roswell eastward to a Texas connection. 
It is understood that the Missouri, Kansas & 
Texas seeks an entrance into the agricultural 
region of southeast New Mexico and the 
timber of the San Francisco and Capitan 


mountains. 
The J. C. Baldridge Lumber Co. put ona 
special campaign to demonstrate insulating 


materials. It is also codperating in the build- 
ing of a model house in Parkland Hills, to 
illustrate new ideas in construction. 


Birmingham, Ala. 


Dec, 19.—Practically all southern Alabama 
mills are cutting largely for export. MHard- 
wood mills are further curtailing until condi- 
tions are more satisfactory and assorting 
yards that usually buy smalh-mill stocks have 
reduced their takings. 

Prices remain the same, or are a little lower 


than they were last week, though rain has 
been falling steadily for almost two weeks. 


No. 3 common flooring, 3- and 4-inch, sold at 
$11; No. 2 straight grades as low as $16, and 
the droppings grade at $20, while 1x3-inch 
No. 1 longleaf dropped to $30, but 1x4-inch 
stuck around the $32 base. For the first time 
in several years 3-inch No. 1 sold for less than 
4-inch No. 1. The 1x4-inch and wider mixed 
workings, “roofer rejects” or No. 3 and cull 
stock, sold at $8, and 2x4-inch and wider No. 
8 common dimension as low as $7.50, while 
1x6-inch siding brought $21 for No. 2, and 
$32 for No. 1. Boards, 10- and 12-inch, sold 
at $18 to $19, and in some instances 10-inch 
sold at $17.50, while 1x8-inch longleaf, worked 
either S4S or shiplap, were offered at $18 basis. 
No. 2 and better dimension dragged along at 
about the same prices. Timbers and long 
joints are firm. Car decking was off, and car 
lining, siding and roofing stayed around last 


week’s figures. Merchantable decking, 2%- 
inch, sold at $30 while 2-inch -brought $27, 
and No. 1 longleaf or dense, in the two sizes 
above, sold at $2 to $4 under these prices. 


There is a call for car decking in No. 2 and 
better, air dried shortleaf matched, for repair 
work, but prices offered are no better than for 
factory flooring, and decking must be 1%-inch 
thick. 

Of the several hundred residence jobs let 
during November and up to Dec. 15 more than 
half were to be other than wood construction. 
Lumbermen as a rule have been forced to add 
the several lines, and a dealer in lumber ex- 
clusively is becoming a thing out of the usual 


in Birmingham, Wet weather last week helped 
the offices to catch up with estimating, but 
they got behind with deliveries. 


Jackson, Miss. 


Dec. 19.—Very few buyers are interested in 
placing orders, and mills are not enthusiastic 
about booking for future shipment. Low grade 
items are still moving rather freely. High 
grade shed stock has been rather slow. Sawn 
timbers have brought a good priee, some sales 
having been consummated on a basis of $47, 


port. The dimension mills of this section 
have had a rather slow week. A few orders 
were placed, but very few shipments have 


been made. The weather has been very un- 
favorable for shipping air dried lumber, and 
this has seriously hindered mills 
strictly No. 2 and better dimension. 

J. N. Powers, a real estate man of Jackson, 
and former chancellor of the University of 
Mississippi, on Thursday addressed the Lum- 
bermen’s Club on “The Textile Industry.” Mr. 
Powers is bending every effort to secure textile 
plants for Mississippi. 


Shreveport, La. 


Dec. 19.—There seem to be a lot of inquiries 


afloat in the southern pine market, though 
volume of buying shows no expansion. {t 
would take but little additional demand to 


effect a great improvement in the market posi- 
tion, and lumbermen generally are optimistic 
in regard to prospects. The floods in the 
Mississippi Valley upset business in the South 
this year to a greater extent than has been 
generally understood. Some mills sold prac- 
tically all their pine in the Delta region, and 
this business was cut off to a large extent. 
Total volume of pine consumption showed a 
marked decrease the last six months of the 
year that worked general hardship upon pro- 


ducers. 
Macon, Ga. 


Dec. 19.—Some roofer mills will shut down 
the middle of this week, and will remain closed 
until the middle of the following week, but 
others are to reopen on Tuesday morning. 
There has been no change in prices on roofers, 
most manufacturers reporting that they are 
getting $17.50 and $18.50. 

Light production of longleaf pine, which has 
prevailed for some time, continued this week. 
There was a general closing down of opera- 
tions for the Christmas holidays throughout 
the longleaf belt. It is believed that there 
will be an improvement in the market after 
the first of the year. 

There was a better than usual demand for 
cypress this week. Advertising and the activ- 
ity of field men in consuming centers probably 
brought about this demand. 


Bogalusa, La. 


Dec. 19—An interesting meeting of the direc- 
tors of the American Pitch Pine Export Co. 
with operators and the executive committee of 
the Great Southern Lumber Co., was held re- 
cently in the directors’ room of the latter com- 
pany, followed by a luncheon at the Pine Tree 
Inn, with W. H. Sullivan, vice president and 
general manager of the Great Southern Lum- 
ber Co., as host. A feature of the luncheon was 
an intensely interesting talk by Col. A. C. Good- 
year, president Great Southern Lumber Co., 
who reviewed market conditions as noted by 
him on his recent trip to Europe and South 
America. 

F. Salmen, father of Mrs. W. H. Sullivan, re- 
cently made his first visit to Bogalusa since 
early last summer, when he went to Europe 
and placed himself under the care of special- 
ists for the improvement of his health. Mr. 
Salmen talks interestingly of his travels 
through Europe, and he was especially im- 
pressed with the splendid work being done in 
Italv by Mussolini. 

Recent important visitors to Bogalusa were 
R. H. Howard, chief engineer, and Thomas J. 
Frier, purchasing agent, of the Wabash rail- 
road. During their visit it was revealed that 
the Wabash, after using a large quantity of 
western lumber, again has turned to southern 
pine. This information, of course, was received 
with much gratification by southern pine manu- 
facturers. 

While the fame of Bogalusa has become 
worldwide through the general use of Bogalusa 
brand longleaf pine, it now promises to become 
almost as famous through another “Bogalusa 
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Brand.” At a meeting of orange and pecan 
growers of Washington Parish, held here re- 
cently, plans were outlined for marketing a 
standard grade of fruit and nuts under the 
“Bogalusa brand,” and to establish a codperat- 
ive marketing system that will enable local 
growers to ship in carload lots. 


W. H. Sullivan, president Bogalusa Chamber 
of Commerce, has announced that the annual 
luncheon and get-together meeting will be held 
at the Pine Tree Inn early in January. It is 
expected to make this an even great event than 
the record-breaking meeting held last year, 
when two hundred business and professional 
men of the city were present. 


Hattiesburg, Miss. 


Dec. 19.—Lumber production is consider- 
ably under that for December of last year, 
as many small mills operating at that time 
are now out of business, and some of the 
larger mills have cut out during the year. 
There has been enough bad weather this 
month to cause output of most small mills 
still in operation to fall considerably under 
normal. Longleaf mills are cutting as much 
as possible of export material, and heavy 
local demand has helped to dispose of their 
yard and shed stock items. Sales managers 
state that heavier inquiries indicates that 
orders in January should be considerably 
larger than for several weeks. 

The Chancellor Lumber Co. has completed 
its small, modern plant just south of Maxie, 
and placed it in operation. It purchased a 
tract of longleaf some months ago. 


Minneapolis, Minn. 


Dec. 20.—Cold weather and heavy snows 
during the last week are having an adverse 
effect on the lumber business in the North- 
west. While campaigns have been conducted 


to keep country highways open, the snowfall 
has been unusually heavy and temperatures 
unusually low. Lumbermen who have come 
into the Twin City lumber market all are 
optimistic. Lumbermen from the smaller 
communities say inquiries regarding prospec- 
tive construction are bound to bring them 
better business in the near future. 

Frank Proshek, of the John Proshek Lum- 
ber Co., of New Prague, Minn., says collec- 
tions have been good and that prospects are 
encouraging. 

R. W. Wetmore, vice president Shevlin, 
Carpenter & Clarke Co., is suffering from a 
fractured thigh and a touch of pneumonia at 
Eitel Hospital. A. F. Wrbsky, of the Payson 
Smith Lumber Co., is at St. Joseph’s Hospital, 
St. Paul, suffering from an attack of bron- 
chitis. 

The Fullerton Lumber Co. is moving 
new quarters at the Roanoke Building. 


into 


Jacksonville, Fla. 


Dee. 19.—The southeastern lumber market 
has been firm during the last week, the steady 
rise in price of longleaf timbers and special 
cut stock being a feature. This has been 
brought about by the recent interesting of 
many Florida manufacturers in getting out 
export stock, which cuttings are taking a good 
part of the timber that has heretofore been 
put into larger timbers. The price is about 
50 percent greater and in some instances 
almost twice as much. There is some addi- 
tional cost in holding the stock for air drying 
and there will most likely be some deprecia- 
tion. Wholesalers and buyers that have held 
off in placing orders for larger timbers now 
find it somewhat difficult to make placements. 
Shed stocks are moving none too rapidly and 
the prices being paid are such as to force 
producers to make every effort to cut down 
on output. Yard stocks, too, are not moving 
satisfactorily. The continued indifference of 
Florida yards and millwork plants is being 
keenly felt. Every city of the state has taken 
care of immediate building needs and in some 
places has reached the saturation point. 

The cypress market is seemingly marking 
time. Many orders being booked are for de- 
layed shipments, although some mills are 
fighting against this practice. Reports from 
consuming territories indicate that stocks 
there are small. Quotations have managed to 
remain steady. Buyers that are really in the 


market seemingly do not hesitate to pay 
quoted prices. 

The “Get Together Naval. Stores Conference 
for 1928” will take place in Savannah, Ga., on 
Feb. 20, 21 and 22, it is announced by Chair. 
man T. J. Aycock, of this city. He has sug- 
gested that meetings be held at the DeSoto 
Hotel or Savannah Hotel, and the annual bap. 
quet and golf tournament at the Hotel Gen. 
eral Oglethorpe on Wilmington Island, which 
suggestions have received hearty approval 
from Savannah members. 


Pittsburgh, Pa. | 


Dec, 20.—Some wholesalers report that busi- 
ness shows a little better spirit and activity, 
Several industries are placing their annua] 
contracts here for lumber. The miners’ 
strike, however, is still holding up buying by 
the mines. Some retailers are placing orders 
for immediate shipment, and others for ship- 
ment directly after the first of the year. 
Prices are believed to have reached a low 
point in all kinds of lumber. The feeling 
prevails that wherever surplus stocks are re- 
duced, prices will strengthen. In hardwoods, 
a fair demand still obtains for oak and poplar. 
Chestnut, which has been a rather slow item 
for some time, is improving a little. Some 
dealers report a fairly good business in North 
Carolina pine, cypress and West Virginia pop- 
lar, although they report that prices have 
been rather low. A great volume of inquiries 
for North Carolina pine, especially dressed 
stocks, are now coming in. 


Wilson Bros. Lumber Co., wholesaler, has 
its seven road salesmen in the South this 
week making the rounds of the company’s 
mills in North and South Carolina. They went 
first to the Conway Lumber Co.’s plant at 
Conway, S. C., and on the way back were 
to stop at the plant at Jacksonville, N. C., 
expecting to be home by Christmas. The 
company sends its salesmen on this tour 
once a year. The trip this year is under the 
personal supervision of John Shanks, . sales 
manager. 


New Orleans, La. 


Dec. 20.—While the local market is reported 
dull, members of the trade look forward to an 
improvement. In the southern pine there is 
a general dullness in so far as December busi- 
ness is concerned, but three retail yards think 
that their business is in excess of that done in 
December last year. These retailers them- 
selves are reported as agreeably surprised, 
since a dull November had caused them to 
fear an even slower December. Opinions ex- 
pressed are that retail lumber stocks are being 
kept low because the year-end inventory is 
used for tax assessment purposes. The local 
hardwood market is reported slow. The 
cypress market is without any particular fea- 
ture of interest. 


The Miller Hutchinson Co., Lake Charles, 
La., has just been awarded the contract by 
the Jackson County Road Protection Commis- 
sion (Mississippi) for construction of about 
ten thousand feet of sea-wall on East Boule- 
vard at Ocean Springs, Miss. Short piling 
and concrete form material will be required. 


It is understood that the January meeting 
of the Southwest Hardwood Manufacturers’ 
Club will not be held because of the holding 
of the Hardwood Manufacturers’ Institute 
meeting in the latter half of the month. The 
annual meeting of the Southern Hardwood 
Traffic Association will be called for noon, 
Jan. 19, in Memphis. 


Timber Land Sales 


WARREN, ARK., Dec. 19.—The Warren 
Stave & Lumber Co. of this city has sold its 
remaining standing hardwood stumpage to the 
G. R. Blankenship Lumber Co., also of War- 
ren. The latter concern plans the erection of 
a mill for the purpose of manufacturing the 
timber purchased. It is estimated that the 
Blankenship mill will have 6 to 8 years opera- 
tion, 


DELPHIA, KY., Dec. 19.—The Leatherwood 
Lumber Co. has purchased 4,000 acres on 
Leatherwood Creek, five miles from Delphia, 
known as the Cornett timber and will develop 
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The company is building a tim- 
per road from Cornettsville into the timber. 
Holcomb Bros., Delphia lumbermen, purchased 
1,000 acres of timber lands on Line Fork. 
Scott & Smith, lumbermen of Hazard, Ky., 
purchased 2,000 acres on George’s Fork of 
Troublesome Creek. Matt Prater and B. N. 
Bolling, of Hazard, purchased 600 acres on 


Carr’s Fork. 


BEND, ORE., Dec. 17.—Approval of the pro- 
posed Corral Springs timber sale of 81,297,000 


feet of timber has been received by the local 
Forest Service from Washington, D. C. This 
is the largest timber sale ever advertised in 
the Deschutes national forest and the price 
per thousand feet which will be accepted is 
$3.75. The timber in the proposed sale is com- 
posed of 70,496,000 feet of western yellow pine, 
10,536,000 feet of sugar pine, and 265,000 feet 
of western white pine with the rest Shasta fir 
and lodge pole pine for which 50 cents per 
thousand feet is asked. 








New Type Centrifugal Pumping Unit 


The type SSU centrifugal pumping units re- 
cently brought out by the Allis-Chalmers Manu- 
facturing Co., of Milwaukee, Wis., are combined 
motor and pump units of simple, compact, sub- 





Type SSU single stage centrifugal pwmping 
unit manufactured by the Alis-Chalmers Manu- 
facturing Co., of Milwaukee, Wis. 


stantial design, the complete units being not 
much larger than a motor alone. Both the pump 
and motor parts are built and guaranteed by 
the same manufacturer so there is no divided 
responsibility as well as insuring that the pump 
and motor ends are properly proportioned to 
work together as an efficient, reliable unit. 

The unit is close coupled by fastening the pump 
impeller to one end of the liberal diarneter ex- 


carry the thrust of the pump impeller and need 
only infrequent renewal of the lubricant. 

The pumps are built in 14%x14-inch, 14%x1%- 
inch, 2x2-inch, and 2144x2%-inch sizes and can 
be used with 1-, 114-, 2-, 3-, 5-, and 74%4-horse- 
power motors. The capacities handled range 
from 25 to 200 gallons a minute against heads 
of from 50 to 100 feet. These units are very 
efficient and have many applications within their 
capacity head range. 


Excavators with Diesel Engines 


The Harnischfeger Corporation of Milwaukee, 
Wis., announces that after experimenting for 
over four years with many types of Diesel en- 
gines made both here and abroad, it has equipped 
with 4-cylinder Diesel engines excavators in 1- 
and 14-yard sizes for shovels and draglines, 
and 1%4-and 14-yard sizes for rehandling clam- 
shell service. The fuel oil is injected mechanic- 
ally and not by means of air, thus eliminating 
compressors. The engines are started up cold 
without any priming or reheating. They are of 
the full-Diesel type and burn a low grade of fuel 
oil. The engine used on the l-yard excavator 
burns from 18 to 20 gallons of fuel per 9-hour 
shift, and the engine used on the 14-yard size 
consumes from 24 to 26 gallons of fuel oil per 9- 
hour shift. 

A Diesel engine will take sudden heavy loads 
without slowing down as much as a gasoline 
motor, and it is this quality that makes the 
Diesel ideal for heavy duty work. There are a 
number of the P&H latest types of Diesel-pow- 
ered excavators in use, some of which have been 
in successful service for over a year. It is the 
opinion of the Harnischfeger Corporation that 

















P&H model 700 shovel equipped with full-Diesel type of engine 


tended motor shaft and the pump casing is bolted 
to a special integrally cast extension of one 
of the motor end housings. This makes the 
simplest possible construction and eliminates a 
base plate, coupling, and pump bearings and 
does away with the possibility of misalignment 
between the pump and motor. The motor 
bearings, which are the pump bearings as well, 
are over size Timken tapered roller bearings, 
having ample thrust and radial capacity, and 
are mounted in dust and grease tight housings. 
These bearings have practically negligible wear, 


Diesel-equipped excavators will become widely 
used. In designing the present line of excava- 
tors, P&H engineers took into consideration the 
weight and tremendous torque of Diesel engines. 
For this reason all P&H excavators, on which 
Diesel engines are mounted, have massive unit 
steel car bodies, revolving frames, side stands 
and corduroy frames. 


ism, thereby reducing maintenance costs. 


The unit steel castings 
retain perfect alignment of the entire “oe 

he 
combination of low cost fuel oil, with a minimum 
maintenance expense assures low yardage costs. 
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Give You a 
Good Frofit 


Write today for 
Complete data 
and C atalog 
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ds Street 
GOSHEN, IND. 














ATTENTION 


COMMISSION 
SALESMEN! 


Do you, or would you like a sideline which 
sells to EVERY retail lumber concern and 
carries a good commission on every sale ? 


9) 


THE FINEST AND BEST 


Carpenter Aprons, 
NAIL SACKS 


and 
TARPAULINS 
IN AMERICA 





Some good territory open for capable, satis- 
factory producers. Write for proposition, stating 
territory covered and details of importance to a 
permanent connection. 


Allied Cloth Specialties, Inc. 


GREENVILLE, OHIO 











WARREN AXE & TOOL CO. 


WARREN, PA. 


Were awarded highest 
honors Panama - Pacific 
Rabe gael Seletal ime -® este) Shale ta 


GRAND PRIZE 
i eeeenienenemenmnneteestael 
ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS torycapacity 3s00Axes& Tools 
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CHICAGO 
VANLANDINGHAM LBr. C0. 


228 No. LaSalle St., CHICAGO 


Telephone, State 6427 














aan lag 
ee EST 
W. B. Vanlandingham Lawrence F. Braun 
E. T. Vaniandingham William E. Krueger 
Cc. B. Cunningham James Allee 


West Coast Products Hardwood Flooring 
Southern Pine Hardwood Lumber 


SALES SERVICE 


ON A COMMISSION BASIS. 











GILBERT NELSON & CO. 


Public Accountants 
If SOUTH LASALLE STREET 


CHICAGO 


TELEPHONE RANDOLPH 2220 








PIKE - DIAL LUMBER CO. 
AND 
WESTERN WOOD PRODUCTS CO. 


High Grade Western Yard and Factory Stocks 


DOUGLAS FIR — SITKA SPRUCE 


From Our Chicago Yard or Direct From Mill. 
Phone, CANAL 0049 2251 So. Loomis St., CHICAGO 


Why Risk Your Profit 


—and possibly your invested capital, by selling 
without reliable credit information? 


Lumbermen have depend- 
ed on Clancy’s Red Book 
Service for more than 50 
years, and they find our 
average of accuracy high- 
er than any other. 


Write today for rates and 
Pamphiet No. 49-S. 


Try ourCollection Depart- 
ment any time on ordinary 
past due or disputed ac- 
counts; whether or not 
you are a subscriber. 


Lumbermen’s Credit Association 


608 So. Dearborn Street, CHICAGO 
Eastern Headquarters: 35So. William St., 
NEW YORK CITY 























The Dual Service Card 


As a bearer of your name most 
any card will serve, 
but if you place 
value on 
proper card 
representa- 
tion you , 
ought to ree 
use 


Wiggins Peerless Patent Book-Form Cards 


perform the dual service of announcing you or your sales- 
men, while at the same time adding peastige' te your house. Send 
for tab of specimens; detach them one by one and observe the 
superiority of Wiggins engraved cards. You will like their smooth 
edges and the way they are encased in convenient book form style. 


The John B. Wiggins Company 








LComMPANY 


, 
PrrTesuren.on 
P1ORER BUILOINe 
cnicaso 





Established 1857 
Engravers Viate Makers Die Embossers 
1108 South Wabash Avenue CHICAGO 











W. C. Cobham, of the W. C. Cobham Lum- 
ber Co., Cleveland, Ohio, made a business trip 
to Chicago last week. 


M. L. Hansen, of the A. W. Lammers Co., 
has just returned from a week’s visit to several 
mill operations in Arizona and New Mexico. 


George B. Osgood, of the Osgood-Corson- 
Ratcliff Co., hardwood wholesaler, returned this 
week from a trip to the southern producing 
sections. 


R. W. Fullerton, president of the Bradley 
Lumber Co. of Arkansas, Warren, Ark., was 
in Chicago this week transacting business for 
the company. 


Charles Shriver, who is engaged in the 
wholesale lumber business at Massillon, Ohio, 
was in Laurel, Miss., during the last week 
calling on the mills. 


H. B. Zartman, of the Sanford & Zartman 
Lumber Co., retailer of Freeport, Ill., when in 
Chicago this week reported business about nor- 
mal for this time of year. 


T. C. Matthews, sales manager of the Mow- 
bray & Robinson Lumber Co., Cincinnati, Ohio, 
left this week for a trip to several Kentucky 
and West Virginia lumber mills. 


E. Collier and“E. D. Collier, sales representa- 
tives for the Jackson Bros. Co., announce that 
after Jan. 1 their office will be located at 4 
Forest Drive, Bloomfield, N. J. 


John Vinke, of the Wausau Lumber & Coal 
Co., South Holland, Ill., made a trip to Chicago 
this week and stated that there is a pretty fair 
retail business passing in his territory. 

James W. Ball, Chicago representative of 
the Gulf Red Cypress Co., is attending the 
annual meeting of the company’s officials and 
salesmen in New York City this week. 


D. C. Gray, of the Bert E. Cook Lumber 
Co., will spend the Christmas holidays with his 
parents at Meridian, Miss., and plans to do 
some quail shooting while in the South. 


James B. Hunt, of Dayton, Ohio, traveling 
sales representative for the Wausau Southern 
Lumber Co. in southwestern Ohio, spent sev- 
eral days at the Laurel, Miss., mill during the 
last week. 

Charles L. Baxter, head of the lumber com- 
pany bearing his name, left Dec. 22 to spend the 
Christmas holidays at his old home in Rock- 
dale, Tex. Before returning he plans to visit 
some of the southern mills. 


J. H. Curtin, of Madison, Wis., representative 
of the Foster Creek Lumber & Manufacturing 
Co., spent three days in Chicago this week for 
the purpose of getting a line on southern pine 
conditions in local territory. 


Lorenzo J. Boykin, president of the Boykin 
Lumber Co., Houston, Tex., was a Chicago 
visitor this week. He was accompanied by J. 
Crawford, formerly superintendent of the Gulf 
Lumber Co. at Fullerton, La. 


William L. Southworth, the first secretary 
of the old Chicago Lumber Exchange from its 
organization in 1869 to 1875, celebrated his 
ninetieth birthday Dec. 9 with his daughter, 
Mrs. R, J. Haight, of Chicago. 


O. A. Bartholomew, manufacturer of hewn 
railroad ties exclusively of Buffalo, Wyo., was 
an appreciated caller at the office of the 
AMERICAN LUMBERMAN on Dec. 22, in the 
course of an eastern business trip. 


I. N. Tate, general*manager of the Weyer- 
haeuser Sales Co., Spokane, Wash., and Mrs. 
Tate passed through Chicago Dec. 20 en route 
to spend the Christmas holidays with their son, 
who is attending college in the East. 


Morris Joseph, president of the Joseph 
Bros. Lumber Co., has been elected a director 
of the National Builders Bank, a new bank- 
ing institution just opened for business in the 
Builders Building, 228 North LaSalle Street. 


EE ed aie SR A 
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M. L. Wootten, sales manager of the Deal 
Saw Mills Co., Tuscaloosa, Ala., spent several 
days in Chicago this week calling on the south- 
ern pine trade. He reports conditions a little 
better with encouraging prospects for the new 
year. 


C. B. Cunningham, in charge of the hard- 
wood department of the Vanlandingham Lum- 
ber Co., left the latter part of this week to 
spend the Christmas holidays with his parents 
in McMinnville, Tenn. He expects to return 
Dec. 30. ' 


Clyde H. Wilson, manager of the Chicago 
office of the Deer Park Lumber Co., left for 
Spokane, Wash., this week accompanied by his 
brother, Ray L. Wilson, an executive of the 
company, to spend the Christmas holidays in 
the Inland Empire. 


H. O. Seiffert, president of the H. O, 
Seiffert Lumber Co., Davenport, Iowa, pioneer 
and leader in the lumber industry in_ that 
section of the State, recently observed his 
eighty-second birthday anniversary. A family 
dinner at the home was the principal event of 
the celebration, 


William N. Gregertsen, son of President 
Nils Gregertsen, of the Gregertsen Bros. Co., 
cypress specialist, who has been at the Cairo 
(Ill.) plant for the last three months, is in 
Chicago to spend the holidays with his par- 
ents, but expects to return to Cairo soon after 
the first of the year. 


G. A. Vangsness, of the Vangsness Lumber 
Co., and family plan to spend the Christmas 
holidays at St. Paul, Minn. His son, Gordon, 
who is attending St. John’s Military Academy 
at Delafield, Wis., arrived in Chicago this 
week, and will accompany the other members 
of the family to St. Paul. 


F. J. Thomas, sales manager of the Louisiana 
Red Cypress Co., New Orleans, La., spent a 
couple of days in Chicago last week conferring 
with L. E. Hooper, jr., manager of the com- 
pany’s Chicago office. Mr. Thomas has been 
on an extended business trip through the east- 
ern consuming centers and reported that pros- 
pects for 1928 were very encouraging. 


Henry Wagner, manager of the Foster Creek 
Lumber & Manufacturing Co.’s plant at 
Stephenson, Miss., made a trip to the company’s 
executive offices at Madison, Wis., last week 
and stopped over in Chicago on his return this 
week. He stated that the company will finish 
the year with a record of running continuously 
throughout 1927 without any loss of time. 


E. R. Myhre, who is well known to many 
lumbermen in the Southwest, has been made 
district manager for the General Gas Light Co., 
Kalamazoo, Mich., and will represent it in 
Arkansas, Oklahoma, Kansas and part of Mis- 
souri. He will assume his new duties Jan. 1. 
For some time Mr. Myhre has been district 
manager in Kansas City for the Ruud Manu- 
facturing Co. 


Among the prominent northern hardwood 
manufacturers who visited Chicago this week 
were C. A. Goodman, Sawyer Goodman Co., 
Marinette, Wis.; W. A. Holt, Holt Lumber 
Co., Oconto, Wis.; J. D. Mylrea, Thunder 
Lake Lumber Co., Rhinelander, Wis.; M. J. 
Fox. Von Platen-Fox Co., Iron Mountain, 
Mich.; W. W. Gamble, Yawkey-Bissell Lum- 
ber Co., White Lake, Wis. and W. B. Earle, 
Wisconsin Land & Lumber Co., Hermansville, 
Mich. 


E. C. Speeg, who has been connected with 
the Wisconsin Lumber Co. for three years, the 
first year at the Deering (Mo.) mill and the 
last two as assistant sales manager at Chi- 
cago, has entered the wholesale hardwood and 
cypress lumber business under the name of the 
E. C. Speeg Lumber Co., with headquarters at 
1419 First National Bank Building, Memphis, 
Tenn. Mr. Speeg has had considerable ex- 
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perience in hardwood manufacturing which 
will be of value in his new undertaking. 


Harry E. Kline, vice president of the 
Louisville Veneer Mills, Louisville, Ky., has 
been nearly frantic since Dec. 9, when his 
sixteen months’ old daughter managed to turn 
on the hot water and fall into a bathtub. The 
baby was badly scalded and was not expected 
to recover, but over the present week-end 
showed considerable improvement. About 
four years ago Mr. Kline lost a son, who was 
killed when a brick fell from a building un- 
der construction, and struck him on the head. 


S. Cohen, proprietor West Side Lumber 
Co., New York City, was in Chicago attend- 
ing to business matters on Tuesday of this 
week. The West Side yard is located on West 
25th Street near 7th Avenue, adjacent to the 
loft district, and a considerable part of its 
business is in furnishing materials for re- 
pair work and remodeling of loft buildings. 
Formerly a good deal of lumber was sold for 
those purposes, but more recently building 
restrictions have forbidden the use of any 
wood in loft buildings, which has necessitated 
taking on various substitutes for lumber. 
While the company’s business has increased, 
less lumber and more substitutes are sold than 
formerly. Outside of the restricted loft sec- 
tion, however, the company enjoys a good 
lumber trade, and gives prompt service by a 
fleet of trucks and horse-drawn vehicles. An 
interesting feature of this yard situated in 
the metropolitan section of New York is that 
the rough and common lumber is carried in 
piles on the roofs of the sheds, thus reducing 
the amount of ground space necessary—a very 
important consideration in a district where 
rents are so high. The sheds of course are 
of exceptionally substantial construction, in 
order to bear the loads. 





Local Views of This 
and That 


The outlook for the new year is quite all 
right, in the opinion of W. E. Snider, Chicago 
manager for the Natalbany Lumber Co., Ham- 
mond, La. Home building promises to hold 
up and the general industrial situation is sound, 
so that the lumber business ought to be fully 
as good in 1928 as it has been this year, if not 
better. This has, after all, been a pretty good 
business year, he said, even though there have 
been the customary complaints. 

ee & = 


Talking about the market is like talking 
about the weather—it doesn’t mean anything, 
Mr. Snider declared. Ask®a business man how 
his sales are coming along and he is pretty sure 
to drop into a state of utter despondency and 
paint a lugubriously blue picture of conditions ; 
but as the conversation is continued the fact 
will almost certainly crop up that taken as a 
whole he has got along pretty well this year. 
Even if the volume has been slightly smaller 
he is apt to admit that profits are about the 
same as last year and that he isn’t worrying any 
about showing up in red. But just now, it’s 
always terrible. It’s a psychological phenom- 
enon of the business world that makes a most 
interesting study. 

x * k *k & 

From the manufacturer’s standpoint it is a 
fact that prices have been and are entirely 
too low, Mr. Snider said further, but that is 
the result not of economic necessity but of poor 
merchandising. Lumbermen could easily obtain 
a fair price for their product if they only were 
determined to codrdinate their operations with 
market demands, to revamp their sales policies 
and be courageous enough to demand their 
price. This applies to southern and western 
manufacturers alike, but particularly to the 
latter, who in Mr. Snider’s opinion are under- 
selling the former far more than is necessary to 











obtain the business. The reason for this weak 
price policy defies analysis, for while it is true 
that many small mills are forced to produce 
and sell regardless of market conditions and 
price in order to keep liquid, the larger manu- 
facturers who really control the situation are 
amply financed to inaugurate and adhere to a 
common sense policy. It in fact depends on 
them whether the lumber industry ever will be- 
come a merchandising industry. 


x * K kK * 


The closely allied subject of unsound com- 
petition was discussed by W. J. Whyte, secre- 
tary and treasurer of the Gregertsen Bros. Co. 
“There is a saying to the effect that competition 
is the life of trade,” Mr, Whyte commented, 
“but there are times when one feels tempted 
to say that it is the death of trade.” To 
clarify his point he quoted some recent in- 
stances of bidding, heedless of cost or profit, 
which have contributed not a little toward dis- 
rupting prices generally. The lumber business 
is particularly subject to this sort of com- 
petition, mdst often from smaller concerns with 
erroneous notions regarding cost but not seldom 
from larger concerns which know better but 
are merely anxious to move out some accumula- 
tion at any price without regard to the effects 
on the other man’s business. 

x * * *k * 


Mr. Whyte has just returned from a business 
trip to Iowa, where he found a fairly good 
feeling among both farmers and lumber retail- 
ers. The farmers in the particular sections he 
visited are business men, who through the 
application of common sense to their market- 
ing problems are occupying a good financial 
position. The trouble with farmers as a class, 
Mr. Whyte commented, is that they are not 
business men but speculators, who when they 
get burned, as they so often do, are ever ready 
to throw the blame not on their own short- 
sightedness but on the Chicago Board of Trade 
for manipulating the market and on the Gov- 
ernment for not protecting their interests. Mr. 
Whyte believes that if the farmer would be 
satisfied with selling on a market returning a 
fair profit instead of holding for constantly 
higher levels, only to become panicky when 
prices drop and rushing off to dump his hold- 
ings at whatever the figure, there would be no 
agricultural problem of any consequence. “I 
believe that if a farmer used common business 
sense in this respect, he would pull hmiself out 
of any hole and enjoy prosperity within five 
years, whereas the farmer who speculates, as 
sO many are prone to do, will in five years’ time 
find himself deeper in the hole than ever,” said 
Mr. Whyte. He consequently does not believe 
that the agricultural situation can be remedied 
through any legislation or aid from outside 
agencies, but that the farmer’s salvation de- 
pends on his own sales mangement. 


* * * *k * 


Service is what counts in modern business, 
and here is an example of real service: On 
Nov. 19, A. K. Southworth, manager of the 
Chicago office of the St. Paul & Tacoma Lum- 
ber Co., Tacoma, Wash., called on F. J. Krome- 
naker, proprietor of the Ridge Lumber Co., 
Chicago, and found this gentleman somewhat 
in a quandary ‘regarding an order for 600 
pieces of 2x14-inch, 30-foot Douglas fir dimen- 
sion, which were wanted for immediate delivery 
for use in the construction of a new sales- 
room and service depot by the Packard Motor 
Co. It was a question of getting .instantaneous 
mill shipment or of combing the other Chicago 
retail yards for enough of this item to piece the 
order together. Mr. Southworth took the order 
and wired it in to his company that same day, 
being Saturday. On Monday, Nov. 21, the car 
was loaded out from the big Tacoma mill; it 
arrived in Chicago over the Great Northern 
and Chicago & North Western railroads on 
Wednesday, Nov. 30, and was unloaded and 
delivered to the job by the Ridge Lumber 
Co. on the following day. Needless to say, 
both Mr. Kromenaker and the contractors for 
the Packard were exceedingly well pleased 
with such sudden service. 


ee ee 
HMerry 
Christmas 


From the 
Lumbermen’s Club 
of Chicago 


May this be your most joyful 
holiday season and the New 
Year hold forth bright pros- 
pects to you. 


Any time you are in Chicago, 
we hope you will come up 
and pay us a visit. We're 
always glad to shake hands 
with fellow lumbermen. 


Remember 23rd floor of 
the Builders’ Building. 


Lumbermen’s 
Club of Chicago 


Wacker Drive, at LaSalle St. 


E. A. THORNTON, Pres. 
M. E. COWPER, Sec.-Mgr. 
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Fix Your Credit Loss 
in Advance 


You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 
The American Credit-Indemnity Co. 
OF NEW YORK 
511 Locust St. 1751 Il). Mer. Bank Bldg. 537 Mer. Exch. Bldg., 
St. Louis; Me. Chicago IN. San Francisce, Cal. 
































Remodel Your 
Present Plant 


Perhaps a few changes in construction 
or an additional building here and 
there would enable you to manufacture 
and handle your lumber more eco- 
nomically. 


Our engineers will gladly advise with 
you on remodeling your present plant, 
or on building a new one. 


37 years back of our guarantee of 
salisfactory service. 


JHRALLE&SH EA 


ICAL SAWMILL ENGINEERS AND DESIGNERS > 
Lake Charles, La. 
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This Week’s Lumber Prices | 





SOUTHERN PINE 
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Following are f. o. b. mill sales prices made in Shreveport (La.) territory during the period ended Dec. 16: 
Flooring Casing & Base, Roofers & C. M., | Lengleaf Dimension, Shortleaf Dimension, No. 3, Random 
1x3” E.G. B&btr sap... 57.25 | B&btr — 1x6” ~— . SISIE ste. 3 S1S1E = Dimension 
"No. 1 & C.. 42.00 SS Meee 51. NO. Leeseceeceereceeeeee -90 | No. 2— 2 i SntP once cccces Visa eae 14,25 
SEED cacccesccccccoses GEES IMO Bovcccccccccsseveses 19.00 | , ” ree TO ia a COPE 14 
oe. ae oe ots laseate? 3.2.22 2200002 MIE, Wiscddaannasceeecors Seep | ©. 1080e ....------ SSR Me Oey oie eae Plaster “4 waar 
“ne , WOES. 2+0) | Random Fencing, S1S Longleaf Dimension, 2x 6”, 12” .............. 22.00 wuadhd  “eneanaaesaonn Fog ag Sagi gna: gy 
x4” E.G. r sa . , ” : | eet: . | i, reer . 
oe eae 31.00 SIS1E se : | 
v.G. Babi ‘sap.2. 3835 | 0 | 1x6, LITT $4.50 |No. 1— Miata Bee Negi BE| | Car Material, 124-6" 
No. 1 & ©... 33.75 |No. 2, 1x4” 0.02... 2. 2. 17.00 log ge gg 28.25 | | BHAA eee eee 29.00 | 22&24’ |||'''''"* 33'75|No. 1 Random lgth, ... 34.00 
ie aa Mts 23.00 See 18 75 12’ 26.25 |2x 8”, 12” .........eeee 23.00 josi9” 197... 28.00 |No. 2, Random ......... 18.50 
No. 2 ..... BBE cocccesccess 12.50 16’ 28.00 16” wees eeeeeeees 25.50 leaescsesevecse No. 1 Longleaf 
Ceiling 1x6 15.00 18&20’ Bee HEE”, 18 ciecécucesces 24.00 18420" .......... 38.50 * Timbe: = 
alll an Meaaneteaeee 3125| Boards, SIS or SS |) 224 35.35 te 27.00 | somes? 11222202! le aie tee te 
No. ...ccccc:s2+ 21.00 |No. 1, 1x 8”, rdm. ..... 33.50 |2% 6” 18 ...  , .. ellabias ecg oop [NO 2— ls a und.......0. Und 99.50 
0. G. Batts 1z1¢7. Tam. ....- 36.50 a a. ce MEE * BOL ne peverevencss oy A ee 21.00 | ‘sr4aio” 5x10/10xi0 -.. 34.00 
x4” Nol & bes Pt] ee a — 2-76 18&20" : ++ 29.00 | BBB ..-crceens . —_Rixateeabat imation 19.50 |3&4x12” ....... Sesssoce GAD 
po tig lar Ne oe |No. 2, Lx 8%, rdm. ..... 20. 22&24” . 35.25 ; OE i nncaeeedens 20.50 | . 
Finish, B&btr, A ee ae ae - 26.50 | me a gett. 22.50 | No. 1 Shortleat 
> x12”, 10-16" .... 24.25 ang » 24.25 | _— 2x 6”, 12° > 
Hs4” seseseseseerescoess @R15| 0 | dna, dnaae’ "<2: gets] He * 36-00 [No.1 A atid? Soemened PO... ll 
BBO" oo ecssecesseccccees 4 headneal 5 SRS ae 1820" $0.25 |S 4”, ++ 24. MUP cocccccece 19.25 18” & und.......-... 
—iseiehnhiosieampeneysiecs 75 eee 7.5 22&24’ 5. ane : {OE 8 ee eae een ” : 
ST” siccaguseusedont 53.50 1x12”, rdm. ..... 17.50 | 2x10”, ie . nape — 12° bntheksanntaw’ is, 30 | saan?” pe veeaaened 
wen aragtetseereecees $3.25 Shiplap, Random . 30.  DRetssopeend: 19.75 | 6x14/14x14 
i ae” § epecetestes 63.75 2 32.50 | , : Do oe on eet in 
RAI os .0cccccecsnss 7 ee 82.75 |ox 6”, a1" De cL 2a00| Bevel Siding 
renee seseseense a Cpt le T e 16) opesceenooes 22.75 |Yx6" B&btr ........... 27.50 
; eee, C, Surface che No. 2, is 8 te, SS EY 20.58 18&20° 42.75 or. Drop Siding, No. 117 
Beemer SER, - SITTIN 16:00 |No. 2— 2x 8” | eae 22.00 | 1x6” B&btr 
SE nuncnuibdbensten 14.00 * Eppreitedete TO 8, OOF cc icnsnennukin 26.50 | ee 24.50 | No. 1 
Gy AR eeeteaeezinsec. 50.50 SY caxdagapnon 17.50 Ot sxcasdieaheuts 23.75 SY viceccncces 31.00 | No. 2 





f. o. b. mill prices are taken from sales made during week ended Dec. 17 in sections named: 




















ARKANSAS SOFT PINE 


The following are current f. 0. b. mill prices on Arkansas soft pine made during the week ended Dec. 16: 





Flooring Pinish—Dressed | Dimension—Dressed " Pencing and Boards 
Edge grain— 1x3 1x4 B&better | No. 1 No. 2 No.1 No. * a2 
Se el! Ce... os cwweteseehéswuan $59.75 | 12,14 10,18 12,14 10,18 | 1x 4” .......) 2... $14.75 $14.00 
B&betier Eee c ,~v oS es ak nen es: 61.50 | 16’ 20’ 16’ 20’ Ix 6” ..2...$35.00 19.00 Lt 25 
dv bntes tar ene win 57.50 1X5, 8,10”... 2... cece ee es 64.00 | go04 95 $25.50 2x 4” $21.00 $22.25 Ix i ee 20.00 i.3e 
| _ERARRRARR gs > 66.75 | "93°50 94.75 2x 6” 19°60 1x10" «e+ eee <2 ae 
Flat grain— 1%. 1%, $°u4 to 8"......... 69.75 ce 24°75 ox 8” 20.5 56 Se wscwsy 48.00 25.50 sa 
B&better ......... $43.00 $40.00 | 144’ 114’ 2x5, Mm 10°o. 70.50 | o475 “~".° 3x10” © 91.38 Casing and Base 
No. 2000000 Bo 18348 Ceiling and Partition | 2600 775 Beta” le, P B&better 
Clg. Clg. Clg. Part. | ‘'S28&CM—shiplap fee 6 $6820 
Mola. %” 54” %” % ” No. 1 No. 2 No. 3 ’ ’ ee Y . 
B&btr. . .... $38.00 8 alr $35.25 $19.00 coee Lath 
1%” and under....35 percent disc, Pe Baal, kvwte “ee Ok ies: oss Qeee Sh66 No.1 No. 2 
1%” and over. .26 percent disc. i ah ee. eens saan 20.25 17.00 ee On ks ok sek ees $2.95 $2.35 








WISCONSIN HEMLOCK 


The following are f. o. b. mill prices on Wisconsin hemlock: 
No. 1 Hemlock Boards, 51S— 
8’ 


10’ 12’ 14’ 16’ 18&20’ 8/16’ 
ix 4” .....$27.00 $28.00 $28.00 $28.00 $29.00 $31.50 $28.00 
iz 6” ..... 39.50 30.50 30.50 30.50 32.00 


34.50 30.50 
ae | cewte Ge 32.50 32.50 32.50 34.00 36.50 32.50 
BAe" 2cice SRRO 33.50 ees 33.50 a. 00 37.50 33.50 
| rr x | 34.50 34. 34.50 6.00 38. 34.50 
P +g grerchantable 818, deduct $3 from price a No. 1, for No. 2, de- 
uc a 
For shiplap or flooring, add 50 cents to prices of No. 1 boards. 


Crating stock, S81 or 28, 6” and wider, 6’ and longer, No. 2, $26.00; 
No. 8, $22.50. 


Ss 
one 
— 





No. 1 emenaeen s151E— 

10’ 12’ 14’ 16’ 18&20’ 22/24’ 
 * meee $30.00 $31.00 $30.00 $29.00 $31.00 $33.00 $35.00 
Sz 6” 4.22. 37.00 28.00 28.00 28.00 30.00 32.00 35.00 
2x 8” ..... 29.00 31.00 30.00 30.00 31.00 33.00 35.00 
2x10” ..... 29.00 32.00 32.00 32.00 33.00 34.00 36.00 
2x12” ..... 30.00 33.00 33.00 33.00 84.00 35.00 37.00 


No. 2 hemlock, rough, 6’ and longer, 2x4” and wider, $22.00; 1x4” an@ 
wider, $22.00. 


For No. 2 dimension, deduct $4 from price of No. 1. 
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WEST VIRGINIA WOODS 


Philadelphia, Pa., Dec. 20.—Prices on West 
Virginia hardwoods secured from authoritative 
sources exclusively for the AMERICAN LUMBER- 
MAN are as follows: 


—_ 
- 4/4 5/4 6/4 8/4 
WES wc ccsdsvves $100 $115 $115 gona 
@105 @120 @120 
Common ....... 65 76 76 $85 
Ash FAS, 10/ and 12/4, $135@140. 
Chestnut— 
in éceuavedes 95 110 110 <one 
n @100 
MERUBOR oc cscce 53 66 66 
° @62 @70 @70 
d. wormy .... 42 sabia neaie 
. @48 
S eer 32 
No. @36 
Poplar— 
FAS, inch & up 115 
@120 
mam. TT" & GD. seve 130 130 rays 
Cl. saps, 4” & up 85 105 105 105 
@115 @115 @115 
COMMON: .dcicc cs 62 
@68 
cos.. CO & Wise vcne 70 70 78 
@75 @75 @80 
Me. SA, nocennes 43 49 49 61 
@46 @54 
Be BB ccsccces 31 33 33 36 
@36 @ 36 @ 37 





PHILADELPHIA PRICES 


Philadelphia, Pa., Dec. 19.—-Wholesale prices 
secured from authoritative sources exclusively 
for the AMERICAN LUMBERMAN are as follows: 

Southern Pine, Merchantable—1905 
(Steamer Delivery) 


3x4” and 4x4”..$43.00 10x10” ........ $49.00 
3x6” and 6x6”.. 41.00 | ea 58.00 
3x8”, 4x8” and be) eee 56.00 

SxB” ww cccccce 42.00 SX14"  . cecees 68.00 
3x10” ..cccccces 60.06 14x14” .......-. 65.00 


Lengths 22 to 24 feet, add $2. 


Each 2 feet additional, add $1.00 to 32-fout 
price. 


Each 1 foot over 32 feet, add $1. 


Longleaf Pine Flooring, 25/32x23g-inch Face 
(Rail Delivery) 


i Oi UN. g 5 <ham dkekea eae ae bemewa. $86.00 
A ar ee ens ae ee 74.00 
tC. - casita catesy + Redbone eureasne~e se 54.00 
eee OT a 44.00 
I - gi  c 25.00 
a. © ae, We OE, wa ceaveveemescbaneh's 19.60 


Air Dried No. 2 Common Roofers 
1x6”, %x5%....$26.50 1x10”, %x 9%..$28.50 


1x8”, %x7%.... 27.50 1x12”, %x11%.. 25.00 
Shortleaf Dimensions, S48, %4-inch Scant, 10- 
to 16-foot 
_.. er eer ee ES ee ogee $29.50 
 — eae Lt FF... ae 31.00 

ae 2 swale alee 28.00 
North Carolina Pine Flooring 
No. 2&btr. No.3 No. 4 
eS $74.00 $63.00 otters 
oe al Sr 52.00 41.00 $25.00 
Kiln Dried North Carolina Roofers 
be i, ee. z.. = ce dare re Cadeate meee $29.50 
i Si nin df obi oie te eo: le 30.00 
See 5 SE Ee hess occteenepedeanseeeete 31.00 
er ee ee Ce aie eae de ae 33.00 
t#-inch thick, $1 more. 
Bed Cedar Bevel Siding 
OE ge RE 4 a ey een eee $42.00 
OR eS ee 62.00 
ee’ Ge 50s Vides deb css hie bedeeweees 69.00 
Maple Flooring f.o.b. Philadelphia 
4§x2% 1yx2% 
MFMA First class ........... $81.50 $86.00 
MFMA Second class ......... 73.50 78.00 
MFMA Third class .......... 51.50 56.00 
Pondosa Pine Dressed 
Cc D No. 2 No. 3 
OE, Re eee $ 67.50 $57.50 $44.25 $36.75 
2 lee 72.50 62.50 41.25 38.25 
ae 72.50 62.50 41.25 38.25 
i, pl POE Cee 82.50 72.50 41.25 38.25 
oS ar 7.50 87.50 44.25 39.25 
13” and up...... 102.50 92.50 48.25 43.25 
Lath, 4-foot No. 1 
ad ee ee $6.75 c.i.f.—$7.25 delivered 


Hemiock .......... 6.165 c.i.f.— 5.75 delivered 


CROSS TIES 


St. Louis, Mo., Dec. 19.—Cross tie quota- 


tions f. o. b. St. Louis: Untreated 

White Southern 

Oa Sap Pine 
No. 5, 7x9”, 8’, 9-inch face. .$1.50 $1.25 
No. 4, 7x8”, 8’, 8-inch face.. 1.40 1.10 
No. 3, 6x8”, 8’, 8-inch face.. 1.25 1.00 
Na. 2, 6x7”, 8’, T-inch face.. 1.15 85 
No. 1, 6x6”, 8’, 6-inch face.. 1.05 -75 


Red oak ties, 10 cents less and heart cy- 
press ties 15 cents less than white oak; tupelo 
and gum cross ties, 15 cents less than white 
oak; sap cypress, 20 cents less than white 


oak. Switch Bridge 

Ties lank 
i nn eae $43.00 $43.00 
aii sae el anal Pie ee 39.00 39.00 





SOUTHERN PINE TIES 


New York, Dec. 19.—Following are quota- 
tions on southern pine ties, f. 0. b. New York: 


All 8’ 6”— Sap Heart 
UE Cadiudiwebedacuaseateasee $1.35 $1.65 
Ce cnt nigetunta te eixaaaewe 1.25 1.55 
GE” ssavasweneen ecee ecvcce 1.15 1.25 





BLACK WALNUT 


Cincinnati, Ohio, Dec. 20.—The following are 
today’s prices on American black walnut f.o.b. 
Cincinnati: 


sae” 4/4, $240; 5/4, $250; 6/4, $255; 8/4, 
ty aie 4/4, $160; 5/4, $165; 6/4, $170; 8/4, 


No. 1, 4/4, $92.50@95; 5/4, $105@110; 6/4, 
$115@120; 8/4, $130. 
No. 2, 4/4, $45; 5&6/4, $50; 8/4, $55. 


POPLAR BEVEL SIDING 


Louisville, Ky., Dec. 19.—Warm weather the 
early part of the last week aided poplar siding 
sales a trifle, but near zero temperatures and 
approach of the holidays have resulted in de- 
mand being quiet. Prices are steady, produc- 





tion fair, and shipments on old orders are 
preventing accumulation. Prices are ~ un- 
changed: 

FAS Select No. 1 No. 2 
C-O sacsaes $50.00 $38.00 $28.00 $22.00 
eae 50.00 36.00 26.00 20.00 
Sa oan kc 50.00 -35.00 22.00 18.00 





POPLAR 


Cincinnati, Ohio, Dec. 19.—The following are 
average wholesalers’ carlot prices, Cincinnati 
base, on poplar: 


Soft Texture— 4/4 5/4 6/4 8/4 
Panel & No. 1, 18” 

30 UL] $135 $150 $150 $160 
DE. a ahaaieiin bos oes 105 120 120 130 
Saps & select........ 80 100 100 105 
BS ir sebcccese 60 65 65 70 
et & ae 40 45 45 47 
wee , Bec cesce 28 30 30 80 

Valley— 
SE ieee d $ 95@100 ve te se +> Sed 
Saps & selects 66 70 70 75 80 85 
No. 1 com... 48 50 55@ 58 58 62 


No. 2 com. A. 37 39 «41 43 43@ 45 
No. 2 com. B. 27@ 29 29 31 





For Editorial Review of Current Market Con- 
ditions See Page 33 


EASTERN SPRUCE 


BOSTON, MASS., Dec. 20.—Eastern spruce 
base is firm at $42. Quiet demand is absorbing 
light offerings. Provincial random also is quiet, 
and prices remain firm. Small offerings are 
expected from winter mills until around Feb. 1. 
Present mill stocks are light and shipping is. 
dilatory. Boards are slow but firm on account 
of searcity of dry stock. Lath sellers are 
urgent, buyers indifferent and prices weak. 
Quotations: Dimension rail, 8- to 20-foot, 8-inch 
and under, $42; 9-inch, $43; 10-inch, $44; 12- 
inch, $46. Provincial random, 2x3- and 2x4- 
inch, $33@34; 2x6, $34@35; 2x7-inch, $33@34; 
2x8-inch, $37@38; 2x10, $38. Covering boards, 
5-inch and up, 8-foot and up, DIS, $34; 
matched, clipped, 8- to 16-foot, $37@38. Fur- 
ring, 1x2-inch, $32@33. Lath, 1%-inch, $5.75; 
15-inch, $6.40@6.50. 


HARDWOODS 


CHICAGO, Dec. 21.—Most of the northern 








hardwood business placed is for shipment 











SIMONDS 
WIDE BAND 


SAWS 


Known as the best be- 
cause of their quality 
and cutting. Millmen in 
every sectionwhere fine 
lumber is cut operate 
Simonds Bands on their 
machines. They will 
tell you that these bands 
have set the standard for 
many years. They hold 
their edge and tension 
and stand fast feed. 
You can order them from 


any Simonds office or 
Service Station. 


Simonds Saw and 
Steel Company 


“The Saw Makers” 
ESTABLISHED 1832—FITCHBURG, MASS. 





Chicago, Ill. Lockport, N.Y. LosAngeles, Cal, 
Boston, Mass. Memphis, Tenn. Portland, Ore. 
Detroit,Mich. Atlanta, Ga. London, Eng. 
NewYork,N.Y. Seattle, Wash. Montreal, Que. 


NewOrleans, La. SanFrancisco,Cal. Toronto, Ont. 
Vancouver,B.C. St.Johns,N.B. ° 
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after Jan. 1. There are some orders being 
booked from the interior finish factories for 
select and better birch, and furniture interests 
are taking common birch and elm. Flooring 
maple is moving in fair volume. Prices are 
practically unchanged. There is some demand 
for sap gum and oak, and more inquiries are 
coming out generally for southern hardwoods. 


ST. LOUIS, MO., Dec. 20.—Southern hard- 
wood business is in its usual pre-holiday lull. 
Scattered orders are coming through, many 
with requests for shipment after Jan. 1. 
Automobile buying, which has shown an im- 
provement in the last three weeks, has tended 
to stiffen prices on thick elm and maple. Fur- 
niture orders, now few in number, are ex- 
pected to mount after the January furniture 
shows. Planing mill business is small, but 
there is a fair trade in low-grade stock for box 
factories and industrial concerns. Oak floor- 
ing is weak. 


FIR, SPRUCE, CEDAR 


CHICAGO, Dec. 21.—The fir outlook is 
brighter for a better volume of business after 
Jan. 1. Stocks in the hands of retailers are 
unusually light and quite a number of them 
are already inquiring for prices on the most 
popular items to replenish broken stocks. Cur- 
tailed production in the Pacific Northwest, due 
to the holidays and repair work usually car- 
ried on at this season, will have a tendency 
to strengthen the market. Country yards are 
making inquiries for stocks for delivery after 
the first of the year. There is a fair move- 
ment of Sitka and Engelmann spruce, and 
prices are unchanged. 


SEATTLE, WASH., Dec. 17.—An increasing 
number of shutdowns of fir mills continue to 
result from the tightest log supply ever known 
in western Washington. Log prices this week 
advanced $1 for all kinds and grades, and 





RACKSON-FORDSONS are the most 


flexible and economical tractors for 


all logging operations. 


They replace 


horses for hauling, skidding, sprinkling, 
toting, road building, snow plowing, deck- 
ing and loading—operations on which large 
tractors cannot always be used economi- 
cally because they are too costly, slow and 


clumsy. 


The low cost of Tracksons allows the use 
of four or five of them in place of one large 
tractor at practically the same investment, 
and'can be spread over a number of opera- 
tions in different places at the same time. 


Hundreds of progressive loggers in the 
United States and Canada have recognized 
this fact and are using Trackson-Fordsons, 
because they are faster than horses, make 
more trips per day, handle a 4-horse load 
each trip and cost considerably less to operate 
than horses or large tractors. 


Write for Free Special Bulletin on 


Winter Logging. 
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——MAKHERS OF FULL-CRAWLERS ~ 


S10 CLINTON ST. 


MILWAUKEE ,wits. 





camps everywhere have either closed or are 
about to close. Lumber production undoubtedly 


will be heavily curtailed. The market is un- 
changed. 


BALTIMORE, MD., Dec. 19.—Calls for fir 
have decreased in number and volume. Despite 
reports of curtailment on the West Coast, prices 
are no stronger, with evidences of a very keen 
competition still plentiful. 


KANSAS CITY, MO., Dec. 20.—The fir mar- 
ket is quiet, though inquiry from retailers is 
larger. Some country orders are coming, but 


city yards are not yet in the market. Prices 
continue weak. 





LOS ANGELES, CALIF., Dec. 17.—Produc- 
tion of Douglas fir will be cut down considera- 
bly within the next few days. The fir log mar- 
ket is firm. Many camps will be closed for 
an indefinite period. Retail stocks here are low 
and the buyers feel that an advance in prices 


is coming. 
CYPRESS 


CHICAGO, Dec. 21.—A holiday lull has set- 
tled over the cypress market, and business 
from all consumers is confined to small lots 
for immediate requirements. Prices are un- 
changed. Mill stocks are ample to take care 
of the increased demand expected soon after 
the first of the year. 


ST. LOUIS, MO., Dec. 20.—Yellow cypress 
business is quiet and no improvement is 
looked for until after Jan. 1. There are a few 
orders from the coffin trade for No. 1 common, 
and from the crating trade for Nos. 2 and 3. 
Wholesalers are buying occasionally but re- 
tailers tend to hold off almost altogether in 
order to keep stocks small. The list is un- 
changed. Business in red cypress is fair at 
unchanged prices. 


HEMLOCK 


CHICAGO, Dec. 21.—County yards are tak- 
ing a good volume of northern hemlock at $4 
off the Broughton list. Dry stocks at most 
of the mills are not in plentiful supply. 


BOSTON, MASS., Dec. 20.—Demand for east- 
tern and northern hemlock is slow, but prices 
are firm, as offerings are light. Clipped eastern 
and northern boards are firm at $32 if at all 
desirable. Sellers will not shade $30 for de- 
sirable random. Western hemlock is moving in 
good seasonable volume. Prices are somewhat 
irregular, due to selling pressure on transits 
and uncertainties about cargo rates. Recent 
publicity regarding western hemlock physical 
characteristics is expected to stimulate interest 


in it. 
WESTERN PINES 


CHICAGO, Dec. 21.—Some inquiries for 
Idaho and Pondosa pines are coming from in- 
dustrial and retail sources. Dry nfill stocks 
are broken and prices hold steady. There is 
a good demand for California white pine from 
sash and door factories. Mill stocks of 10- 
inch No. 4 boards are low and prices are 
strengthening. 


SAN FRANCISCO, CALIF., Dee. 19.—There 
is a slight increase in demand from eastern 
regions, and domestic business is slightly bet- 
ter than normal, volume being held up to a 
great extent by sales of box lumber. Inter- 
coastal demand is normal. Export trade is in- 


active. Prices show a slight increase over 
last week. Retailers here say that business 
is poor. 


KANSAS CITY, MO., Dec. 20.—Demand for 
western pines continues to show a small in- 
crease, largely in orders coming from industrial 
consumers. Some city yards are taking the 
favorable opportunity to get into the market 
for some of their spring requirements. 


LOS ANGELES, CALIF., Dec. 17.—The Cali- 
fornia sugar pine market remains steady. Fac- 
tory lumber is getting scarce, particularly 8/4 
No. 1 shop. California white sugar pine is 
showing improvement. Factory grades are in 
better shape, and the market has a firmer tone. 
Stocks at mills are broken and an advance in 
price is likely. There is a surplus only in Nos. 


1 and 2 clear. 
REDWOOD 


SAN FRANCISCO, CALIF., Dec. 19.—Red- 
wood continued in excellent shape through the 
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week, demand from the East showing slight 
increase, and the export market taking on a 
active. Prices show a slight increase over 
firmer tone. Domestic business was off 
slightly, because of slow retail trade. 


LOS ANGELES, CALIF., Dec. 17.—The red- 
wood market continues firm. Commons are 
very scarce and clears are moving satisfactor- 
ily. All stocks at the mills are being depleted. 
Stocks in retail yards are low and prices are 


firm. 
SOUTHERN PINE 


CHICAGO, Dec. 21.—Retail demand for 
southern pine shows signs of improvement. 
Some mills have added 50 cents to the price 
of 1x6-inch No. 2, due to increased call from 
the yard trade for this material. Other items, 
such as 1x8-inch No. 2, 1x2- and 2x4-inch, 9- 
foot, have also strengthened. Industrial trade 
is slow at the moment, but an enlarged volume 
is expected from this source, as well as from 
other consumers, in a few weeks. 


ST. LOUIS, MO., Dec. 20.—The volume of 
orders in southern pine is small, but about 
equal to that of last year. Retailers are buy- 
ing only a few items for fill-in purposes, and 
demand from industrial users, such as furni- 
ture factories and crating concerns, is gener- 
ally quiet. Some mills are shutting down 
over the holidays and, in some cases, rains 
have interfered with the production of plants 
in operation. Prices continue on the same low 
basis. 


KANSAS CITY, MO., Dec. 20.—There is a 
fair industrial demand for southern pine, and 
considerable inquiry for yard stock, but orders 
have not followed it in any quantity. Present 
demand is for. immediate requirements and a 
larger part than for some time is for flooring 
and finish. Southern demand is expected to pick 
up after the holidays, and middlewestern buy- 
ers will get into the market later. Prices re- 
main weak. 





BOSTON, MASS., Dec. 20.—Demand for 
southern pine is dull and prices are somewhat 
irregular. Retailers are postponing purchases. 
B&better }4{-inch partition is down to $44, but 
$48 is asked for nice Arkansas stock. Roofers 
are quiet; the 8-inch air dried are $28.50@ 29.50. 
Pine flooring, 1x4-inch, shows a wide range: 
B&better rift, $69@83; C rift, $52@75; B&bet- 
ter flat, $46@48. 


SHINGLES AND LATH 


SEATTLE, WASH., Dec. 17.—Red cedar 
shingle prices are stiffening. Clears have ad- 
vanced 5 cents during the week; all grades, 
including perfections and XXXXX, are show- 
ing strength; dimensions are very firm. The 
shingle-mill shutdown in western Washington 
is almost complete. Shingle cedar has ad- 
vanced $1, as a part of the general rise in log 
prices. 


KANSAS CITY, MO., Dec. 20.—The shingle 
market is slower and prices are a little unset- 
tled, clears being quoted at $2.20@2.25, and 
stars at $2.05@2.10. While demand for siding 
is slow, there are signs of a strengthening in 
price on cedar items. Lath demand also is slow 
and prices here show no change. 


BOXBOARDS 


BOSTON MASS., Dec. 20.—Box and shook 
manufacturers are well supplied with business, 
but are not buying many boxboards. Boxboard 
producers have moderate stocks of dry box lum- 
ber and show a fairly general determination 
to restrict production. The trend of industrial 
demand for wood containers is more favorable. 
Prices are steady. Desirable round edge white 
pine boxboards, inch, are $27@30. 


CLAPBOARDS 


BOSTON, MASS., Dec. 20.—This is the quiet 
Season for the clapboard trade. Yard stocks 
are very light. Offerings of eastern spruce and 
white pine are small and prices keep firm. 
Plenty of West Coast clapboards, especially red 
cedar and redwood, are available and some 
lots can be picked up at quite attractive prices. 


Known the 
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Hello Folks! 


Home Office: 


New York, 350 Madison Ave. 





(Merry Christmas 
and 
‘happy ‘Rew Year 


We sincerely hope our pleasant relations will continue 
and that you will enjoy prosperity and health in 1928. 


Turner-Farber-Love Company 


MEMPHIS, TENN. 
BRANCH OFFICES : 

New Orleans, Hibernia Bank Bldg. 

Mills at Memphis, Tenn., Leland, Charleston, Tchula, Miss. 


Chicago, 612 North Michigan Ave. 























Birch 
Maple 
Beech 
Basswood 
Elm 
Norway 
White Pine 
Hemlock 









Quality 


from Quality Timber 
Stack Lumber Co. 


MANISTIQUE, MICHIGAN 


NORTHERN 
HARDWOODS 











Patents Recently Issued 


The following patents of interest to lumbermen 
recently were issued from the United States Patent 
office. Copies may be obtained from R. E. Burn- 
ham, patent and trade-mark attorney, Continental 
Trust Building, Washington, D. C., at 20 cents 
each. State number of patent and name of in- 
ventor when ordering. 

1,651,995. Electric hand saw. William P. Casey, 
Oshkosh, Wis. 

1,652,084. Saw. 
Tanamo, Cuba. 

1,652,109. Method of preservatively treating 
woods. Elbridge B. Fulks, Louisville, Ky., as- 
signor to American Creosoting Co., same place. 

1,652,198. Machine for grading and measuring 
lumber. Edwin A. Godley and Leo J. Grubman, 
New York, N. Y. 

1,652,295. Chain saw. Samuel J. Bens, New 
York, N. Y., assignor to Chain Saw Corporation. 

1,652,254. Machine for filing and setting of saws. 
Richard T. Myers, Corvallis, Ore. 

1,652,811. Impregnated wood and method of ef- 
fecting the impregnation. Donald B. Bradner, 
Wilmington, Del., assignor to E. I. du Pont de 
Nemours & Co., same place. 


Frederick Arimond, Central 


mm _i? 852,887. Folding crate. Jesse Cobb, Laredo, 
Tex. 


1,652,915. Tool for use in leveling, planing, 
and/or smoothing wood and other like surfaces. 
Gustav Staehle, Stuttgart, Germany, 





Hymeneal 


CARTIER-DOWER. The marriage of Ross 
Cartier and Miss Helen Dower of Tacoma, 
Wash., was solemnized Dec. 10 at ‘‘Dower- 
dell,” the residence of the bride’s parents. The 
bride is the daughter of John Dower, president 
of the John Dower Lumber Co. of Tacoma 
and of the Dower Lumber Co., which operates 
a chain of lumber yards in the middle west. 
The wedding ceremony was performed by Rev. 
L. M. Grigsby, pastor of the First Methodist 
Church of Tacoma, only relatives and a few 
close friends of the family being present. The 
ceremony was followed by a wedding supper 
with covers laid for 35 guests. Mr. and Mrs. 
Cartier left for a short wedding trip and on 
their return will make their home at the 
Young apartments in Tacoma. 
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THESE 


Hardwood Operators 


tell their story of 


UNIVERSAL 
Vacuum DIRY ER 


November 17, 1927 








Universal Vacuum Dryer Co., Kansas City, Mo. 

GENTLEMEN: With reference to the hardwood kiln you have converted 
to your type for us. We have now made the first pull from this, getting four 
trucks of oak in 144 hours drying time, the stock containing around 20 
percent moisture when put in the kiln; but we believe that with proper 
operation of the kiln and by stacking our lumber in future as you rec- 
a that we can cut this drying time down to five days instead 
of six. 

Yours very truly, 
Temple Lumber Company. 
H. G. Temple 


Universal Vacuum Dryer Company, Kansas City, Mo. 

GENTLEMEN: Replying to your letter of August 6th will mention a 
fact which we believe you already know and that is that Universal 
Vacuum Dryer equipment is standard equipment in our factory. It is the 
only method that we use in drying our package veneer. The system 
performs perfectly, dries to the moisture contents desired, brings the 
veneer out of the kiln perfectly flat without checks, warps or any other 
defect. The material that we are drying is all the way from 1/32” thick 
to 5/16” thick. The species of wood is spruce. 

Our materia! is taken direct from the log to your dry kiln and the 
time required agrees with the thickness being dried. A 1/6” thickness 
5%” wide, 19%” long dries in as short a time as six hours. The 7/32” 
thickness will dry in from eight to twelve hours. 

Yours very truly 
GR AYS. "HARBOR VENEER CO. 


Universal Vacuum Dryer Co., Gateway Station, Kansas City, Mo. 

GENTLEMEN: We are very pleased to state that the Universal Vacuum 
Dryer which we installed several months ago is proving highly satisfac- 
tory to us because of the simplicity of its operation and highly successful 
results obtained and considerable savings in cost in drying our lumber, 

We have successfully dried various kinds of hardwood lumber of 
several different thicknesses at one operation. This is a feature not often 
successfully handled by the average dryer. 

We are receiving favorable comment from our customers on the dry 
condition in which we are able to deliver them lumber as we are now 
sending out lumber with a very much lower moisture content than was pos- 
sible before the installation of this unit and our business has increased ma- 
terially from this installation and we are now selling some customers 
lumber whom we could not heretofore a 

Yours very tru 
MISSOURI BARDWOOD LUMBER CoO. 
By Geo. H. Temple, Treasurer 


Send for more information about how The Universal 
Vacuum Dry Kiln can save money for you. 


UNIVERSAL VACUUM DRY KILN CO. 


Dry Kiln Engineers and Manufacturers 
417-21 City Bank Building, Kansas City, Missouri 

















Hemming s=3. 8-Wheel Trailer 


This trailer is preferred by lumber- 
men who use tractors for hauling trains 


of logging 


steel center line draught through the 
entire train. 


The sturdy construction of all Hemming 4-, 


trailers because it gives a 








SPECIFICATIONS: 


6-, and 8wheel log wagons and trailers insures 
long wear at rock bottom maintenance cost. 
They are especially designed to meet the needs 
of lumbermen. That’s why so many of them 
are in use today on the most difficult logging 
operations. 


Write for Complete Catalog Today. 






































AXLES 4” x6” split hickory 
SKEINS 3%4”’ x10” or 4” x Yo , long sleeve 


malleable 


WHEELS 34” diameter, with 5’’, 6” or 8”’ tire. 
BOLSTERS 4’’x 11” 6’ long; side bars, se’ =@: 
center bar, 44’’x634”’, with 3’’x5”’ built-up 


bars. 
TONGUE 4’’x6’’, 5’ long; reach,4’’x6’’, 11’ long 
CAPACITY 10 tons. 








HEMMING WAGON FACTORY, Meridian, Miss. 
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LUMBER TRANSPORTATION 


Commerce Commission Hearings 


WASHINGTON, D. C., Dec. 21.—The Inter. 
State Commerce Commission upon further 
consideration and at the request of complain. 
ant has dismissed Docket No. 18,977—J. FR. 
Johnson Lumber Co. vs. Baltimore & Ohio 
Railroad Co. et al. 











The same action has been taken in Docket 
No. 19,115—Sub No. 1—St. Andrews Bay Lum- 
ber Co. vs. Florida East Coast Railway Co. 

Docket No. 19,958—S. J. Peabody Lumber 
Co. vs. Pennsylvania Railroad Co.—and sey- 
eral other complaints filed by this company 
have been assigned for hearing Jan. 30 in the 
United States Court Rooms at Ft. Wayne, 
Ind. Examiner Harraman will preside. 

Other assignments announced are: 


No. 20,189—Fir Door Manufacturers’ Asso- 
ciation et al vs. Abilene & Southern Railway 
Co. et al. Jan. 25 in the Multnomah County 
Court Rooms, Portland, Ore. Examiner Flem- 
ing. 

No. 20,097—Big Lakes Box Co. et al. vs, 
Southern Pacific Co. et al., Feb. 1, in Room 
237, Merchants Exchange Building, San Fran- 
cisco, Calif. Examiner Fleming. 


Makes Rough Rat= on Walnut Logs 


LOUISVILLE, Ky., Dec. 19.—J. S. Thompson, 
manager of the Louisville office of the Southern 
Hardwood Traffic Association, reported that the 
Illinois Central had agreed to issue tariffs, 
effective Jan. 14, establishing the rough mate- 
rial rate on walnut logs at Louisville. Hereto- 
fore the road would not agree to provide for 
walnut, on the ground that it was too high 
priced. The Louisville & Nashville agreed to do 
So some time ago. This rate permits bringing 
walnut logs in, cutting them, and ryoskipping the 
lumber over the same lines, with an allowance 
made on the freight paid on the original logs 
inbound, it being something a little different 
from milling-in-transit, but along the same gen- 


eral lines. 
‘@@a@anktaaaaaana 


Door and Window Frame Rates 


WASHINGTON, D. C., Dec. 19.—The Hurd Lum- 
ber Co., Medford, Wis., has filed with the In- 
terstate Commerce Commission a complaint 
against the Ann Arbor Railroad Co., and 
others, attacking the reasonableness of rates 
on door and window frames, knocked down, 
with or without pulleys to Official Classifica- 
tion territory. These rates are declared to be 
unreasonable to the extent that they exceed 
the lumber rates, and are said to be unduly 
detrimental to complainant’s who enjoy lum- 
ber rates on similar shipments from named 
points. Reparation is requested on a large 
number of shipments. 


Southern Rates to Central Points 


WASHINGTON, D. C., Dec. 19.—-Division 3 of 
the Interstate Commerce Commission in Docket 
No. 18,445 finds that shipments of lumber in 
carloads from points in Mississippi, Alabama, 
Arkansas and Texas to destination in Central 
territory, Iowa and Missouri were overcharged. 
Reparation will be determined in accordance 
with Rule V. In all 65 carloads of lumber are 
involved. Shipments moved between Jan. 1, 
1923, and Dec. 22, 1925. Division 3 finds the 
rates assailed were inapplicable in that they 
exceeded those arrived at by application of 
the combination rule. Complainants are the 
Berthold & Jennings Lumber Co., South Ar- 
kansas Lumber Co., S. W. Morten Lumber 
Co., Thomas E. Coale Lumber Co., and W. T. 
Ferguson Lumber Co., corporations, and G. R. 
Gloor and L. W. Ortmann, co-partners, trading 
under the firm name of Gloor-Ortmann Lum- 
ber Co. 


Decrease in Revenue Freight Loadings 


WASHINGTON, D. C., Dec. 21.—Loading of 
revenue freight for the week ended Dec. 10 
totaled 877,600 cars, according to reports filed 
today by the railroads. This was a decrease 
of 40,637 cars below the preceding week this 
year when 918,237 cars were loaded instead 
of 915,408 as originally reported. The differ- 
ence is due to a correction made by one road 
in its report for that week. The total for the 
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week of Dec. 10 was a decrease of 114,855 cars 
under the same week last year and 131,096 
cars below the same week in 1925. 

Coal loading amounted to 172,427 cars, a 
decrease of 65,006 cars under the same week 
last year and 19,523 cars below the same 
period two years ago. 

Grain and grain products loading totaled 
44,109 cars, a decrease of 1,564 cars below 
the same week in 1926 and 14,526 cars below 
the same period in 1925. In the western dis- 
tricts alone, grain and grain products loading 
totaled 29,478 cars, an increase of 1,759 cars 
above the same week last year. 

Forest products loading totaled 56,874 cars, 


6,689 cars below the same week last year and 
15,245 cars under the same week in 1925. 


Inquiries for Freight Cars 


In the latest issue of the Railway Age ap- 
peared notices of inquiries for freight cars as 
follows: 

INQUIRIES—The Pacific Fruit Express, from 
300 to 600 underframes; Wilson & Co., Chicago, 
300 refrigerator cars of 40 tons’ capacity; Mo- 
bile & Ohio, 250 36-ft box cars of 40 tons’ 
capacity, 250 double drop bottom steel frame 
gondola cars of 50 tons’ capacity and 200, 40-ft. 
6-in., steel underframe flat cars, of 50 tons’ 
capacity. 








JAMES R. PRATT, president of the Home 
Lumber Co., New Orleans, La., and prominent 
in the lumber trade of that city, died at his 
home in Gulfport, Miss., Dec. 12, at the age 


of 70. Mr. Pratt had been a resident of Gulf- 
port since 1902. He was born at Lynchburg, 
Tenn., in 1857. After going to Gulfport he 


joined with J. R. Hill in the development of 
a new section of that city, known as Soria 
City, and had been closely associated with the 
growth of his chosen community. For many 
years he was president of the Home Lumber 
Co. of New Orleans and also president of the 


‘Gulfport Building & Loan Association. When 


the matter of selecting men of business capac- 
ity to conduct the affairs of the seawall 
project was under consideration, he was se- 
lected as one of the commissioners. Mr. Pratt 
was a prominent Mason,-being both a Scottish 
Rite and York Rite member and having at- 
tained his 32nd degree. He was a generous 
and friendly man who helped in many benefi- 
cent enterprises in his city. Surviving him 
are his wife and two chilcren, Mrs. George 
Northrop, of Gulfport, and Walter F. Pratt, 
manager of the Home Lumber Co., at Gulf- 
port. Four grandchildren also survive. 


EUGENE M. CAIN, 48 years old, president 
of the Cain-Hurley Lumber Co., East 
Louis, Ill., died at St. John’s Hospital, St. 
Louis, on Monday, Dec. 19, of heart disease 
after an illness of only five days. The 
funeral was held Wednesday from his late 
residence to the New Cathedral, with inter- 
ment in Calvary Cemetery, St. Louis. Mr. Cain 
had been engaged in the lumber business since 
he left college. E. M. Cain was born in St. 
Louis, June, 1879. He was educated at St. 
Louis University, and after graduation entered 
the employ of the old O’Neil Lumber Co., now 
Wiles-Chipman Lumber Co. He continued with 
the O’Neil company until 1910, when he or- 
ganized the Cain-Hurley Lumber Co., as whole- 
saler of lumber. In 1916, Cain-Hurley estab- 
lished a distributing yard and planing mill at 
Brooklyn, Ill., in the St. Louis industrial dis- 
trict. This was destroyed by fire in 1922, and 
the company rebuilt its plant in East St. 
Louis, then also moving its general offices 
there from St. Louis. Mr. Cain is survived by 
his widow, three daughters and one son. 


ISAAC NEWTON RUDGERS, former New 
Jersey lumberman and for two terms presi- 
dent of the New Jersey Lumbermen’s Associ- 
ation, died at Rockford, Ill., recently. Mr. 
Rudgers retired from the lumber business sev- 
eral years ago and since that time had lived 
with a daughter in Rockford. Mr. Rudgers 
was born in Perry, N. Y., in 1848 and went 
to Upper Montclair, N. J., in 1880, where he 
became associated in the lumber business with 
Mr. Sayre retired a few years 
later and sold his share in the business to 
Cc. W. English. In 1902, Mr. Rudgers bought 
out the interest of Mr English and the firm 
name became Rudgers & Rudloff. This part- 
nership was brief and the business subse- 
quently became I. N. Rudgers Lumber Co. 
When Mr. Rudgers retired five years ago, the 
business was sold to Osborne & Marcellus, 
who have continued under the name of the 
Rudgers Builders Supply Co. Mr. Rudgers is 
remembered as one of the most active asso- 
ciation workers in New Jersey. 


T. FRANKFURD STORY, one of the best 
known wholesalers in eastern Canada, died at 
the Montreal General Hospital on Dec. 3, at 
the age of 53. Mr. Story underwent a major 
operation earlier‘in the week, following which 
his condition became critical. It was hoped at 
first that he would be able to pull through, but 
he gradually failed, and died on Saturday. Mr. 
Story was born in Plantagenet, Ont. For more 
than 30 years he was connected with various 
branches of the lumber industry, serving in 
different capacities with Cameron & Co., Ot- 
tawa; Fred S. Morse Lumber Co., Springfield, 
Mass.; W. Rutherford & Sons, Montreal: and 
The Grier Timber Co., Montreal. For some 
years he was in business on his own account, 
and at the time of his death was the Eastern 


representative of the London & Petrolia Bar- 
rel Co., London, Ont. Mr. Story is survived by 
his widow, one daughter and two sons, also by 
a brother and sister. 


MRS. C. C. WALL, wife of C. C. Wall, who 
for thirty-eight years has been in charge of 
the La Crosse Lumber Co.’s yard at Montgom- 
ery City, Mo., died on Dec. 16. Mrs. Wall was 
a woman of rare attainments, among them a 
gift for poetical expression. Through long 
association she had acquired an intimate in- 
sight into the retail lumber business, and 
quite recently expressed, in verses of a semi- 
humorous character, but filled with sound 
sense, her ideas as to how a retail lumber 
yard should be conducted. This poem the 
AMERICAN LUMBERMAN was pleased to publish 
on page 41 of its Dec. 17 issue. 


W. V. DIXON, a veteran lumberman of the 
eastern Kentucky section, died at his home 
near Blackey, Ky., on Friday, Dec. 16, aged 73. 
Mr. Dixon was one of the first to venture into 
the lumber field in that section, buying and 
selling and floating downstream to the mills 
at Jackson, Beattyville, Clay City, ete., the big 
poplar logs from the headwaters of the 
Kentucky and its tributaries. He later in- 
stalled sawmills and began manufacturing in 
a modest way, later branching out into a large 
and prosperous business which continued up to 
his retirement several years ago. A widow 
and several children survive. 


HENRY G. MAHLSTEDT, of the Mahlistedt 
Lumber & Coal Co., New Rochelle, N. Y., com- 
mitted suicide by hanging himself at his home 
in Larchmont, N. Y., on Dec. 16. Since the 
death of his brother, J. A. Mahlstedt, about 
nine months ago, Henry Mahlstedt had been in 
a melancholy state, apparently brooding about 
the tragic affair, and it is believed that this 
led to his act. He had been president of the 
Mahlistedt Lumber & Coal Co. since the death 
of his brother, and had charge of the reorgani- 
zation and expansion of that concern. He was 
just 38 years old, death taking place on his 
birthday. A widow survives. 


ALBERT GOODMAN, aged 89 years, for 24 
years manager of the Mills Lumber Co., Deca- 
tur, Ill., prior to his retirement in 1913, and 
widely known among the early-day lumber- 
men of central Illinois, died Dec. 12 at his 
home in Decatur. He was a native of Ger- 
many, born there Sept. 20, 1838, and came to 
this country when he was 14 years old. About 
1860 he became bookkeeper in the old Elwood 
& Co. lumber firm in Decatur and continued in 
that business, advancing to managership of 
the Mills concern, its successor, until his with- 
drawal from active business. Three sons and 
a daughter survive. 


CLEVE WAMPLER, 51 years old, active for 
many years as a lumberman in eastern Ken- 
tucky, died at his home near Flat Gap, Ky., 
Friday evening, Dec. 16, after several weeks’ 
illness. Mr. Wampler operated a number of 
mills during his connection with the lumber 
business and was very succwssful. Because of 
failing health he retired from business about 
a year ago. A wife and several children sur- 
vive him. 


A. F. DAVISON, a member of the firm of 
E. D. Davison & Sons, which later became the 
Davison Lumber Co. (Ltd.), the largest lum- 
ber operators in Nova Scotia for a decade, died 
at his home in Bridgewater recently, of heart 
failure, as he was preparing to retire for the 
night. He was 56 years of age, and is sur- 
vived by his wife, two sons, a daughter and 
a brother, H. F. Davison, formerly of Bridge- 
water, now of Orlando, Florida. 


P. E. AMICK, 66 year old lumberman of 
New Brookland, S. C., died on Dec. 12 at his 
residence there following one year’s illness. 
He was a member of St. Peter’s Lutheran 
church and was well known and highly re- 
garded. Besides his widow, he is survived by 
four daughters, three sons and one brother. 








Advertisements will be inserted in 
this department at the following rates: 
30 cents a line for one week. 

55 cents a line for two consecutive weeks. 

75 cents a line for three consecutive weeks. 

90 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 

. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 
mitt 

Remittances to accompany the order. 
No extra charge for .copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 


























NOTICE IS HEREBY GIVEN 
That the partnership of Hunter, Allen & Co., Win- 


chester, Ill, and 
as of Dec. 1, 1927. 
R. F. HUNTER, Chillicothe, Ill, has sold his inter- 
est in the above partnership to F. H. Allen, Win- 
chester, IIL The name of the new concern is 
ALLEN LUMBER COMPANY, 


Alsey, Ill., has been dissolved, 








LIGHTNING WAGE CALCULATOR 


There is no unnecessary waste of time in going 
over the same figuring each week in making up 
a payroll when the Lightning Wage Calculator is 
used. The book contains a series of tables for 
figuring wages by the hour, day, week or month 
at all standard rates. Price, delivered, $2. 


AMERICAN LUMBERMAN 
431 South Dearborn St.. Chicago, Illinois 





WANTED: BOOKKEEPER AND 
General Office man to take entire charge of office 
of small yard in Chicago. Want ambitious man 
not afraid of work; good possibilities of buying 
into concern. State age, experience and salary 
desired; also give references in first letter. 
Address “E. 3,’’ care American Lumberman. 


MILLWORK ESTIMATOR—SALESMAN 
New Jersey plant requires the services of first rate 
man acquainted with N. Y. and N. J. Screen and 
Moulding line. Write giving past experience and 
salary. WINCHESTER & MUHLBERG, INC., 418 
Whiton st., Jersey City, N. J 


WANTED 
“Man in capacity of Assistant Manager in buying 
and selling hardwoods and White Pine for East- 
ern Wholesaler. State present and last previous 
employment.” 
Address “D. 17,” care American Lumberman., 








ab to ote 





WANTED EXPERIENCED 
Lumber or Building Material Salesman with auto. 
Nationally advertised product. Thickly populated 
exclusive territory. Commission basis with ex- 
pense allowance. No side lines. 
Address “E, 16,’ care American Lumberman, 


OLD ESTABLISHED MILL AND 
Wholesale concern desires commission connections 
in territory not now covered; Fir, Spruce and Cedar 
account; unusually profitable proposition. Refer- 
ences desired and furnished. 

Address “B. 12,’”’ care American Lumberman. 


WANTED—SALESMAN 
Established trade with Furniture Factories, New 
York and Pennsylvania. Remuneration, share of 
profits, Drawing account. 
Address “E. 15,’ care American Lumberman., 


WANTED—SALESMAN 
Calling on New York and New Jersey yard trade 
to offer West Coast panel stock as side line. Lib- 
eral commissions, 
Address “C,° 29," care American Lumberman. 

















80 AMERICAN LUMBERMAN 








WANTED BY A LARGE SOUTHERN 


Yellow Pine manufacturer salesman. Experienced 
salesman to cover the northern half of Indiana 
selling lumber to the retail trade. Want man who 
is familiar with the dealers and has traveled this 
territory for several years. Good salary to the 
right man. Position now open. 

Address “A. 1,” care American Lumberman. 


MILLWORK SALESMAN 
Must have experience in selling millwork, also a 
good following between architects and contractors. 
In reply state age, experience, and references. 
Good chance for the right man. All replies wil! 
be kept strictly confidential. 
Address “D. 14," care American Lumberman. 


WANTED—WHITE. PINE SALESMAN 








To represent well-known Manufacturer of Cali- 
fornia White Pine. Territory Western New York, 
Western Pennsylvania and Ohio. Salary basis. 
Applications considered confidential. 

Address “E. 9," care American Lumberman. 





AVAILABLE JANUARY FIFTEENTH 

A man whose work has attracted attention in all 
branches of the lumber business and who is now 
doing important work for a large lumber corpo- 
ration. sd 
A man whose experience of fifteen years in the 
lumber and allied lines has taken him through 
the manufacturing end in the Southern states as 
well as Western states, also in the sales end in all 
territory from the Pacific to the Atlantic Coast. 
A man whose acquaintance with the consuming 
trade over the entire country consists of the larger 
users of Forests products of all kinds and whose 
fifteen years’ experience of buying and selling ex- 
perience qualifies him for the position as Sales 
Manager or Western Buying manager for one of 
the larger Eastern Wholasalers or Eastern Sales 
Manager for one of the larger manufacturers. If 
this man interests you let him tell you his story. 
He is 37 years old, married, and open for a propo- 
sition effective January 15th. 

Address “E. 6,’’ care American Lumberman. 





DO YOU WANT EMPLOYMENT? 


Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 S. Dearborn St., Chicago, Ill. 


Wai ned 
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DETAILER AND BILLER WANTS 


To make change. Twenty years in mill work busi- 
ness with some of largest concerns in the country. 
Thoroughly familiar with up-to-date billing meth- 


ods. Married. Thirty-eight years of age. College 
education. Competent to take charge of drafting 
room. Not a cheap man and will expect top sal- 
ary. Reasons for wanting to change will be ex- 
plained. 

Address “E. 5," care American Lumberman. 


LUMBERMAN—20 YEARS EXPERIENCE 
In North and South Carolina, Georgia and Florida 
open for position January Ist. Know the mills 
as well as retail yards and industrial plants; ex- 
perienced in Pine, Cypress and Hardwoods, also 
west coast woods. Would consider position as Sales- 
manager, Salesman or Buyer. 
Address “B. 24," care American Lumberman. 


WANTED—POSITION BY 
Planing Mill Foreman by first of the year. Thor- 
oughly familiar with high speed matchers and 
moulders, manufacturing and grading of N. C. and 
long leaf yellow pine. Reason for changing, com- 
pany gone out of business, Best of references. 
R. R. STEWART, Dendron, Va. 


WANTED—POSITION 
Party capable, buying. selling road or office— 
Coast Products, Inland Pine, Southern Yellow Pine 
or Hardwoods. Salary and expense, or expense 
plus. Michigan and East preferred. Can deliver 














goods. 
Address “D. 7," care American Lumberman. 
WANTED 
Inspecting by the thousand; thoroughly familiar 
Northern, Southern hardwoods and cypress. Ref- 
erences. Stearns Salt and Lumber Co., N. H. L. A., 


Cc. C. Shafer Lbr. Co. 
W. J. McBRIDE, Cairo, Ill. 


POSITION WANTED 





By band or circular filer or sawyer, fifteen years 
experience in pine or hardwood. Will go anywhere. 
W. H. TWEEDY, 

Pox 52, Hamburg, Arkansas 





YOU SEE THESE ADVERTISEMENTS 
Why not place your ad in the classified department of 
the AMERICAN LUMBERMAN? When you want em- 
ployment advertise.in the paper that reaches the people. 


AMBITIOUS YOUNG MAN 
Desires to secure a part interest in a lumber yard, 
and serve as manager. Best references; money 
maker; 12 years’ experience; married, Want per- 
manent location. 
Address “E. 1," care American Lumberman. 


INDUSTRIAL TRAFFIC MANAGER 
With eleven years’ experience including Traffic, 
Office Management, Sales and Accounting desires 
position with reliable organization: available im- 
mediately; excellent references. Communicate with 
“D. 4,° care American Lumberman. 


SASH, DOOR & MILLWORK MANUFACTURERS 
Needing a manager, or assistant. with unusual 
experience and ability who can handle any depart- 
ment. Services available Jan. Ist. Excellent ref- 
erences. 

Address “TD. 6." eare American Lumberman 


BAND MILL OR CIRCULAR FILER 
With fifteen years’ experience as circular filer and 
10 years filing band mill, mostly hardwood, wants 
job. 














W. F. ADAMS, Enterprise, Miss. 


YOUNG MAN WANTS SITUATION 
AS BOOKKEEPER, OFFICE MANAGER OR 
office salesman and sales correspondent. 15 years 
lumber experience. Can take complete charge. 
Best references. 
Address “D. 8," care American Lumberman. 


SAW FILER 
Desires position. Have sixteen years’ experience in 
soft and frozen timber. Band or circular saws. 
W. P. DRISCOLL, 
501 Jefferson St., Marinette, Wis. 











WILL BE OPEN FOR POSITION AS 
Logging Supt. Feb. Ist. Have valuable experience 
in mountain and sharp ground logging. My efforts 
in logging have been successful. If you are in- 
terested in finding a man that will get satisfactory 
results for you, you may get in touch with, and 
possibly arrange a personal interview by address- 
ing “D. 26," care American Lumberman, 


SPECIAL MILLWORK FOREMAN 
Desires position with company manufacturing 
general line of high class millwork. Long experi- 
ence, capable of taking full responsibility. Can 
handle men and machinery to get results. Best 
of references. If interested, write, 

G. A. GILL 
General Delivery, Beaumont, Tex. 


YOUNG MAN WANTS SITUATION 
Available Jan. ist, 18 years’ mail order and re- 
tail experience in the executive capacity of pur- 
chasing agent and sales manager. Thoroughly 
posted on distribution of lumber, millwork roofing 
and specialties. 

Address “D. 21," care American Lumberman. 


WANTED—PITTSBURGH LUMBERMAN 
Wants position, office management and sales— 
wholesale Thoroughly capable and experienced— 
able to produce results immediately—has own car— 
available immediately or January first; or would 
represent high class manufacturer, salary basis. 

Address “‘A. 8,"" care American Lumberman. 


CHICAGO SALESMAN 














Now employed wants position. Young, ambitious, 
popular and hard worker. Well educated. Owns 
car. Has good following—factories, hotels, and 
stores. 

Address “‘E. 8," care American Lumberman. 





GO-GETTER LUMBER SALESMAN 
Open for proposition from wide-awake manufac- 
turer or wholesaler. Experienced yellow pine 
West Coast Products. Established trade, wide 
acquaintance Ohio, Penna. 
Address “D. 19,” care American Lumberman. 


YARD SUPERINTENDENT OR INSPECTOR 
Now employed, will be open for position Jan, 1st. 
Seventeen years’ experience in northern woods. 
Eleven years with present company. Can furnish 
first-class references from present employer. Ad- 
dress “SCANDINAVAN,” care American Lumber- 
man. 








LUMBERMAN—20 YEARS EXPERIENCE 
In Florida wants wholesale connection on profit- 
sharing basis, know the retail trade or would take 
retail yard on salary and percentage anywhere in 
Florida. Miami preferred. 
Address “B. 23,” care American Lumberman. 


WANTED BY YOUNG MAN 
with sound business experience, opportunity to buy 
stock and learn business in going retail yard where 
owner contemplates retiring. A-1 references as to 
character and ability. 
Address “B. 17,” care American Lumberman. 


SASH AND DOOR MAN 
Of extensive experience is open for a _ position. 
Thoroughly familiar with construction, estimating, 
billing, etc. 
Address “D. 25." care American Lumberman. 


YARD MANAGER OR CITY SALESMAN 
Wants situation in Chicago district. Have success- 
fully managed several yards in Chicago handling 
contractors, jobbers and industrial business. 

Address “D. 9,” care American Lumberman. 


RETAIL YARD MANAGER 
Experienced in all lines. Prefer yard doing $75,- 
699 or more business. Good references. Now em- 
ployed. 

Address “C, 10.° care American Lumberman. 


HIGH CLASS MAN OPEN JAN. 1ST 
Who can handle from stump to car and give high- 
est results. Not a cheap man, but one who can 
turn you dollars every day in the year. 
Address “‘R. 96," care American Lumberman. 


WANTED POSITION AS 
Retail yard manager, extended experience, available 
at once. Best of references. 
Address “D. 19,” care American Lumberman. 


POSITION AS SALES MANAGER OR ASSISTANT 

wanted by successful Yellow Pine lumberman with 

excellent record with big mills and wholesalers. 
Address “C. 19," care American Lumberman. 


























DO YOU WANT EMPLOYMENT? 


Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 8. Dearborn 8t., Chicago, II. 





DECEMBER 24, 1927 
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POSITION AS BAND SAW FILER 
15 years’ experience. Guarantee entire satisfac. 


tion or no pay. Al reference. Report on wire 
notice. 


Address “D. 20,” care American Lumberman, 


POSITION WANTED 
By Lumbers Inspector Grading by N. H. A. Now 
ready on short notice. 
Address “C. 3,’ care American Lumberman. 


Mey ath ey 











WANTED—100,000 FEET 
Of 4x6 Sound Square Edge Chestnut Posts, cut 
from live timber, 18’and 20’ long, to be sawn out 


BOYD- 
30 Church St., New 


for shipment late winter and _ spring. 
SINCLAIRE LUMBER CO., 
Yorn, N. TF, 





WANTED LUMBER 
Want to contract output of Southern hardwood 
mill band preferred but not essential; capacity 
25,000 feet or more per day, cutting principally 
Gum and Oak. Write us giving detailed informa- 
tion. 


Address “S. 101,’" care American Lumberman. 


WANTED 


Five hundred cars walnut logs. 





Twelve inches and 
We inspect 


up diameter, eight feet and up long. 
at shipping point and pay cash. 
GEO. W. HARTZELL, Piqua, O. 





IMPORTANT 
We are looking for party with nice tract of timber. 
We have saw mill and full equipment ready to run. 
Will go partners, incorporate new company or 
trade for lumber. We mean business and can 


furnish extra capital if necessary. 
Address “E. 12,’" care American Lumberman. 
WANTED—100,000,000 FEET 


Of timber located Gulf Coast territory. 
Mobile, Ala. 


OWNERS OF TIMBER LANDS 


Can get in touch with buyers through the AMERI- 
CAN LUMBERMAN. Put an advertisement in the 
Wanted and For Sale department. 


WE REACH THE BUYERS. 





BOX 176, 











A LIVE ORGANIZATION 
well financed will engage in the commission lum- 
ber business in Detroit and southern Michigan 
about January 15th, soliciting business largely from 


the well rated yard trade. Would like to hear 
from high class mills mianufacturing Yellow Pine, 
Cypress, Inland Empire Hardwood, Flooring, West 
Coast Lumber and Shingles who would like real 
representation in this territory. Address, C. S. 
LUMBER CO., 1874 Michigan Ave., Detroit, Mich. 


WANTED—WEST COAST CONNECTION 
Established wholesaler located in Newark, N. J., 
and having established trade in Pacific Coast Fir 
and Hemlock desires to make connection, on 
profit sharing basis, with reputable mii! or whole- 
saler in a position to ship approximately o..+-half 
million feet per month fir and hemlock via 
steamer to Port Newark, N. . 

Address “C. 4," care American Lumberman. 


MILL REPRESENTATION WANTED 
Ry long established eastern wholesaler for Pine. 
Southern Hardwoods and West Coast products. 
Cash advanced to reliable operators. Write us, 
giving full details your operation. 
Address “D. 5,” care American Lumberman. 


WANTED RETAIL LUMBER YARD 
Within 100 miles of Chicago. Will pay cash. 
Must stand investigation. Give full particulars in 
first letter. 

Address “E. 7," care American Lumberman. 


WANTED TO BUY 
Retail lumber yard in southern Wisconsin. 
Address “C. 26. care American Lumberman. 

















WANTED TO BUY A GOOD YARD 
In a good residence town. 
Address “D. 12,’ care American Lumberman. 





WE BUY AND SELL SAW FILING MACHINERY 
What have you to offer? 
GeBOTT MFG. CO. Muskegon, Mich, 


HAVE YOU SOME MACHINERY 


Standing idle taking up room. Why not sell it? An 
edvertionment placed, in, the ‘Wanted and For Sale De- 

rtment woulkd reac e 
AMERICAN ss paaeenaate 8S. Dearborn St., Chi- 
cago, Ill. 
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